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HHEPIAHYH

H mopodoo pelétn amockomei otn depedvnon tov Marketing kor tov branding otig eAAnvikég
EMYEPNOELS, KAODS Kol NG EPAPHOYNG TOV TPaKTIK®OV TG Atoiknong Olkng IMowdtrog amd ta
doikntikd otedéyn avtov. H epyoocia Eexwvd pe o Beopntik mpocéyyion tov Marketing,
arocsapnvitovtag 6povg OTMG TO TPOIOV, 1 LANPEGi, 1 Ao Y10 TOV KATOVOAMTY] KOl TO OVTOYOVIGTIKO
TAEOVEKTNUA, EVGD TapovotdleTal 1 oOyypovn Hopen| pog otpatnykng marketing. ‘Eneta, eotialovpe
oto branding, 6mov GuVaVTAE OPOVG GYETIKOVG LE T OLOYEIPIOT TNG EUTOPIKNG EMOVOLING: 1 HdpKaL, 1
OVOYVOPICILOTNTO LG LAPKOS, | KATOVOAMTIKY TGTOTNTA, 1 EKOVO TG UAPKOC KOl TO. CUOTUTIKA
otoyyelo avtg. Xtn ovvéyewn, eEetdletor  erhocopia g Awoiknong Oiwng Ilowdtnrag, mpotov
TPOYWPNOCOVLE OE U0 TTOLOTIKY TTPocEYyion Tov marketing kot tov branding, pe v avoeopd optopévmv
oOyypovov trends, émmg o1 otpatnyikég TwoAdynong, to co-branding, to social media marketing kot to
influencer branding. H epyacia olokAnpdvetat e TNV eKTOVNON SEIYUATOANTTIKNG EPEVLVAS, LUE GTOYO
mv g€étaon g PPN Tov erayyeluatiov tov marketing, brand management kot cuvaE®OV TOUE®V
epyaoiag, L Tic mpoavapepbeioeg mpaktikég. To svpHoTa TS EPELVOG VTTOJEIKVVOVY TMG 1 €okelmo
TV &v Mym emayyehpatiov pe ) Atoiknon Olkng Iowdtntoag wvpaivetor oe pérpio emimedo.
[Tpoteivovtor Moelg Onmg 1 PELTI®GN TG KOTAPTIONG TOL TPOSMMIKOV pe Hefddovg dmmg to job rotation,
7O 0UtSOUrCINg TG EMKOLVMVING TV ETYEPTCEDV LE TOVS KOTUVUAMTES KOL 1] EQUPLOYT EVOALAKTIKOV

uebodwv 6mmg to guerrilla marketing.

AéEerc-khedwi: Mapkenivyx, dioyeipion Europixng Exrwvouiog, Aioiknon Olikng Ioiotntog




ABSTRACT

The scope of the current paper is to examine the application of marketing and branding within Greek
companies, while simultaneously evaluating the enforcement of Total Quality Management by first and
second line managers. The paper initially focuses on a theoretical aspect of marketing, in order to define
terms i.e.: product, service, consumer value and competitive advantage, while showcasing the main
points of a modern marketing plan. Afterwards, the paper revolves around branding-related terms, such
as the brand, brand awareness, brand loyalty, brand image and brand attributes. Features of Total Quality
Management are presented, before moving on towards a qualitative approach of branding and marketing,
by referring to certain trends as are pricing strategies, co-branding, social media marketing and influencer
branding. The paper concludes with the implementation of a survey sample research, with the objective
of evaluating the correlation between marketing, brand management and related fields’ professionals and
Total Quality Management practices. The data analysis suggests slightly above average use of Total
Quality Management techniques, while recommended solutions include emphasis on employee training
(with methods such as job rotation), the customer care departments’ outsourcing and the adoption of

alternative techniques (i.e. guerrilla marketing).

Keywords: Marketing, Branding, Brand Management, Total Quality Management



IHPOAOI'OX

Onwc og kabe Tty Tov Management, £tol kot oto Marketing kou branding evog mpoidovtog N piog
VANPEGIOG, 1| EMCITNUOVIKT KOWVOTNTO SLOPKMG TEIVEL VO ETITAGGEL TNV OVOTPOGUPLOYN TOV GLVON KOV
Pog 10 Bepntikd PEATIOTO eMinedo. AVTO TPAYLOTOTOLEITAL LE TH GVOTOCT GPIOTMOV TPUKTIKMV, TIG
omoieg ol akadnuaikol Tov management mpoteivouv TPog £QOPUOYN OTIG GUYYPOVEG EMLYEPTLUATIKES
ovtotnteg. Mia Gplotn TPOaKTIKY, EMOUEVMG, apopd oe pia teYVIKY, pnEBodo 1 dladikacia, 1 omoia
Oewpeitor ¢ N TAEOV OMOTEAECUOTIKN KOl OTOOOTIKN OO TIC LVLOAOWTES TEYVIKEG, UeBOSOLG Kot
Jdwdkaoiec avd ocvykekpuéveg meplotdoels. Ot dproteg mpoktikég Pacilovial o€ GLYKEKPIUEVES
eumelpieg kot ypnoomotovvTon yio v avantoén vemv standards tov management, v swdletol 0t m
xp1omn Tovg Pondd Wiaitepa otn dnuovpyia a&iag Yo o enyeipnon, dTnPOVTIOS, TapdAinia, va
VYNAO 060016 amodoTikoTnTag ToL KOoToug (llies k.a., 2010, . 43-47).

H epappoyn tov cuykekpiuévov Bértiotov tpaktikdv oto marketing kot towv branding amotelel kot
TO OVTIKEIUEVO TG TOPOVCAG LEAETNG, TPAYLLOL TO OTTO10, AAAMGCTE, SIOPOIVETOL KOl OTO TOV TITAO GLTYG.
To xvpiwg Bépa amotereiton amd Tpia empPEPOVS KEPAAMLOL:

To mpdTo KePAAOO aoyoAeiton pe v emiothun tov marketing, Eekwvoviog amd pio chvroun
EVVOL0AOYIKT TPOGEYYION, TOV UE TN OEPE TNG S106TATAL GTNV OTOCAPTVIGT TOL 0p1opoD Tov Marketing
Kot TV g€€taom tov otOx®V To0v. AKoAovbel 0 TPOGAIOPIGHOG TOL Pl Tov piynatog marketing,
Ommg avtodg e€edlyOnke avd ta ypovia, £OVTOS, TPONYOLUEVMG, TPOROVLE GTNV TOPOLGIOCT] TOV
OPICUMV TOV TPOTOVTOG KAl TNG VIINPEGLAG, OV AmOTEAOVV KOUPIKES Evvoleg tng epyaciag. Ev cuveyeia,
yiveton pveio ot onuocio g agilog Yo ToV KaTavaA®TY], TOL GLVICTA Kol TOV TPOTAPYIKO GTOYO TOV
marketing, Ttapovoidalovtag optopuévous Tpdmovg dnuovpyiog a&iog, Tpotol aoyoinbolue pe v Evvola
TOV OVTOY®VIGTIKOD TAEOVEKTILOITOG OG ETYEipNong EvavTtt AAL®V emyelprioemv. H teAevtaio evotnta
TOV TPAOTOL KEPAAAIOV €IVOL KOl 1) TAEOV GNUOVTIKT), POV GE OVTY] OVOADETOL 1] EKTOVIOT £VOG GYedI0V
marketing ka1 1 onuacio ovtov.

"Yotepo, t0 6€0TEPO KEPAANLO TNG EPYACiag emKkevTpmveTOL oto branding, mpoodiopilovtag, apyikd,
OPIoUEVES PacIKEC EVvvolec OTTmG 0 oplopdg Tov brand, ta cvotatikd tov ototyeio Kot 0 Adyog Vapéng
tov branding. To vmdélowmo tov kKepaAaiov eoTdlel o0 €VVOELG OT®MG M €KOVAL TNG MOPKOS, T
AVOYVOPICIHOTNTO TNG HAPKOG Kol 1 MOTOTNTO TOV KOTOVOAOTOV TN HAPKO, €VO, KAEivovtag,

avaivetol 1 a&io TG naprag, kabmg Kot 11 oNUacio dVTiG, To GTOLYEIN TOV T1 GLVIGTOVV Kol O TPOTOG

HETPNONG TNG.
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‘Emetta, to tpito ke@aAiaio tng epyociog amookomel otn peAétn g Atoiknong Olkmg oot tog.
[Ipdkertar yio @riocopio tng dtoiknong m omoic cLUPAALEl 0T GUVOMKN YeEVIKN PeAtioon ToV
EUMAEKOUEVOV  AEITOVPYIDV KOl GUVEPYIDV TOL OVOTTUGGOVIOL OTO TAOIGLO UG GUYYPOVNG
EMYEPNUATIKNG povdadas. Apykd, TpoPaivovue o€ pio GOVIOUN EMGKOTNOT TOV LOVTEAOL TNG OAKNG
nowotrag. H auéomg enduevn evotnra mopovotdlel Eva Bempntikd poviélo tov marketing xat tov
branding vré to mpicpa g Atoiknong Olkng [owdmrtag, T diepedvnon, dnAadn, TG GYECTG AVAIEGT
ot Awoiknon Olkng [owdmrag ko tig dproteg Tpaxtikég marketing ko branding, kabmg kot To Kowd
onueia mov gvromiovton peta&d tove. To VTOAOITO TOV KEPAANIOV AVAPEPEL OPIOUEVES OO TIG KOVMG
amodeKTEG TOLOTIKEG TpoKTikEG Marketing kot branding, xat, cvykekpuéva, to social media marketing,
1o celebrity branding, to influencer marketing, tv mpocapuoyn TOV GTPATNYIK®OV TIHOAGYNOG KoL TO
co-branding.

To tétapto Ko teAevtaio KePAANIO ™G epyaciag a@opd GTN SEIYUATOANTTIKY £PEVVA, GTNV OmOoid
ovupeteiyov 28 emayyelpotieg tov topéwv tov marketing, brand management, product management o
A ov maporAnclov Topéwv. Ot cupueTéyovieg oTo  Osiypo KANOMKav va  amoviiicouv o€
EPOTNUATOAOY10, £TGL MOTE VO, S1amoT®OEl 1) TPPN TOVG HE TIG KOAEC TPOUKTIKES TOV AVAPEPOVTOL GTO
TpiTo KEPAAMO KOl KOT' EMEKTOCN, 1| EQPOPUOYN OVTOV GTIG EAMVIKES EMLXEIPNOELS, OV OTOTEAEL,
dAlwote, Kor to okomd mpaypatomoinong g epyacias. Ta amotedécpota moapovoidloviot GTnv
TeEAEVTOiO EVOTNTO TOV KEPAAAIOV, AUECMG HETA TNV eNeENYNON TG HeBodoroyiag TG detypatoAnyiog

KO TG OVAALGNG TOL EPAOTILLATOAOYIOV.
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KE®AAAIO 1 | MARKETING

1.1 | Evvoroloyikn mpocéyyion

1.1.1 | To marketing kot ot 6tdyo1 TOVL

H xotakdpoen adénomn g mopaymyns Tov onueiddnke amod Tig apyég Klodag Tov 200V aldva, EVETEVE
o€ peydro Padbud tov avtayoviopd petald TV emyEPnoemyV, £KPacT ToL 0Toiov NTAV 1 YEVVNGT TOL
marketing, ¢ pétpov evioyvone g Kotoviimwong ayodov. H apyn £yve pe ) 61dbson, tomobétnon
KoL TPO®ONoN TOV TPOTOVT®V KoL, GTASIOKA, EEEATYONKE GE KIVNTAPLO LOYAD GUVTOVIGHOVD KOl EAEYYOL
OAOKANPNG NG TOPAYDYIKNG O1001KAGT0G, TPOKEWEVOD 1) TEAELTAIN VO VTATOKPIVETAL OGO TO dVVATOV
TEPLGOOTEPO GTIS AVAYKeG TIC ayopdg (Mavtlopng, 2011, o. 8-13).

O 6pog “marketing” amotelel pio and TIg TAEOV TEPITAOKEG EVVOLEG TTOV EUMIMTTOVV GTO TESIO TOV
management. TToAAéc @opég exhapPdvetal ¢ amidg 1 OdtKacioo TG SPAUIONG KOl TAOANGNG
TPOIOVIMV KOl VINPECIOV, EpUNVEIR 1 omoia, o€ KAOE TeEPIMTOOT, ATOTVYYAVEL VO OVTIKOTOTTPIGEL TO
€0pog tov Opov “marketing” 6to cHVoLO TOV. AVTIGTOLO £IVOL TO KDPOG EPUNVEIDV OTIWG “Epmopia’ Kot
“ayopayvooia”, mov meplopilovy aeONTd TV £KTOOT TG TPAYLOTIKNG £VVOLAG KOl OT|LLaGTog Tov Opov.

Mia amd 11 TAEOV amodeKTEG OmMOCAPNVIGELS TOV Opov, ekeivn tng Apepikavikng Evoong Marketing
(AMA), extiud to marketing g v enyelpnotoky S10d1Kacio Tov EpEVLVA, TPOPAETEL KAl IKOVOTOLEL TIG
OTTOLTHOELS TOV KATOVIAMTOV OTOTELECUATIKA, £TCL MOTE VO ATOPEPEL KEPOOS GTNV 1010 TNV emyeipnon.
‘Evag akopo. dnpogiMic opiopds ocvviotd 6t to marketing amotelel to oVUvodo TtV Osouav,
dpACTNPOTATOV KOl S10OTKAGLOV TOL GUUPAAAOVY GTNV EXIKOVOVIK Kot T dnpovpyia, mopdooor Kot
GLVOALOYT] TPOIOVIMV KOl LINPESIOV TOL £XOVV a&iol Yo TOVG KATAVAAMTES, TOVG CLVEPYATES KOl TO
Kowvmvikd cbvoro (Masterson, Phillips kot Pickton, 2017, 6. 1-3).

Av KOl 1 EMGTNUOVIKT KOWVOTNTO, gV £XEL KATOANEEL, LEXPL OTIYUNG, GE L0 KOWVMDG OTOOEKTY|, CAOT
Ko amdAvTn gpunveion tov O0pov, Bewpeitar dedouévo OtL to mMarketing omotelel emyyelpnolak
Aertovpyia Kotd TNV omoio KHPLOG YVAOUOVAG TOV GLVOAOL TV dpdoewV HEca o€ pia emtyeipnon eivon n
TANPNG IKAVOTTOINGT T®V avoyK®OV ToLv e€mTepcol meddtn. Me ) @pdon avtr voeital 61t o Pactkdg
0T0Y0G KAOE dPAGTNPLOTNTOG TOV OVOTTUCCETAL LEGO GE L0, EMLYEPNUOTIKY LOVAdO, aveEapTiTOS TOL
TOUEN KO TNG LOVADOG KOt adloipOpmS oV 1) ETOPT e TOV EEMTEPIKO TEAATN elvan Aueon 1 EUpeon, etval
N KOVOToinon ToVv TEMKOD amodEKTN TOV TPOIOVTOG 1| VANPESIOG OV TOPdYETAL Amd TNV EMLYEipNON

(Zvyxpiomg, 2008, 6. 13).
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Mia obyypovn avtiinyn v to marketing, avt tov Fahy kot Jobber (2014, o. 29), tovrtilel tov
TOPATAV® OPO HE TNV TPAYUAT®OOTN TOV CGTOY®V NG EMYEIPNONG, MOV EMTLYXAVETOL HECH TNG
ekmApwong (akopo KoAOTEPE, NG VAEPPOCNG) TOV OVOYKAOV TOV KOTAVOA®TOV, HE TPOTO
OMOTEAECUATIKOTEPO GUYKPITIKA HE EKEIVO TMOV OVTAYOVIOTIKOV ETOPLOV. AVTO, COUG®VOE UE TOVG
OLYYPOPELS, duvaTal VO TPAyLoTooln el e 000UEVO OTL TANPOVVTAL TPELS TPOLTODECELC:

[TpdTov, N eoTicon TOV SOUMV KOl SPACEMV TNG EMLYEPNUOTIKAG LOVADOS TNV IKOVOTOINGN TOL
KotavoAwt]. Katt 1é€to10 mepilapfavel apketéc TopapéTpovg Ko oe kopio mepintwon ogv
KOAOTTTETOL a0 T1) S1GPAALoT TG PEATIOTNG TOLOTNTOS TOV TEAMKOV TPOTOVTOG.

Agvtepov, | Tpoomdbeio Yo emitevén ¢ TpdTNC TPolmOBECN G 0PEiAEL Vo elval OpOOIKN Ko
oLVOLOoTIKY. Agv meplopiletar, emopévmg, oto TUNUATO T omoio Ppickoviar o€ dpeonm
emKovovia e Tov eEmTepkd meAdTn (). TUNUO TOANGEMV, TUNLLO OTULOGI®V GYECEDV K.0.K.).
Ocewpeital, emopévmg, 0Tt To Marketing amnotehei vHHvN TOV GLVOLOL TV EPYAlOUEVOV NG
EMYEPNUOTIKNG Hovadag. Xapoktnplotikd mapddetypo amotehei mn oie marketing mov
onpovpyeitar and 10 ninedo eELANPETNONG TEAATMOV GE TOVPIOTIKEG EMLXELPNOELS KOL LOVADES
€oTiooMG €V YEVEL

Tpitov, n temoifnon twv oTeAeY®V OTL M KOVOTOIN O™ TOV EEMTEPIKMOV TEAATMOV GLVOPAUEL AUEGH
TNV KOVOTOINGN TOV ETUPIKAOV 6TOY®V. Me 11 dnpiovpyia kot avamtuén evog eEmoTPEPONG
ETOLPIKOV TPOOOTOV, divetar peyarhtepn PAorn 6Ty Katavonson TV TPUYUATIKOV OVUYKOV TV
KOTOAVOADTOV KO, KT  ETEKTACT), 1 TOPOoYN a&log 68 aVTOVG TPAYLATOTOLEITOL e O EVKOAO

TPOTO.

1.1.2 | IIpoidv kot vanpecio

Mia and Tig TAEOV ONUOVTIKES EVVOLEC TTOL GLVOEOVTAL 6TEVA e To Marketing, 6mwc cuviotovv o1 Kotler,
Armstrong, Saunders kot Wong (2005, 6. 10-11) givar avt TV avOpdTvov avaykdv kot embvuiov. Ot
pev avdykec peta@palovior ¢ Mo KOTAGTOOT TPOPOVOVG GTEPNONG a0 £va OVTIKEILEVO Kol
TPOKVITOVV EK PUOEWMGS, EVM, OGOV aPopa oTiS emBupiec, mpokettan yio ) HETEEEMEN TOV AvaYKOV,
OT®MG OVTEC OOUOPPAOVOVIOL VIO TNV EMNPEWL TOV YOPOKTIPO KOl TOV KOWVOVIKOTOATIOTIKOV
VTOGTPOUOTOS TOL KAOe avOpdmov. Ot dvBpwmot, dtav £govv ayopacTtiky] dOVOUN, THV KOVOTNTA,
OnAodn, vo TANPOGOLY Y0 VO OTOKTHOOLV TO. OVTIKEIUEVO, TTOL €YOLV OvVAYKN Kaur emBupovv,
peTaTpEMOVY TIG emBupieg Kot avaykeg Toug o€ {itnon yio ayadd, to omoia ywpilovial 6€ TpoidvTa Kot

O€ LI PECIEC.
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O 6pog “mpoidvta’” apopd o€ VAIKE OVTIKEILEVA Y10 TO 0ol LITAPYEL {TNOT, £X0VV OVTAALAKTIKY aia
KO, EMOPEVMG, LTOKEWVTOL GE OyOpOT®ANGic, Gpo To dkaimpo Tng O0KTNGlag Tovg dvvatol va
uetapepOet (Parry, Newnes kot Huang, 2011, . 19-20). H 6swpia tov Kotler dwukpivel mévte eminedo
npoiovtwv (Chandrasekar, 2010, c. 156):

To eninedo Pacikod opélovg (core benefit level), ue ™ Aoywkr 611 10 TPOiIdV KOVOTOIEL HIa
Boowkn emBopio | avaykn tov katavadoty (wy. 1 Coca-Cola wavomolel ™ diya ToL
KOTAVOAW®TY).

To eninedo un endvopov Tpoidvrog (generic product level), vodvrag éva mpoidv to omoio dtabéter
LoVo To amoADTOC OmTAPOiTNTO YOPAKTINPICTIKE Yo TNV IKOvVOToinor g avdykng 1 embouiog
(m.x. n Fanta, apov cvykpitikd pe tnv Coca-Cola kolvmtetl ™ Paotkn embopio g KATAVIA®ONG
€VOG OVOYVKTIKOD, TO 0Tt010 TTavTmg dtapépet ek Babpwv amd v Coca-Cola).

To enimedo avopevopevov mpoidviog (expected product level), dniadn 10 ocbvoro TV
YOPOKTNPIOTIKAOV, AEITOVPYLOV KOL OPEA®V TTOL ®OOVV TOV KOTOVOAMTY] GTNV ayopd TOL
npoiovtog (m.y. M iaitepn yevon ¢ Coca-Cola oe oyéon pe tov aviayoviot), onAadn v
Pepsi).

To eninedo evioyvuévov mpoidvrog (augmented product level), mov cuviotd t0 chvoro TV
1010THTOV KoL YOPOKTINPICTIKMVY TO 0010 SLoUPOPOTOLOVY EVa TPOIOV GO TO, AVTOYWOVIGTIKA TOL
npoidvta (w.y. n ékdoon g Coca-Cola ywpic kapeivn, Tpoidv To 0moio dev Exel AVTay®VIGUO).
To eninedo dvvntikov Tpoidvtoc (potential product level), 6to onoio evidocovtat OAeg ot mOaveC
avaPaduicelc kol BEATIOOELG GTIG OTOlEC £va TPOTOV pmopet va vtoPAnOet oto pEALov (mt.y. dtav
N ayopd evog kovtiov Coca-Cola mpocpépetl T cuppUETON O€ SOYOVIGHOVS, KANPDOGELS K.0.K.,
toktikn marketing wov n ev Adym gtopia okoAovOEl cuyva).

Ta mpoidvta Bewpeitor Tmg Egovv cuykekpluévn “otdpketo Cong” Ko, emopévac, n olayeipion Kot
npom®ONoN TO0UVC TNV ayopd cvvnBwe amattel SlaPopeTIkEC otpatnykég marketing, axkéun ki av
TPOKELTAL Y100 TPOIOVTO TOV TTopAyet 1 0w emyeipnon (Ravindra kot Pankaj, 2014, 6. 309). O kdKA0C
Long Tov Tpoidvimv cuvioTtd TV eEEMEN ™G ProcndtnTog eVOC TPOidVTOS GE TEGGEPN GTAO (TYNLLOL
1.1): v gloaymyn Tov TPOIOVTOG GTNV Ayopd, TNV ovATTLEN TOV TPOIGVTOC, TNV WPUOTNTO AVTOV KO,
téhog, Tnv Tapakur tov (Kaldasch, 2015, 6. 2). Avtdg dtagépet avé Tpoidv Kot SIEVKOAVVEL THV KATATOEN
TOV TPOIOVTI®V GE KOTNYOPIES, LLE KPLTPLO TN S1EPKELD TOVS, KAOMG Kol T OAUOPPOGCT TN GTPUTIYIKNG

marketing xatoAAnAmg.
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Yynua 1.1 «O koxkhog Long evog Tpoidvtoc» | (Komninos, 2002, . 4-8)

YPOZX ETHEION [IQAHIEQN IIPOIONTOE

XPONOZX YIOOETHEIHE

EIZATQI'H ANAIITY=H QPIMOTHTA ITAPAKMH [IPOTONTOX

[Mopadeiypatog xapn, 6tav 10 TPoidV E16AYETOL GTNV ayopd, To ££0d0 TPo®ON GG TOL Elvar peyoldtepa
a6 T kEPOM, Ko’ 6T dev elvar aKOUN YVOOTO EVPEMG, EVA OTAV TO TPOIOV AVOTTUGGETAL, TPOKEUEVOV
VO, GUPPIKVOOEL 1] ATEIM TOV AVTAYOVIGTIKOV TPOTOVIMV KOl VITOKATAGTOTMV, | 6TPOTN YK Marketing
TPENEL VA €6TIAGEL GTT dtoc@Aion 1 ferTimon TG TOLOTNTOC, TOPOYT TPOSPOP®Y Kat O1eicdVoT GE VEES
ayopéc. AVTIGTOlY®C, TNV WPLOTNTA TOV TPOIOVTOGC, TO KOGTN TPOodON oG TOL HEldVovToL aloOnTd, VO
dtvetor éppaomn otn dSlatnpnon g modtnTog Kot, TéEA0G, OToV avTd mopokudlel, n mpomOnon
nepropiletar 6to Minimum kat S1epevvaTaL 1) aitio TS TTOOCG TOV TMANGEMV, £T01 DGTE VO, ATOPUCIOTEL
N OTPATNYIKN TOL TPOKELTOL VO akoAovOnBel. O KhKAog {mNg TV TPoidvTV oV £X0VV XOPAKTNPIOTEL
®G HoKpAG SLAPKELNS, LOMOTO, OTOTEAOVY OVTIKEILEVO EKTETAUEVNC LEAETNG, AL Kot TPHTLTO, TOGO
6oV apopd ot otpatnyikn marketing, 6co ka1 oty mapaywyikn dwadkoacio (ITavnyvpdxng, 1999, c.
143-160).

Oocov apopd otic vanpeoieg, pe tov 6po avtd voovvtal o ayadd ywpig VAIKN vTdcTacT, T0 OToio
TPOGPEPOVTOL LEV TPOG TMOANGT OE KOTOVOAWMTEG, €VTOUTOWS, €v avilfécel e to mpoidvta, Oev
oLVOSEVOVTAL OTTO LETOPOPA TNG O10KTNGI0G TOVG 6ToVG ayopaoté tovg (Lovelock kar Wirtz, 2011, o.
2-4). Tlpdkettar, ONAadT, Yoo dPACTNPLOTNTES 1 TPOVOLLD, TOV GLVIGTOVV VOV 1O10HTEPA AVOSVOUEVO
TOUEN, GUYKPLTIKA [E TOUEIG Ommc M Prounyavia, 1 Yewpyio kot dAlot okovopukoi topeig (Ramiller k.a.,
2018, c. 343-344).

Youpwvo pe tovg Kotler ko Keller (2017, o. 551-555), pio vanpecio éxer ta €&€ng téooepa

YOLPOKTNPLOTIKA GTOYELR TTOV T1) OPOPOTOLEL omd Ta TPOIdHVTAL:
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Eivonw quin, oe avtiBeon pe 1o mpoidvto mov eivor LAIKA kot antd (m.y. pio cuvopourn o€
YOUVOGTPLO CUVETAYETOL EL TANPOUN AOEWD XPTIONG TOV OPYAVOV TOV YUUVOCSTNPI®mV Kot Oyt
ayopd ovT®V, KAtL To 0moio Ba amoteAovoe TPOTHV).
Eivor adwipetn, dedopévou OtL dev mopdyetol, amodnkedeTol 1 SOVEUETAL GE EKTPOCOTOVE,
Omwg cvpPaivel pe Eva Tpoidv- avtifeta, n vANPECia TOPAYETOL KOl KATOVOADVETUL TOVTOYPOVOS
Kot opéomg (7., 1 TapaKoAoVONoT Lo cLVAVAING 6€ Kapio TEPITT®ON 68 GLVIGTA LAKO ayado).
[Tapovoialer kémowa petafintdétnta, oto Pabuod mov 1 e&uanpétnon TV TEAATOV Eival adHVaTO
VoL GLVOOEVETOL OO OOV TN opotopopPia (.. 1 EELTNPETNON OE Eva EGTIOTOPLO JAPEPEL OO
VITOAANAO G€ VITAAANO0).
H vrdéotacn toug gival Bapth, apov 1 {ftnon cuvibog dev givarl otabepn (.. Eva aepomopikd
glompo tvan suvnBwg o akpPod o TEPLOSOVS OYUNG).
H dibkpion tov vanpecidv and to mpoidovio dev amokAieiet v vmapln cuvovacspod TV 6vo,
QowvopEVo, Oyl 1060 cVyvO aAAd GElo avagopds. Q¢ xopakINPIoTIKO Tapddetypa Oa pumopovoe va
avaeepBei n ayopd evog CD, mov cuvdvalet Ta antd LVAIKA oL £xovv xpnotomotndel pe dvia otoryeio

OM®C 0 YOG TOV OPYAVOV, 1| TOPOYOYN Kot To povN Tk (Spring kot Araujo, 2009, o. 445-446).

1.2 | Miyuo. marketing

1.2.1| Ta 4 P’s Tov marketing
Katd v mapaywoyn evog mpoidvtog 1 pog vnpeciog pog entyeipnong, ot vrevhuvor Tpoddnomg Kot
TOACEOV 0VTNG oYedAlel TV €16000 TOL TPoidvTog, vVIoAoyilovtag mapdyovteg Onmg ta 4 P’S tov
marketing, onAadn to mpoidv (product), n tporoynon (price), n tomobecio (place) kot n TpodOnon
(promotion), cuvovacpdS OV Eival EVPEWMG YVOGTOG e ToV Opo “piypa marketing” 1 Takéto TpocPopds
marketing (Gronroos, 1994, o. 4-7). To piypo marketing 0éter, otmv ovoio, ta Ogpéla puag
ohokAnpouévng Kapmaviog marketing.
Avoivtikdtepa:
*  To mpoidv apopd 610 VAKS 1| duAo Tpog TdANoN £idog ([Taoyarovdng, 2009, 6. 46-53), To omoio
amotedeiton amd otoryeio (TPOdLAYPAPES, OQEAT KAT) TOL VIOKELVTOL GE TPOTOTOINGT| AVOAOY®G
HE T1G emBupieg Kot avayKeg TG ayopds otoyov. 'Eva mpoidv evdéyetal var avikel 6€ S1OQpOPES
Katnyopieg, OTMG elval ta véa mpoidvta, To KAUGIKA/EW0KE Tpoidvta, Ta alntnta tpoidvra, Ta
npoiovta emhoyng k.0.x. H otpatnywn marketing eifioton va mpocapudletar avorldymg pe tnv
Katnyopioa tov mpoidvtoc. Evloya, smopévemg, éva mpoidv gukoAlag, AOy® TG HeYOANG
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ovyvottog pe v omoio ayopdletal, Oa evtayBel oe pio Ayotepo embeTiky oGTPATNYIKY GE
oYE0M, TOPASELYHLOTOC YapN, HE Eva alfTnTo TPOTOV.

H tipoloynon omotelel onupavtikd mopdyovia kotevbvvong pag otpatnyikng marketing,
ded0UEVOL OTL avamposaprOLeTal WG EPYOAEID TPOGEAKVONG VEMV KOTAVOANDTMOV 1] IKOVOTOINONG
TOV AVoyKoOV ToV Kotavolotdv (Anusha, 2016, 6. 1-4). [lepthapupavel TopapsTpovg Omme n T,
1N ékntmon/npoceopd ko 1 aéio og oyéon ue v tipn. ‘Evag marketer emididkel va voloyioet
TNV avTidPAcT] TOL KOTAVOAMTH TOL AVIKEL GTIV OLLAO GTOYOV, ATEVAVTL GE SIAPOPES TIUES EVOG
TPoiovtog, €mg OTov emideyfel m KatdAAnAn. Aemtopépeleg yio Tic peBddovg ypnong g
TioAdYNong and to marketing fa avagepBoldv 6To £TOUEVO KEPALULO TNG EPYOTING.

H tomoBecia cvvdéetar dpeco pe OAeC ekelveg TIG AMOQAGELS, Ol OMOieG EUMAEKOVTOL GTNV
Tomo0étnon evog TPOIOVTOG KOVIA GTOVS KOTOVOAMTEG OV OMOTEAOVV TNV OUAON GTOYOV TNG
etapiog, pe tn Aoyikn 0Tt €vo TPOIdV 0 GLUEPEPEL TOV KOTAVOAMT OGOV dev gival dueca
dwbéoo o avtov (Perreault, Cannon kar McCarthy 2015, 6. 39). Avtd mepihapfavel otoryeia
Om®G 01 LecAlovTeg, Ta. OIKTLA OLOVOLUNG KO TOL KATOGTHLOTO GTO 0Ttoio dlatifevtot T TpoidvTa,
elte avTo apopd otV axpiPn] tonobesia, gite Tov THTO TOV KATAGTAUATOG GTO OTOL0 Eva TPOTOV
umopel va glvar dwbéoipo. Optopéva €10n KAAAVTIKOV, Yoo Topddetypa, eivar duvatd vo
dwtifevtan Tpog TAOANGN TOGO € EMAEYUEVA QOPUAKELR, OGO KOl G€ 0AVGIOEG GOVTEP UAPKET,
TPAYUO TO OTOl0 GUVOPAUEL TA UEYIOTO GTNV TPOGPACIUOTNTO TOV KOTAVOAMTY GTO TPOTOV.
Avtifeta, n elMnvikn vopobBecio dev emTpénel 0T COVMEP HAPKET VO EUTAOKOVV GTNV
AYOPOTOANGIO QOPUAK®OV, ETOUEVOS 1) dlabeon evOg appakov givol aeOntd teplopiopévn o
oY£0M UE OPKETEG UAPKES KAAAVVTIKOV.

H npodbnon &ykertan oty 10m0B£non 1ov mpoidvtog 6T OpddEG GTOYOV, GTO VO TELGTOVV,
ONAad™n, Ol KOTAVIAMTES VO AyOpACOLV TO TPOTOV TNG EMYEIPNONG EVOVTL OVTOYOVIGTIKOV
TPOIOVTOV Kot VIOKOTAGTATOV. AvTd pmopel va cuvendystor TV emOIOEN ENEKTACNG GE VEES
oHades oTOYOVL, €lTe TNV TPOOTADELN Y100 SOTNPNON THG VIAPYOLGUS TEANTEWKNG PAong, site

apeOTEPOL.
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1.2.2 | To piypua marketing otnv emoyn tov marketing 3.0

H yévvnon tov marketing agopd og pia Tpdtn mpocéyyion e tpomdOnong evog Tpoidvtoc, e eotioon
670 1010 T0 TPOIOV Kol 0KOAOVOMVTOG TO LOVTELD
tov 4 P’s tov marketing, onwg avtd
ava@épnkay  omv  mponyoOuevn  evotTnTa
(Skrobich ka1 Kot, 2018, 6. 591-596).

To poviého tov 4 P’S  adwpeioprimmta

OMOTEAECE TNV OMOPYN TNG EMOCTNUNG TOL

marketing, £xet deytel, ®GTOC0, OPKETH KPLTIKT. Ouddee GToYOV

AVTO 01011, OV KOl KOLVOTOWO Y10 TV ETOYT TOV, GTPOTN KNG
Opo.  TPOGOVOTOMGUEVO OTIC  OVAYKES NG )
EMEIPNONG KOU HE YVOUOVO TOL KEPSOG.
[Ipékettar, dnAady], yoo v TAEOV TOONTIKY
uébodo marketing, péow tng omoiong sivar Process
(Atodrkooio)

adVVOTO VO GYNUOTIOTEL TPOCOMIKY GYEoM
OVALESH OTNV EMYEIPNON KOl TOV OYOPOOTY|
(Goi Lee, 2009, 6. 2-5).

H gv Moym kprtikny odfynoe kot otn pete&éMén oe marketing Syia 12« To.7 P's tov marketing
2.0, pébodog mov vmoroyiler oe moOAD peyaidtepo Pabud Tig
aVAYKES TOL KOTOVOAMTY] Kol ovviotd o Babvutepn kol mo ovoimon emkowvovio pali tov, mov
OMOGKOTEL GTO XTIGIO LG 6YEONG PACIOUEVNG GTNV TGTOTNTO GTNV ETOLPIO KO/ TO TPOIOV 1 LANPEGTaL
nov ot Tapéyet. [pdkettar yo entyelpnolokd Loviélo BAGIGUEVO OPKETA GTY| XPNOT TOV SLOOKTVOV
®¢ nebddov dmuovpyiag adiag yio Tov KATOVOA®MTH, OAAGL KOl G HEGOL TapoyNg LYNAOL Pabuod
e&umnpéong tov meddtn-ypnotn (Erragcha kou Romdhane, 2014, c. 137-140).

Tn ovyypovn emoyn, to marketing otmpiletor oe peydro Pobud o€ vEOOLOTATEG HOPPEC TNG
teyvohoyiag 6mmg ta Smartphones kot ta péco Kovoviknig diktomong (social media), mov Tposeépovy
TOV OOTEAEGLOATIKOTEPO, OMOJOTIKOTEPO Kot Ayotepo axpid tpdmo mpomBnomng evog mpoiovtog. To
marketing 3.0 opilet 611 1 oYéon TNG EMLYEIPNONG LE TOV KATAVOAMTH TPEMEL VO, BPIOKETOL GTO EMIKEVTPO
™G €ELTNPETNONG TEAUTDV, £TCL EMOUDKETAL EEVTNPETNON EEAPETIKA VYNADY TPOSIOYPAPDOV, MG LEGO
ouv-Onuovpyiag (nA. petald Tov Katavalotn Kot g entyeipnong) a&ioc. Zuviotdtat, ewiong, GLVEXNS
TOPOVGI0. OTA PEGOH KOWMOVIKNG OIKTHMONG Kol EUQOCT] OTLS TPOCMOTIKES GYECELS LUE KOTOVUAWTES

(GOmez-Suérez, Martinez-Ruiz kou Martinez-Caraballo, 2017, . 1-3).
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Yty nopeio g eEEMENG ¢ emotiung Tov marketing, Aowmdv, tpootédnkav 3 akopa P’s (BA. oyfiuoa
1.1), og mapdyoviec mov mpémel va AnEOBOHV VITOYT Yo Lidt KOO IO OAOKANPOUEVY] GTPOTNYIKY|
marketing. [Ipdketrton yia tovg avOpdnovg (people), t dadikacio (Process) Kot to PUGIKE ATOOEIKTIKA
ototyeia (physical evidence):

O 6pog “avBpwmol”, oV TPOKEWEVN TEPITTMOT, EPUNVEDOVIOL UE TNV £VVOLlN TOV TPOCHOTIKOV,
Oewpdvtog Tmg KdOe LEAOS TOL TPOCOTIKOD LG ETLYEPNUATIKNG LOVADOG TO 0010 GUVAVACTPEPETAL
(kvpimg ot0 TAiclo Tov Marketing oTig AUEGEG LOPPES TOV) LE TOV KOTAVOA®TY], SNUIOVPYEL GE QVTOV
pio. eviommon, n omoio pe T Gepd TG cvpPdaret -gite BeTikd gite apvnTIKE- GTNV 1IKOVOTOINGT TOL
eEOTEPIKOV TEAATY), TOV €ivol AAA®OTE KO 0 6TOY0G. Efvol onpoavtikd va avoaeepOet 6Tt peydho pnépog
TOV KOTOVOAMTIKOD KOWOU GULVOEEL dpecso To mpoidv pe v eEumnpénon mov AdpUPAvel amd Tovg
EKTPOGMOTOVG TG eTOUpiag, axdpo Kt av to 600 uépn eivan eviehmg acvvdeta (The Chartered Institute of
Marketing, 2009, 6. 3-8). Autdg amoteAel Kt Evav omd TOLG KOPLOVG AOYOLG Y10, TOV 0moio 1) e&umnpétnon
TV TEMATOV 0moTeEAEL TOV akpoymviaio AiBo tov marketing kot tng dwaeiptong g pépKog.

[Tpokewévov N otpatnyikn Marketing vo pmopécel va amod®OEL To HEYIOTO, TPOS OPENOG TNG
enmyeipnong, mpoPAEmETAL | OAOKANP®OT OA®V TOV JAOIKOCIOV TOV OEMOVV TIC AELTOVPYIES TNG
TENEVTOLOC, £TOL MOTE AVTEG VO, OTOBAETOVY GTNV EKTANPMGT) TOV GTOY®V TG oTpatnyikng marketing O
Warrink (2015, o. 8) ocuviotd 1o Oetikd avtiktomo mov Oo €ixe 1M SWPAVEID TOV ETLYEPNCLOKDV
SdKOcI®OV Kot 1 avENUEVN TPOGPACIHOTNTA TOV KATOVOAOTOV GE TANPOPOPIEG GYETIKA UE TO
EKAGTOTE TTPOTOV (T.. OL KIVOLVOL YpNoNG ALTOV KOl 1] GVYKPLOT] LE OVTAYOVIGTIKA TpoiovTa). Mia té€ton
HeTAPOAN EVOEXOUEVOS VAL VENGEL KATAKOPLPO TNV EUTIGTOGVVH GTNV EMYEIPNOT Kal, ELOUEVWS, TNV
dwtnpnon (1, 6€ £val 1OVIKO GEVAPLO, TNV EMEKTACT]) TNG TEAATEIKNG TNG PAong.

Télog, cOupova pe £pEVVEG, Ol KOTAVOAMTEG TEVOLV VoL OEiYVOUV HEYOADTEPT EUTIGTOGUVI] GE L0
emyeipnon Otav vrapyovv evoeigelg 0Tl T0 TPOIOV 1 LINPECIC TOL TPOKEITOL VO OTOKTNGOLV
OVTOTOKPIVETAL, TPAYLLOTL, GTIG TPOGOOKIES TOVG KO TIG VTOGYEGELS TTOL TPOKVLITOVY 0td TNV TpomOn oM
T0V &V AOGY® TPoidVTOG M LANpPeciog. XopoKINPIOTIKO TOPAOELYUO TNG GLYKEKPIUEVNG TPOKTIKNG
amoTEAEL 1| TOPOYN TNG SLVATOTNTAG XPHONG EVOG TPOTOVTOC Y10, SoKIpaoTIKN epiodo (trial period), mov

oLVAVTATOL 1O10HTEPO. GLYVE GTOV TOUEN TNG OVTOKIVNONG, GAAL KOl TOV NAEKTPIKOV GUOKEVMV.
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1.3 | To marketing wg¢ uéoo onuiovpyiag aliog yia tov kataveiwn

1.3.1 | Opilovtag Vv a&ia yio ToV KOToVoA®TH

XtV mponyovuevn evotnta avalvdnke 1 évvola tov marketing g dotkntikd eawvouevo (Tomog Kot
Katodpog, 2006, 6. 42-43) mov, 610 TAAIGLO TNG GVAAOYIKNG TPOGTADELNG TV £PYALOUEVOV OA®MV TOV
TUNUATOV poG emyeipnong, pe okomd tnv mpaypatomoinon pe tov PéAtioto duvvatd Ttpodmo tov
emBopntod amoteAéoUATOg, oL dev glval dALO amd TN Onpovpyia kot Tapoyn aéiag otov e€mTEPKO
TEAITN (KOTOVOAMTN) Kol TV TPAYUATOON TOV EKAGTOTE GTOY®V TOL TiBevTol amd To GTEAEYN NG
VYNNG O10IKNONG WG ETXEPNUATIKNG Hovadas (cuvinBmg mpdkeltal yio. avOy®on Tov EMUTESOV
TOANCEWDV, aVENCT TG KEPOOPOPTIAG TNG ETOUPiaG K.0.K.).

21V mopovca votnTa, Aomdv, tpokettol va peretnfel n onuocio e mpoavagepbeicac onpovpyiog
a&lag ywo Tov Katavadwotr, kKabmg Kot ot péBodot pe Tig omoleg KAtL T€T010 Umopet va kataotel duvato.
[Ipotob mpoywpncovpe Ge pa TETOWL dlEPEVVNOT, EMPAALETOL VO amocaPnvicovpe Tov 0po “ain”,
€POGOV aVTHG ypnoponoteital o TePPAALov doiknong Kot management.

Yg 0,TL 0QOPE T GLUTEPIPOPA TOV KATAVOAMTMOV KoL, YEVIKOTEPQ, TOV Topén Tov marketing 6to chvord
10V, yiveton Adyog Yoo v avtiinme aio (perceived value), n omoia ava@épetal oTny KOToyn Kot
KOTOVAA®GT TPOTOVTOV Kol VINPECIOV 0md TAELPAG TV Kotavalwtov (Gallarza kot Saura, 2008, o. 5-
9). [Ipdketton, pe Paon tov optoud tov [Mavrovfaxn k.a. (2016, 6. 407), yio. T0 pHéy1oT0 TOGO TO OTOI0 O
TEAATNG Kot TEAKOG YPNOTNG VOGS EUTOPEVLOTOC TPOTIBETAL VO O100EGEL, TPOKELUEVOL VAL OMTOKTIGEL TO
GLYKEKPIUEVO eUTOpELLLA. ' YOTEPQ, VIO TO TPICHA TNG CTPATNYIKNG, N a&ia £ykeltor otnv -cuVNBMC, Mg
€Ml T0 TAEIGTOV, OIKOVOUIKT- EMLOPOCT] TOV TPOKVATEL GTNV EMLYEIPNOT, KATOMLV TNG OAOKANPMONG TNG
dadkaciog amdKINoNG TOL TPOIOVTOG OO TOV TEMKO KaTavaA®TH-xpnotn (customer value), and to
01010, PLGIKA, APALPEITOL TO KOGTOG TNG TOPAYDYNG TOL EUTOPEVIATOS KOL TNG TAPOYNG TG VANPEGTOG
NG TAOANGTG GTOV KOTOVOADTY.

2T0 TOPOUKAT® CYNUO TEPLYPAPETAL 1] VITOKEWLEVIKN OVTIANYT TNG TIUNG KOl TOVS TOPAYOVTES TTOV TNV
ennpedlovv, ONAadN TNV T TOV TPOCPEPOUEVAOV OO AVTUYMVICTIKES EMLYEPNOELS TPOIOVIWV, TNV TIUY|
TOV VIOKATACTATOV TPOTOVIWV (EPOGOV AL TA LILAPYOLV), TO PaBUO TNG AVAYKNG TOVL KATAVAAMTN Y10 TO
TPOIoV Ko, TELOG, TO ONUOYPUPIKO YOPOKTNPLOTIKA TOV KOWVMOVIKOOIKOVOULKOD EMMESOL KOl TNG
KOTAVOAWTIKNG TOL cvumepipopds. H vrokepeviky avtiinyn g tyng enmpedletor e€icov and v

avTiAnm) a&io Tov TPOIOGVTOG: 0 KATAVOAMTNG EVOEXETAL VO, Be®pel TNV T LYNAY|, LETPLA, 1 YOUNAN,
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aVTIAN YN M omoia GaiveTOL VO TPOKVTTEL OO TNV AVAAOYiD TOV VYOLE TNG TIUNG TTPOG TV TPOGOOKMUEVN

O7t0 TOV KATOVOAMT TOLOTNTA.

® Tiun ovIoyOVICTIKOV

TPOTOVIEV

® T LILOKATAGTATEV ‘::> <::’ Aviuinzam) alia
TOVL TPOidVTOS

® Kotvavikd Kol o1KoVoUIKe

vroPobpo KuTovekoT

® BoBuog avaykng yio

QILOKTNOT) TOU TPOTOVIOG
Yynuo 1.3 «Ymokeevikn ovtidnym g Tunie» | (Avpmepomoviog k.a., 2015, ¢. 87-89)

® T eviit] KoTovoAOTiK
GULTEPLOOPG:

Kotd tmv Yamamoto (2000, . 549-550), n amootoAn ¢ opnddog marketing piog emyeipnong sivou n
evioyvon ¢ a&log TV TPoidvtwv mov TapEyoviar omd TV emyeipnon, pnécw g Pertioong Tov
AVTUNTTTOV TAEOVEKTNIATOV TOLS KOUN TNG HEIMGNE TOL GLUVOAKOL KOGTOVS TNG 1010KTNGiag, Opog He
TOV OTO10 TEPLYPAPETOL 1) GLVOAIKN YPNUOTIKY EMPAPLVON TOL TPOKVATEL amd TNV KATOYY| €VOG
EUTOPEVLLLATOC, TTOV JEV TEPIAAUPAVEL LOVO TNV TIUT ALTOV OAAG KOl KOGTI GLVTNPNGNG, ATOYPUPT|S,
uetapopag (logistics) k.0.x. To cuVOAIKO KOGTOG NG BIOKTNGING TOV EUTOPEVUATOC, UAAMGTO, TOAD
ovyva dradpopatilel 6movdaio pOAo otV TEMKN amdPACT) TNG OTOKTNONG 1| U1 TOV EUTOPEVLATOS OTd
wog emyeipnon, 18img 660V agopd oe SEMYEPNUATIKEG oyéoelg ToAnoemy (B2B sales). ®cswpeitau,
emopévmg, 0Tt 1 dnuovpyia a&lag yoo Tovg Katovalmtég opeilel vo PpiokeTor 610 €MIKEVIPO NG
QUL0C0oQIOC KOl OTPOTNYIKNG OGS EMLXEIPNONG, TPOKEWEVOL Vo emtevybel 1 wkavomoinon Ttov
KATOVOAMTY] KO, KOT EMEKTOCT, N EMPIOON TG EKAGTOTE EMYEIPNONG KO, LETEMELTA, 1] WVOENOT NG

KePOOPOPLOG Kol TOL HePOiOv ayopds avTNG, 6TO TAAIGLO TNG YEVIKOTEPNG ELNUEPIAG TNG.

1.3.2 | Zoyypoveg pébodot dnpovpyiag a&iog

H ompovpyia a&iag, 6Tmg avaidOnke oty TPOoNyOOUEVT] LITOEVOTNTO, TPOYLATOTOEITOL [LE TOIKIAOVG
TpOTOVG 01 omoiot, OTaV YiveTol AOYOG Yo GUYXPOVES EMYEPNOES TOL cLUPadilovy pe TO TOLOTIKE
npotuma. marketing, amoteAovv KOppATL TG TEAoToKEVTPIKNG (Ccustomer oriented) otpartnywkng. Ot
Sharma, Krishnan kot Grewal (2001, o. 400-401) mopoabétovv VO AMOTEAEGUOTIKEG WHEOOSOVG
dnuovpyiog a&log Yo ToV KATOVOAMTY), OTO YEVIKOTEPO TAGIGLO U0 TEAOTOKEVIPIKNG GTPATNYIKNG

marketing.
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Apyd, Tpoteivetal n emkovovia pe Paon v aia (value-based communication), 6pog pe tov onoio
vogitar 6t 1 a&io wov dnuovpyeitan omd TV emyeipnon oeeilel vor amoTeLel AVTIKEILEVO EMKOVOVIOG
katd mepintoon. [Hapadetypoatog xapn, €OA0yo pio emtyeipnon YPNOUOTOLED ol TOAVIIACTOTN Kot
apKeTd Gueon otpatnywkry marketing kot mwAfcewv ocvvnBéotepa Otav  omevbiveTOl GTOVG
ONUOVTIKOTEPOVS Kot LE TTO EEECNTNUEVES AVAYKES KATAVOAWMTES, TOPE OTOV TPOKELTOAL Y10 TOVG AYOTEPO
OTOVOAIOVG TEAATEG TNG, TEPITTWST GTNV OOl EVOEIKVLVTOL OTAOVGTEPES, KUPIMG AVTOUUTOTOMUEVES
péBodOL OGS aVTN TOL TPOCPEPETOL OO TO TPOYPAUUOTO SLOYEIPIONG TOV EMYEPNOIUKDOV TOP®V
(ERP).1 H gmxowmvia, emopévac, Bempeitar ypriowo epyaieio tov marketing, to onoio dvvoror vo
TPOGOPUOCTEL AVOADYMG E TN ONUOGTI0 TOL KaTavaAlmTh Kot vo enektodel o Eva evpd medio To omoio
Eekva amd TV EKTETOUEVT BLAVON TANPOPOPLDOY GTO O100iKTLO, 6TO TANIGLO TOL YNElakoy marketing,
Kol Hmopel vo OTAGEL OTNV QUECT EMKOWVOVIN UE TOV KOTAVOAMTY, TOL TePAapPavel Tig TALov
GLYKEKPLUEVES TANPOPOPIES GYETIKA LE TIG WOLOTNTES, TPOSLOYPAPES KO TAEOVEKTILLOTO TOV TPOIOVIMV
7oV TpowOovvTal.

To one-to-one marketing, n tpdécwno pe TPOc®TO, SNAADT, EXKOWVMVIO LE TOV KATAVOAMTY, GUVICTO
pio dtypovikn kat a&lomotn Avon, oto Pabud mov ot marketers exididkovy vo, TPOCUPUOGOVLY TNV
TPOM®ONOTN TOL TPOIOVTOG GTIC AVAYKES KO OTOLTHOEL TOV Katavolwt) (Arora k.a., 2008, o. 305-321).
[poxetton yio v TAEoV Gueon kot mapadootakt| pébodo marketing, coupmva pe tTnv omoio 1 exyeipnon
emyepel va avEnoet v avinmt) alia evog mpoidvtog Ko, EMOUEVMS, TNV EAKVGTIKOTNTO TOV GE
OLYKEKPIUEVO, QTN TN POPA, KOTAVIAMTN 1 OUEO0 KATAVOAWDTAOV, OVAAOY®OG LE TO, OTOTEAECLOTA TG
épevvog marketing.

H enwowmvia, Aowmdv, anoteAel évav ek TV PaciK®V TOPHEMY TOL £Y0VV EM®EEAN el amd ™ paydaic
TEYVOAOYIKT avATTLEN. AVTO, QUOIKA, TepAauPdvel Kou T Halikn €mKOWOVIio ®G KOUUATL TOV
marketing, extog tov opiwv, dnAadr|, tov one-to-one marketing. Opiopéveg a&loonuUei®TES TEXVIKES Eivol
ot e&nc:

To dwdpoaotikd marketing (interactive marketing), og avtopatomomuévn eeoapuoyn m omoio
anotelel cLVEYELD TOV -TopwYNUEVOL, TASov- e-mail marketing. Méom awtod, 0 KoTovaA®MTAG
extifetan oe dgdopEVA KOl TOL OIvETOL 1] SVVATOTNTO VO, GUVOLVEGEL GE LEAAOVTIKT XPNON TOV
otoyEimv Tov Yo TpomONnon TPoidvtev (m.y. evnuepwtikd e-mails pe Tpoopopés, newsletters
KAT).

[IpdKetton yio KOPUATL TOV TANPOPOPLIKDY GLUGTNUATOV J10iKNGTG, T 0Toia, HeTAED AAA®Y, TAPEXOLY OF
0L ETLYEPTLOTIKT LOVASAL T1) SUVATOTNTO OAOKAT POUEVIC OO EIPLONG TOVL ATOOEUATIKOD, TOV TPOTMV LADV,
NG TOPAYMYIKNG JadKOoING K.0.K., TPOKEWEVOL Vo emttevydel amhomoinon Kol aVTOUNTOTOINGT TOV
dradikacidv Kot va amo@evy0odv Toydv Tpofinuate 1 Aadn (Imdavvov, 2006, c. 24-25).
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To online marketing amoteAei mpoéktaon tov dadpactikod Marketing kot ypnoiponotei ta
otoyEio Tov KA KATAVOAWMTY), L€ OKOTO TNV OMOGTOAN TPOCSHOTOTOUNUEVOV KOl GTOYXEVUEVOV
evnuepOoe®v. MakpompoBecpog 6TOY0G, TAVTOTE, Elval 1 AVATTLEN TPOCHOTIKNG GYEOTG LE TOV

KOTOVOAW®TY).

2TOV TOPOKAT® TIVOKO TPOYLUTOTOLEITOL £VOC TOPAAANAOUOS TV OVO TPOOVOPEPOEIGOV TEXVIKMDV

marketing, £t61 doTe 01 S10POPES AVAUEGH GE AVTEG VOL YIVOLY KOADTEPO KATAVONTEG OTTO TOV OVOLYVAOGT.

Maliké marketing One-to-one marketing

21606 etvat 0 HEGOG KOTOVOAMTNG

2toyog etvar KOs Popd GLYKEKPLEVOS
KOTOVOAWDTYG

Avovopio Tov KOTOVOA®TN

Anovpyia Tpoeid Tov KAOE KATAVOA®TN

2tafepOg TpOTOG TPOMONGNG

[Ipocappoyn mpomOnong avaroyo pe tov

KOTOVOAWTY|

Moaikn Tapaywyn E&atouikevpuévn mopaywyn

Modikn dtovopn E&atopukevpévn davoun

Mok TpomOnon E&atouikevpuévn mpodbnon

Alovoun UnNvOUATOG GTOVS KOTOVOAMTEG Enucowvovia pe tov kébe Katavalm Eexwplotd

Kvprog okomdg givar n dtoetrpnon tov 1om
VILOPYOVIOV KOTOVOADTOV

Kvpiog okomdg givon  Tpocérkvon vEmv
KOTOVOADTOV

[IpodOnon oe 6AN ™V ayopd Eotiaom otovg onuavtikdtepous KaTovormTES
Mivaxag 1.1 «Mald marketing vs One-to-one marketing» | TInyn: Suchitra kot Kumar, 2015, ¢. 31

AT Vv Topandve cvykplon dwapaivetal 0Tl 1 emA0yn Tov One-to-one marketing cuvendyetal thv
dpeon kot cvuveyn emkowvovia pe Tov Kabe eEmteptkd meAdn Eexwplotd. Ao o TETOL ETKOVOVIa,
etvar g0KOAO v ¥TIoTEL pia 1oYVPN OXECT AVAUESH GTNV EMYEIPNON KoLl TOV KATAVOAMTY, Lo GYECN
Bepélto g omoiag eivart 1) AOAVTY IKOVOTOINGT TOV TEAELTAIOV, OO AAMMOTE eEnttdocovy Ta standards
™m¢ Olikng [Mowwtntog. TIépav tovtov, 1 dueon otpatnywry marketing ivor Atydtepo opati amnd Tovg
AVTOYOVIGTEG KoL, EMOUEVMG, AYOTEPO TOOVO VO avTlYpa@el 1 Vo avTiKpovotel and ekeivovg. Ev étet
2018, dniadn, to palud marketing eEoobevei, eved 1o dueco marketing amotelel v TAEOV TO0TIKN
TPOKTIKN Y10 TNV IKOVOTOINGT TOV KOTOVOAMTY], TOL OMOTEAEL KO TOV TPOTOPYIKO GTOXO KAOE VY100¢
EMYEPNUATIKNG OVIOTNTOC.

‘Emetra, yiveton Adyog yio v tipordynon pe faon v a&ia (value-based pricing), og mpaxtikn Kotd

v omoio or marketers TipoAoyovv ta TPoIdvTa Kot TIG VINPEGIES TOVG LE TETO10 TPOTO, £TGL MOTE OLTA
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va @Tacovy v a&ia (Ko, Kot’ eréKTacn, T Tiun) mov kabopileton | omonteitan amd TOLG LITOYNPLOVG
neAdreg-Kotavorotéc. H Aoyikn micm and to ev AOym eyyelpnuo amodideTol otnV TotkKiAopopeio g
TEAATEOKNG PAONG TNG EKACTOTE EMYEPNUATIKIG HOVASOS TOV, KOTO GUVEMELD, EVOEYETOL V.
IMNUoVPYNGEL O10popES T0G0 otV aia Tov 0 KAOE KaTavaAl®mTng avalnTd, 0G0 Kol 6TO VYOG TNG TIUNG
7oL 0 1610¢ eivan dratebelévog va TAnpmoet. e 0,11 agopd, mapadeiyparog xapn, to B2B marketing,
évag peydAog aplipog emyelpnoe®mV TEIVEL TPOS TNV TPOTIUNON UIKG VYNANG avaloyiog TS TOLOTNTOG GE
oxéon pe v Ty (quality/price ratio) evog mpoidvtog, Evavtt vOc TPoidVTOG VYNADV TPOSIAYPAPDV
To10TNTOG.

H oloyn otig tiuég tov mpoidoviwv, ce Kabe mepintwon, Oewpeitor omd mOAAOVS O101IKNTIKOVG
EMOTNUOVEG MG Eva eENPETIKG ypnolo epyaieio tov marketing. Mdaloto, po tétolo drodikacio
nepAapPavel Toco ) peimwon, 660 kat v avénon tov tipnov (Doyle, 2008, 6. 267-293).

H peioon tov typnov arotedel Moon oty onoia 1 610iknon Katagehyelt suvNOG 6€ TEPLOSOVS KATA TIG
omoieg gite 0 gxdoToTE KAAOOGC, £ite M OKOvopio 6T0 GHVOLO TG, PpickeTol oe VPEON KOl LE GTOYO M|
emyeipnon va eEakorovbel va Exel e€éxovia poro oty ayopd. Katd tov tpdmo avtd, 1 aéio yio toug
KOTOUVOAWTEG OLEAVETAL AUESO, EVKOAN KO OTOTEAECUATIKA KOl TO PEPIdlo ayopdg TG emLyeipnong,
QLoA0YIKE, dutnpeitar N avEdavetat. TIpokertar, ®oTdOGO, Yoo TPOKTIKY TOV EYKVLUOVEL dLAPOPOLG
KIVOUVOLG:

Katapyds, n younAdtepn tiun Katd tnv amoyrn HEYEAOL HEPOLS TNG TEANTEINKNG PAONS oG
EMYEPNUATIKNG povadag, cuvemdyetol yaunidtepn mototnta. ['ivetal Adyog, emopévmg, TOG0 yio
TTOOT TNG OVTIANTTNG a&ilog TOL TPOTOVTOC, OGO Kot Y10 SLGPNLOT TNG EIKOVAS TNG EMLXEIPNONG,
kATl oV B amotelOVGE avemavopBmTN b 6e avTy.

Ev cvveyeio, adioppiopfimera pio peimon Tydv TpoceAKiel VEOUS KATAVOAWMTES, TO EVOEYOLEVO,
Oumg, va mpodkeltar Yo evioyvon g otabepng melatewokng Pdong g emyeipnong,
OLYKEVTPOVEL EAAYIOTEG TOAVOTNTEG.

Télog, mpodkerton yoo po un e&elnenuévn oTpatnyikn mov dHvaToL Vo “avTypo@el” amd OAoVG
TOVG OVTOYOVIGTES, OVEEAPTNTMG LEYEOOVE Kal, ETOUEVMG, VO LELWGOVV TO TO HEPIOL0 ayopds TG
emyeipnong.

Avtifeta, n avénon Tov TIHdV arotelel dadkacio TOV EMTLYYAVETOL EDKOAO GE TEPLOGOVS VYNADY
eMmEdV TANOWPIGHOV, POV 1 AOENCT) TOV TIUAOV ATOTEAEL YEVIKOTEPT TAGT] KOl OEV EKAAUPAVETOL ®G
OTPOTNYIKN TNG KADE EMYEPNUATIKIS OVTOTNTAG, LLE OKOTO TNV kEPOoPopia. O1 TPOTOL EKTANPOCNG EVOG
TETO10V GTOYOL TOIKIAAOLV KOl UTTOPOVV VO KATATOYHOVV GTOVG AUECOVG LE U] EYYUNUEVA OTOTEAECLOTOL

(.. EXTTOOELS Kol TPOGPOPES, AVATTUEN TEYVIKDOV GUECHOV TOANCE®V, OUTPAYLATEVCELS) KOl TOVG
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oTaOKOVG LE apYd aAAG o ciyovpa aroteAéouata (T.y. cuvepyasio Le GAAES emyelpnoels, Paduaio
avadopydvoon Tov mAGvov Marketing, véa mpoidvio pe mpokobopiopévo LVYNAGTEPO KOGTOC,
BeAtiotomoinom tov vanpecidv). H dedtepn kotnyopio extipdrolr @ S1odtKacion Tov eVOEXETOL Va
dlapKESEL ¥pdvia, OAAA EXEL TIC VYNAOTEPES TOAVOTNTES AMOTEAECUATIKOTITOG,

Ye KaOe mepinTomn, N TILOAGYNON TV TPOIOVTWV TPEMEL VOL TTPOY LOTOTTOLEITAL [LE BAOT CUYKEKPIUEVOV
dedopévev:

1. Eivotr omovdaio, va avagepOel T 0 KOGTOG Topay®YNg Kot datipnong evog tpoidoviog dev
elval gupémg YVoOTO Kol 0gV £YEL Koo onuacio Yoo TOV ayopaoT TOV, GUYKPITIKE e TNV
aviianm) oo avtod. Emopévoc, n twoddynon npénet va opiletarl pe Paon v a&io mov 1o
TPOTIOV TPOCPEPEL GTOV KATAVAAMTY, Kot Ol LE fAGT TO KOGTOG TOPAYWYNG TOVL.

2. Agdopévov 0t 1 avTiAnmt a&io ToL TPOIOVTOC SIUPEPEL VA KOTAVOAMTN, Ol TIHEG, OV aVTO givart
duvatd, Tpénel va TPocoprolovial £T61 AGTE 01 EKAGTOTE daPOPES va Aapfdvovtal vIToy).

3. H tipoldynon mpénel va Ppioketal oe cupemvia pe T yevikotepn otpatnyikn marketing g
emyeipnong, kabotL TVYOV avTipdoelg TBavmg va arofovv BAaPepEg Yia T YEVIKOTEPT KOV
OTNC.

4. Touydv eQOpUOYN GYETIKN LE TNV TILOAOYNGON EVOEYOUEVMG VO TPOKOAEGEL AVTIOPAGT OO TOVG
avVTOYOVIGTES (.. VI0BETNON AVAAOYNG OTPATNYIKNG), EMOUEVAS 1 dtoiknom g emyeipnong
opeilel va elvar TpoeTOAGHEVT).

Tn oVyypovn emoyn, TAVT®G, LLAPYOLY TOIKIAOL TPOTOL PE TOLG OMOIOVE M TIWOAOYNON Umopel va
peTaTpanel 6€ PYAAEI0 TPOGEAKLONG VEMV KATAVOAOTAOV Kol a0ENONG TOV KEPOOVG. XaAPAKTNPLIOTIKO
napddelypo Bo pumopodce vo OmOTEAEGEL M| LYNA TYWOAOYNON TOV QIMKAOV TPOg TO TEPPAALOV
TPOIOVIWV, TOV, TOPA TO KOGTOG, O1 KOTOAVIAMTEG TNG GVYKEKPLUEVNG OUAO0S 6TOYOV elvar TpodBupot va
amoktnoovv (Park kau Kim, 2014, c. 460-467). To id10 1oVl Yo TPOIOVTO TOL TPOEPYOVTOL OO
EMUYEIPNOELS EYVOOUEVNG ETOIPIKNG KOWMVIKNG VIeLhuvotag 1 amd HovAades mov akoAovBovv Tig

BérTioTES OLVATEG TPUKTIKES TOPOLYDYNG.

1.3.3 | To avToy®vioTiKO TAEOVEKTI LA

H dnpovpyia a&iog yua v entyeipnon S pécov g dnpovpyiog agiog yio Tov KotavaAmty], Ommg
avt avoeépbnke Kot avoldbOnke mponyovpévmg, cuvoyilel v ovoia Tov Marketing g emotiun.
Evtovtoig, aut doev apkel yro v emiPioon Ko eunpepio LoG ETLYELPNUOTIKNG LOVADAG.

310 oNueio avTod, EIGAYETAL 1] EVVOLN TOL AVTAYMVIGTIKOD TAEoveKTHHaTOS (Competitive advantage), mg

TOPAYOVTAG 1] GLVIVAGUOS TOPAYOVIMVY TOV, GTO TAAIGLO LG OVTOYMVIGTIKNG 0yopds, yapoaktnpilet puo
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EMUYEIPNON OG EMTUYNUEVT], CLUYKPITIKA UE TIG avTayovioTikés entyepnoelc (Mobarakeh kot Ahmadi,
2017, o. 23). Ilpokeyévov va omoktnOel T0 AvTOyOVIGTIKO TAEOVEKTNUA, [0l ETLYEIPNON TPETEL VAL £XEL
TNV TPOGOYT| TNG GTPUUUEVT] TOGO GTNV A&l0TTOINGT TOV IKOVOTHTMV TNG GTO ETOKPO, OGO KO GTNV OTEIAN
TOV OVIOYOVICTIKOV OVIOTNTMV, Ol eymplotd oAAL amd KooV, ¢ TAPAYOVIEC EMIPPONG TOL
OVTOYOVIGTIKOD TAEOVEKTIUOTOC.

>10 cVYYpovo otpatnyikd marketing, n avamtuEn AVTay®VIGTIKOD TAEOVEKTHLOTOC UITOPEL VOL TPOKVYEL
He moKiAoVg TPOTOLG Kol OO JIAPOPES AEITOVPYIES TNG EMYEPNUOTIKNG OVIOTNTAS, €iTE dueca ite
éupeoa (Davcik ko Sharma, 2016, o. 1-3). Katd tov Ziopko (2015, o. 67), ot Pacikdtepotl tpdmot
AVATTUENG OVTAYOVIGTIKOD TAEOVEKTILOTOG EIVOL Ol TOPOKAT®:

N ToOTNTO TOV TPOIOVIMV, GUUTEPIAAUPOVOUEVOV TOV TPOKTIKOV EAEYYOL KOl SLOCPAAONG
oot tag (m.y. évo motomomntikd 1SO)

TO EMMEDO NG TEYVOAOYIOG KOL 1] KAVOTOUES TTPOKTIKEG TTOL TVYOV VO YPNCLULOTOLEL 1] EKAGTOTE
emyeipnon (m.y. wa eyvoouévng a&iog PEATIOTN TPAKTIKY))

1 OTOTEAEGLLATIKT) £PELVA AYOPOG

Ol TPOGPEPOUEVES VINPEGIES, E1TE OGOV ALPOPH GTOVG KATUVAAMTEG, EITE GTOVS EKTPOCAOTOVG TOV
OKTO®V dtavoun|g (TT.y. pio Tpocpopd TEPLOPIGUEVOL YPOVOD)

1N dvopun Kot TAOANGT TV TPOTOVT®V (T.). 1) OL0VOUT GE L0, OTOUOKPVCUEVT TEPLOYN)

H Horska (2004, c. 573-574) ocuvdéel dueca T Snuovpyio. Kot SATHPNON TOL OVIOYOVIGTIKOD
TAEOVEKTNUATOG He TNV aviinmy o&io tov mpoidvtog N vanpecioc. Ileprypdoer, pdiota, Tovg
SUPOPETIKOVS THTOVG AVTAYOVIGTIKOV TAEOVEKTNUOTOS, GVOYETILOVTAG TOVG LLE TO SLOPOPETIKA GTOLYEIN
Tov piypatog marketing:

OVTOYOVIGTIKO TAEOVEKTNUO OYETIKE e TNV TN (T pio yopmAn Ty o€ €vo SOKLUAGTIKO
veogloay0év mpoidv)

OVTOYOVIGTIKO TAEOVEKTILLA GYETIKA LE TNV TO1OTNTAL (T.). £VOL YEPOTOINTO PAYDGILO TPOIHV, TO
01010 deV TEPLEYEL GLVINPTTIKA)

AVTOYOVICTIKO TAEOVEKTNLOL GYETIKA LLE TNV EMKOWV®Via (7.}, TPodONo™ TOL TPOIOVTOG OITd TNV
omoio TPOKVTTOLV GPESA TO OPEAT OLYOPAS TOV TPOIOVTOC)

OVTOYOVIOTIKO TAEOVEKTNUO, GYETIKO HE TN Olavopn| (7.Y. Ol EVUEVEIS OpOl TOPAOOCNG EVOG
TPOIOVTOC)

OVTOYOVICTIKO TAEOVEKTIO GYETIKA LE TN GLOKELAGIA (T.)Y. O GLOKEVOGIO TTOL TPOGTATEVEL

10 TPOIoOV amd PAAPN)
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1.4 | Zyéoro marketing

1.4.1 | Ewcaywyikd otovysio
H exnovnon evog oxediov marketing cuvietd pio moAvdidotatn dadikacio, 6TOY0g TG 0moiog ival M
ocvvedntonoinon g 0éong pog emyeipnong oty ayopd Kot O TPOYPUUUOTICUOS €VOG GLUVOAOL
OpAoEMV, EVEPYELOV KOL OEPYOCLOV, HEGH OE £VO. TPOATOPACIGUEVO KAOE QOpd ypoviKd mAaicto,
TPOKELUEVOD 1) ETLYEipNoN Va. TpoPel oty enitevén cvykekpiuévov otdywv (Wong, Radel kou Ramsaran-
Fowdar, 2017, o. 2-4). Kd&tt tét010 TpoKONTEL 0O EKTEVY] OVOAVGY] TOL EGMTEPIKOV Ko eEMTEPLKOV
TEPIPAALOVTOG TNG EMYEIPNONG KOl OTUTMVETAL OVOALTIKG KOl HE TPOTO AOYIKO, KOTAVONTO Kot
€VEMKTO, VTTOdEIKVDOVTAG TO oMpEio 6To omoio 1 tedevtaio Ppicketal, To onpeio oto omoio embupel va
QTACEL, TOVG TPOTOLG LE TOVS OTTOI0VG KATL TETO0 Oa KoTaoTel dLuVaTO Kot To Xpovikd Teptimpro. ‘Evag
TET010G OYXEOOUOG Bempeitanr mPEAMPOG Yia Tovg €ENg AOYOLC:
[Tpogtoudlel Tovg 1BVVOVTEG TNG EMYEPNUATIKAG HOVADAG, divovTag Tovg ekdva omd TAnOdpa
mlovdv cevapiov Kol OTOTEAEGUATOV TO OTOl0L EVOEYOMEVMG VO KOTOOTEL ovoyKoio vo
OLL(EPIOTOVV.
[IpokaBopilel Tovg TOPOLG TOL B YPELOGTOVY Yo TNV EMITEVEY TOV GTOXMOV TNG EMYEIPNONG Kot
EMOPEVMG QTOKAEIEL TO EVOEYOLEVO OTOTAANG 1| AavBAGHEVOL XEPIGLOD TOV JAOTKAGLOV LEGOL
G€ aUTY.
[TeprhopPdver extetopévn €pevva ToL £0MTEPIKOD Kol €EMTEPIKOV TEPIPAALOVTOS NG
emyeipnong, LETA TNV TPAYUOTOTOINGT TG Omoiag Yivetol Yvwoto 10 akpiPBEc pepidto ayopdc
OTNC.
Atepevva T1g akpiPelg avaykeg kot embopies TV 1I010KTNTAOV TG EMYEIPNONG, TOV KATAVIADTOV
Kot OA®V TOV ATOU®OV EVOVTL TV OTOIOV 1) ENLXEIpNON £XEL OIKOVOUIKES 1] AAAEG VTTOYPEDCELS.
AmoTind To. TPAYHOTIKG OTOTEAECUOTO GUYKPITIKA LE TO TPOCOOKMUEVO OTOTEAEGLOTAL,

npokelévoy ot marketers va yvopilovv ov mpémel va emavoldfovy 1 Vo, avamposoprocovy pio

OTPOTIYIKY.
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1.4.2 | Exkmévnon evog oyediov marketing
O oyedoopdg evog mhavov marketing dev axodovBel pio cvykekpiuévn vopua. Avtifeto, Stapépet

AVOAOY®G LE TO YOPOKTNPIOTIKA TNG EMEIpNoNG, T0 HEYEDOG aLTNG KOl TOVG GTOYOLG TOV TiBEVTOL LETA

TNV OVAALGT TOV £0MTEPIKOD Ko eEwTEPKOD TepIPdrrovtog (Tnikidov, 2014, 6. 29-31). H otpatnykn

marketing pog emyegipnong, emopéve

¢, emnpedletar 1600 amd evdoyeveic, 660 kol omd eEwyeveig

napdyovteg. Oplopéva YopaKTNPIOTIKA TOPUSEIYHATO TOV EV AOY®D TAPUYOVIWV OVOQEPOVTUL GTOV

TOPAKAT® TivoKoL:

Evdoyeveic mapayovreg

Emyeveic mapayovreg

XopaKTnploTikd Tpoidvtog Tpog Tpomdnon

lewypaeikn teproym

XopokTnploTikd opadmv-otoyov (Target groups)

Mepidio ayopdg emyeipnong

IIpovmoroyiopog (Budget)

B¢omn Evavtl avIayOVIGTOV

[levikotepT O1KOVOUIKY] KOTAGTOGT EMLYEIPNONG

2TPATNYIK AVIOYOVICTOV

2TOY01 TPOG EMTEVEN

Avdykec meElaTdV-YpnoTdV Kot enimeda {RTnong

AwoBéopot emyelpnolokol o

potL [Tapovoo KOmVIKOOIKOVOUIKT] KATAGTOO)

Xpovika mepfmplo

Katdotaon dtavopung, tpoundeidv .0.x.

[Mivaxog 1.2 «ITapdyovieg emppong tng oTpatnyikng marketing»

To oyédo marketing diapOpdvertal, oty TAELOVOTNTA TOV TEPIMTOGEMY, Ayo TPV TV apyn Kabe

OLKOVOLLKOD £TOVG, YWPIG VOl AOKAEIETOL TO EVOEYOLEVO AVATPOGAUPLOYNS OVTOV oV KATL TETOL0 KATAGTEL

avaykaio Kot avamoeevkto (A.y. Aoy ampdfrentov kvdvvov, avtiEodtntog 1 kpiong). ‘Eva oyédio

marketing diapépet ava mepintmon. Tn

" BHMA 1

g
—

Avalvor) €0GTEPIKOD Kat

GUYYPOVN ENOYN, CLVIHOWG SOUOPPDOVETAL OC EENG:

BHMA2

Avdivon opadev

eoTepKoD meptPailoviog GTOYOV

\ Zyfuo 1.4 «Bipato evog
" | oyediov marketing»

1
\ BHMA 4 BHMA 3

Excovnon kat EAeyroc Kaeqptop,éc_ GTOYMV Kat
= SLapuOp®aT) OTpaTY Kl
HAPKETIVYK
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1. Avdivon tov efmtepkol Kol £0MTEPIKOD TEPPAAAOVTOG TG emyeipnong, 1 OmTADS ovAALON
Katdotaong — H diepedvnon g mapovcos KaTdoTaons g EXXEPNUATIKNG ovtotnTog (Situation
analysis) eivol oamoATog avaykaia , £Tol ®oTe Vo damiot®bel 1 0661 TG EVavTL TOV AVTAY®OVIGTIKGOV
emyepnoewv. Avto, katd tovg Wong «k.a. (2011, o. 6-7) pumopei vo tepthapupdvel cOykpion 1060 TG
TOPOVCAG KOTAGTOONG UE TO TOPeABOV Kol TNV HoKpompoBeoun emBouunty Kotdotoomn, 060 Kot
oLYKPLON TNG KATAGTOONG TNG EMYEIPNONG OE OXEON LE EKEIVN TOV AVTOYOVIGTAOV, Kol 100G QVTH TOV
KOPLOV  AVTOYOVIGTH], OLTOV, ONAODY, TOL GLYKEVIPMOVEL TO UEYOAVTEPO HEPIOIO0 Oyopdg M TOL
amodedetypéva dwabétel v mAfov emtuynuévn otpotnyikn. Ot Oeikteg UG TETOWG AETTOUEPOVG
avéivong ouvinbm¢ TEPIAAUPEVOVY Ta YOPAKTNPIOTIKA TMV TPOTOVIMV/VTNPESIOV, TA KOGTN, £5000. Kot
OPEA.

Yougpwvo pe v Veresova (2002, o. 14-16), o mAdvo tov marketing opsilel va cuvadet pe 0 YEVIKO
EMUYEPNOLOKO TAAVO TNG EMLYEIPNONG KO TPETEL VAL EYKELTAL TNV TPAYUATMOOT] GUYKEKPILEVOV GTOYMV,
OmMG €lval O TOPAKATO:

H 0éom otV ayopd, pe deikteg amddoong OTmG T HEPId0 ayopdc, Ol GUVOMKEG TOANGELG M
TOANGCEL GLYKEKPIUEVOL TPOIOVIOC 1) LANPECING KOl TO EMIMESO TAPOYNG VANPECIOV GTOV
TEAATN-YPNOTN.

H dwbecrppoét o v vanpeciov.

H xowvotopia, pe e£EMEN TV TAPEXOUEVOV VINPECIOV KoL TPOTOVTMV.

H mopayoywdmra tov avlpdmivov dvvapikod, aveEaptntog ov TpOKeELToL Yo Youniopadua
oteAéym M LEAN NG droiknong.

H a&onoinon tov avlpomveov kot vAKov mopov (vmodopmv, €£omMcpol, TexvoAoyiag,
KEPAAAIOV) Y10 TEPAUTEP® OVATTTLE.

H etapkn xowvovikn evovn.

2. Avalvon opddmv otoxov — H avdivon opddwv otdyov (target group analysis) emaxoiovdei tnv
avaivon katdotaongs, epdcov ot marketers éyovv AaPet yvdon TV SUVOTOTHTOV, AOVVOULDV, EVKALPLOV
kot ometh@v (SWOT) g emyyeipnong o€ oyéon pe v VOO ayopd, £I61 MGTE TO GYEO0 TOV
marketing vo mpocopproctel 6TIG S0PKDOG EVOAALAGOOUEVEG GVAYKES Kot emopiec tov ypNo-
KOTOVOA®TY, TPOKEWEVOL 1 oTpatnyikr] Tov marketing vo mpocavatoMotel oTnv 1KAVOTOING TOL
(Bapdaxmota, 2002, o. 427-431). Avtd yiveton péow® TG €PELVOC ayopds, €PYOAEl0 GLAAOYNG
TANPOPOPLOV TO 0700 Tparypatomoteitan emi GuVEXOVS PAGNC KO OMOGKOTEL GTOV OPIGUO TMV OUAO®V

oTOYO0V TN oTpatnykng marketing g emyeipnong. O AdYog Yo kATl TETO0 €ivoit OTL 01 TOPOL -101MG TV
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pecaiov peyéboug emyeipnioemv- givol cuvnme Kabe GALO Tapd AoTEIPELTOL, EMOUEVMG 1| CTPATNYIKN
marketing dev umopel va 6t0XEVGEL 6TV Ayopd 6to cVUVOAO te. [lpémnel, emopuévmg, va mpoPel oe
JOPIGUO TOV TUNUATOV TG oyopds Kot otov kafopiopd Tov ouddwv otdyov, KATL TO OToio
aSoroyeitar pe  Pdon  OMUOYPAPIKE, YEOYPOPIKE, YOLYOYPOUPIKA 1] KOWOVIKA-GUUTEPLPOPIKE
xopoktnprotikd. IIpdkertor, ovclaotikd, Yo afloAdynon TG ammynons NG Emyeipnone oe Kabe

OLLO10YEVT OUAOO GTOYOV, £TGL MGTE OLTH VO pLOUIGEL AVAAGY®G TNV EGTIOGCT TNG.

3. Kabopiopdg otoymv ko dtopdpewon otpatnyikne marketing — Eivow mold onuavtikd to midvo
marketing tng enyeipnong va oyedidletal £161 GOTE TO TPOSMEIKO TNG ENLXEIPNONG Va ivan og BEom va
T0 akoAOVONoEL Kot va epyaoTel neBodikd e Yvdpove Toug otdyYovg mov avtod Bétetl. H mpayudtmon tov
oTOY®V OVTMV, ETOUEVMS, TPoDToDETEL déGEVoN oTN oTpatnyik) Marketing, étol dote N Tpoomddela
Ohwv va emikevipovetol oty emheydeioa otpatnywn. (Finoti, Didonet, Toaldo ka1 Martins, 2017, c.
304). H otpatmywn marketing cuvifmg avaivetal og d14popa. ETUEPOVS ProTas:

KaBoplopdg KOWVMV GTOXMV TOV GLVOAOD TNG EMYEIPTNONG Kol TPOGIOPIGUOG TOV EMTESOV TNG

emBouun g kepdopopiog.

KaBoplopdg GTOY®V Yo TEPLOYEG-KAELOA TNG EMyElpnoNG.

KaBoplopdg 6TOYOV ova TOUEN TNG EMLYEIPNONG.

4. Exnovnon kot édeyyog — Ipoxeévon va amopEpet ta emBLUNTA 0QEAT Kol VoL 0TodMGEL To, BEATIOTA
duvatd amoteléopata, 1 otpotnyikr marketing g etapioc, apov tebei o gpapuoyn, Tpémel vo,
nopokoAovdeital kot va a&oroyeitar. H a&oddynon Pondd tovg marketers va eéokpifdcovy v
OMOTEAECUOTIKOTITO, OTOSOTIKOTITO KOl TO EMIMEOO TNG KEPOOPOPING TNG EMYEIPNONG, GE UETPNGILAL
peyEM avaroywg e Toug exaotote deikteg amdooong (KPIS) mov £xovv tebel, oAb Kot vo 10meTOGOVY
TOYOV TPOPANUATA TTOV I6MG avakOYoLV Katd T didpketa ¢ eEEMENG TG otpatnykng (Isoraité, 2009,
c. 121-124). Evoewtkd avapépovior opiopévol and tovg mAéov cuviBelg deikteg a&loAdynong tog
otpatnykng marketing:

To m0c06TO KATA TO OMoio M emyeipno”n €Yl TETVYEL TOVS GTOYOVG TG OO TO YPOVIKO onueio

™G EQaPLOYNC TG oTpatnyikng marketing ko énetta.

Koatd m6c0 o1 epyaciec mov £xovv oplotel LEGO GTN GTPATNYIKT] EKTOVOVUVTOL LEGO GTO OVTIGTOLYO

XPOVIKO TAIG10.

Ta k60T €QUPLOYNS, TAPAKOAOVONONG Kal EAEYYOV TOV EMOOGEMVY TNG GTpoTNYIKNG Marketing.
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H obykpion g mapovcag meptdoov e OTOLONTOTE TEPIOOO TPV TNV EQAPUOYN TNG VEOCS
OTPOUTNYIKNG (). AVEOUELMOELS TOV HEPLOIOV AyOPES, TOV TOGOGTOV TMV TMOANCEWMV K.0.K.).
H épevva tkavomoinong tov meratmv.
H épevva mov mpokdnTel amd puoTIKOVG TEAATES,
H avtidpaon tov aviayovietdv.
Xopig v teMkn amotiunon g, n otpotnykn marketing dev umopei va Oewpndei olokAnpouévn,
KoODC, apevog 0ev 0EIOAOYEITOL TO OVTIKTUTO OVTNG GTNV EMYEIPNON KO APETEPOV €ival ODGKOAO V.

TPOGO0PIOTEL 1] ETOKOAOLON GTpaTNYIKN TOL B LIOeTNOEL.
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KE®AAAIO 2 | BRANDING

2.1 | Baoikég évvoieg

2.1.1 | H pdpxa: optopog, poAog kot {ntipatoa epunveiog

Av ko m dapén g pépkog 06 Kot TOAAE POV eV EMIEXETAL AUPIGPTTNOT, TO JTNUA TG AGOPOVG
KOUL TTOPOTACVI TIKNG OTOYPOONS TOL OPOL EYEL OTOGYOANGEL APKETES POPES TNV EMGTILLOVIKT] KOWVOTNTA,
10iwg amo 1o 1960 kot énerta, omd tote dnAadn mov 1 AMA avayvopice to brand wg éva dvopa, évog
0pLoUAGC, éva oNUa, £V AOYOTLTO, VO GYEOL0 1) VG GLVOVOGHOS TMV TOPOTAV®, TOV OTOGKOTEL GTNV
TPOOY®YN TNG AVOYVOPIGILOTNTOS TOV TPOIOVIWOV 1] LANPEGLOV TOV TOPAYOVTOL OO o EmLyEiplon,
SLUPOPOTOIMVTOS TO OO TOL AVTIGTOLYO TPOIOVTO TOL TAPEYOVTOL OO OVTAYWOVICTIKEG emyepoels. H
KOple TPOPANUOTIKY] TTOV STLVIOONKE YOp® amd TN GLYKEKPWEVT gpunveia Ntav 1 mopdietyn
aVaPOPAG GTO QLAL YOPOKTNPIOTIKE LG LAPKOC, ETOUEVOC, GE avVadLUTOTOGT TOL OptoloD o 1995, 1
AMA opdvtice va coumepthdfer ™ @pdon ‘N OTO0 GALO YOPAKTINPIGTIKO” GTNV Kotnyopio TmV
TOPAYOVIOV SLPOPOTOINCTG THG LApKaG amd Tig vTolowteg puapkeg (Avis, 2009, c. 1-4).

H ene&nynon avt, taviog, 0 cuvendyetor tnv amddoon piag EekdBapng Kot amdAvTg epunveiag otov
6po brand. Ev avtiféoel, dedopévov o1t 1 AMA opilel 6t to brand omoteleiton omd cvykekpyévo
ovotatikd ototyeio (brand elements) ywpic vo ta KOTOVOUAGEL £YEIPOVTOL EPOTAUATA GYETIKG HE TNV
KOTNYOPlOTTOINGY OUTMOV KOl HE TO Tl MPAYUATIKG pmopel vo evtoyfel ota cvotatikd otovyeio:
neplopiletat, dpaye, 1 £vvola TG LAPKOS, GTO EMAEYOEV OVOLLN TNG EMLXEIPTONG KOl TOL TPOIOVTOG, TN
OLOKELOGIO, TO AOYOTLTO M TPOKELTOL YO [0l OPKETO TEPLOPIOTIKY EPUNVEiD TOL Opov, KLPIwG
dedopévou g parydaiog ToyLTNTAG HETAOOCNG TOV TANPOPOPLOY HECH TOL O1AOTIKTVOV, 6TO Bafud oL
N k60e TAnpoopia oyxeTikd pe T papka dvvatal va evtoydel ota eMUEPOVS GTOLYXEIN TNG LAPKOC;

A& avapopdg tvor kot pio GAAN Bewpia, 1 onoia daxpiverl T papka og cvotnpa aSidv (Maurya kot
Mishra, 2012, 6. 125-126). I[Tapovctdletal, ETOUEVOS, 1 EXAOYN TNG HAPKOG 0O LEPIAS TOV KOTUVOAMTY,
O¢ KOTeEOYMV TPOIOV EMPPONG TOV TPOSOTIKMY Kot TOATIopK®V Tov aéidv. Ot Sheth k.a. (1991, o.
159-168) Eeympilovv Tig €N TEVTE LOPPEC OELDV:

O Aertovpywkéc atieg, oNAad 1O EMIMESO YPNOWUOTNTAG TOV TPOGPEPEL €va TPOIOV 1 pia
VANPEGIO CLYKPITIKA LE EKEIVO TV EVOAOKTIKOV ETIAOYDV.
Ot kowvmvikég a&iec, Tov TEPLYPAPETUL OC TO EMMEIO KOWVMVIKNG OTOS0YNG TOV GLYKEVIPAOVEL TO

TPOIOGV N 1 VINPEGTA Kot 1) SLVATOHTNTA TOV VO IKAVOTOLEL TOVG KOTOVOAMTEG.
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Ot cuvarsOnpoticée aéiec, mov epunvedovtal MG EMAOYEC TPOIOVIMV 1] VINPECIOV PACIOUEVEG
oT0 GLVOLGOM T, TV GO TIKY K.0.K.

Ot emomuikés (teyvoroykég) a&ieg, 0poc TOV aPOPE 6T GTPOPN EVOG KAUTOVOAMTY GE Eval
KOLVOTOWO TTPOiOV 1) LINPEGIaL.

OrvmoBetikég a&ieg, o1 omoieg mpoiimoBEéTovy TV Hrapén evog GLVOLOL TEPIGTACEMV, OGS Elvat,
Yl TOPASELY LA, 1| EMAOYT TNG HAPKOAG MG amdOPPOLE. TOV KOWVOVIKO 1) O1KOVOULIKOD Lrtofdfpov
TOV KOTAVOAMT.

e k6Be mepintmon, o mpoavapepbeic opiopdg dev avTiKaTomTpilel Tn VOUIKY S1I0TOCT TG LAPKOG,
oV amoteAel, GAA®OTE, Kol TV ortio dnuovpyio TG HAPKOGS, TPOKEWEVOL, dNAdN, 1 Kabepuio va
TPOGTATEVETAL OO AVTLYPaPN, KAOTN Kol TAacToypagio twv mpoidvtwv. H vouikn mpocéyyion g
napkog kabopilet to gpmopikd onpo (10go) g emtyeipnong 1 Tov TPOidVTOG, WG AVTIKEILEVO 1010KTNGING
ue nuepounvio katoydpmong, dwodpata (brand rights) kat, xat’ enéktoon, mpootacio omd TUYOV
napafiicelc e vopobeoiag evavtiov avtg (Kapferer, 2013, o. 28-29).

"Evog axopo ouyvog mpofAnUaticpog agopd otn chyyvuomn tov 6pov “pudpka’ pe tov 0po “mpoidév’. O
Keller (2012, o. 31-32) dwywpilel tig 600 évvoleg, opilovtag 10 Tpoidv g évo oyabd 10 omoio
tonofeteitan oV ayopd, TPoKEWEVOL va. ypnoorondel, va katavorlmBel Kot vo ikavomomoet pio
avaykn N pia emBouio. H papxa, avtiBeta, £xel po apketd mo gvpeia Evvola, d10TL TePAapPavet T1g
W10TNTEG KO YOPOKTNPIOTIKA TOV TPOIOVTOC, TO OTOI0 EVOEYOUEVMG TO JAPOPOTOLOVV OO TOPOLOLNL
npoidvta, ta omoio. dvvavtol va KaAVWouv TS 101eg akpipog avaykes. Ot dpopés Pmopovv va.
JtakpBovv 6 antéc N Un antéc, dNAadn Kupiwg cupPoAkég 1 cuvalcONUaTIKEC.

Katé yevikn opoloyia, mévtwg, pia papko Bewpeitor 6t mavtote mpémel va €xel to. €ENG Vo
YOPOKTNPIOTIKAL:

1. Tnv eyyevn ikavotnto dnpovpyiog EVIHT®ONG GTOV KATAVOA®MTY, SNANOT Ta 6TotYElD TNG VO Eivat
ELOLAKPLTO KO VO GLVOLOVTOL GLEGH WE TN UOPKE KOl LE TO oicOnpo mTov EMOUDKETOL VO
onpovpynoet. Ta otoyeio pmopodv va apopovv 6 KAmolo Ovopa, 6xEd10, AoyoTuTo 1 cOPoAO,
OT®G ovOPEPONKE KO TPONYOLUEV®G, GAAG KOl GE EVOL GYNILOL, L0 YPOLUATOCELPA, EVOL XPMUA 1
uio epdon, eved dg Ba propodoape va. unv avoeépovpe to dvoua e papkag (brand name), mov
amoteAel T Pdon g otpatnywng branding xoi, ooupwvae pe tov Blackett (2003, o. 16-17),
AOTEAEL TO YOPAKTNPIGTIKO GTOLXELD TNG LAPKOS TOV LETOPAALETOL SOLGKOAITEPA OO KAOE GALO
Kol HOVO L0 GULYKEKPUUEVEG TEPLOTACELS, OMMG €lval 1 GLYYDOVELOT OVO 1 TMEPICCOTEPWOV
EMYEPNOEWMV, 1| EMEKTACT] GE VEEG AYOPES 1 M TANPNS OVOSIOUOPPMOT TG GTPUTNYIKNG TNG

EKAGTOTE EMLYEIPMNONG.
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2. H ompovpyia pog aveEitnAng evIummong 6Tovg ATTEG TNG GTPATNYIKNG, OmdppoLla TNG TiEOTG
OV JEXOVTUL Ol EMYEPNGELS, AOY® TNG TEPACTIOG TOIKIAIOG OVTAY®OVIGTMY KOl VITOKOTACTATMV,
Vo TaPAcyoLV TPOTOVTA Kol VINPEGIES EYVOOUEVNG TOOTNTAS, avOUEiBoAng a&lag Kot VYNANG
dfec1UOTNTOC KL, TO GLYKEKPIUEVO, VO EPEVPOVY HeBOGOOVE S1OPOPOTOINCNG TV TPOTOVIMV
KOl DANPECIOV TOVE OO TO TPOOVOPEPHEVTA aVTOY®VIOTIKG oyadd Kol VTOKOTAGTOTO,
e€0o@aMlOVTaG TO AVTOY®VIOTIKO TAEOVEKTNLA £vavTi TOVG. Ot papKeS, AOTOV, ETOIOKOVV, VO
AVTOTOKPIOOVUV OTIS TPOCOOKIEG TV KATOVOAMTMV, AEITOVPYMVTOG, KATO KATO0 TPOTO, ™G
oLUPOAALO OVAUESO GTOV “TOANTY”, ONAAOT TNV EMLYEIPTOT KOL TOV 0yOPUoTH (KOTOVOAWMTY)
Y1g pépec pog, m onuocio tov brands éyet avénbei oe tétoo Pabud, dote M dwdikacio NG
oynuatiopod Kot avantoéng evog brand amotedei, mAéov, kopuPikd onueio TG OTPOTNYIKNG HL0G
enmyeipnong. Elvar onuovtikd va d1a@opomotcovpe T oTpotnyikn dwyeipion evog brand omd
OTPOTNYIKY d10iKNoT| TNG EMYEIPNONG 6TV OToin TO €V AdY® brand avrkel. Avtd cvpfaivel 510t 1 kdOe
EMUYEPNUOTIKT OVTOTNTO EVOEXOUEVMG VO KOAEITAL VAL dlaxEploTel TeplocdTePeS omd pio emmvopies, ot
omoieg amevBHVOVTOL GE EVTEAMDC JLOPOPETIKEG OUASES OTOXOVL. Q¢ YopaKkTNPloTIKd Toapddstypo Oo
umopovoe va avapepel n yepuavikn eraipio katackevng avtokwntov Daimler AG, oty omoio
avinkovv téco 1 Mercedes-Benz, 6co kot 1 Smart. TIpokettar yio 600 e€opetind dnuoeheic papreg
aVTOKIVNT®YV, atd TG ooieg To branding g piog eotidlel oty Tpo®ONGT TOL OG TOAVTEAODC, AKPBOD
KOl 0GQPAAEGTATOL OYNUOTOC, EVM TNG GAANG GTNV TPOGEAKVOT] TV KOTOAVIAMTOV oL emBupody Eva
OLKOVOLIKO KOl LOVTEPVO OYTLLOL Y10 LETOKIVICELG HEGA oTnV TTOAN. Eivon avtovonto 01t o otpatnyikéc

Tmv dvo brands avékabev ansiyov mapacayyoc.

2.1.2 | H tavtétro ¢ pndprag

Onog avagépnke kot otnv TponyovUEVN evotNnTa, Uil LAPKO ammoTEAEITOL 0O cLYKEKPIUEVO KAOE
(OPA CLGTATIKA CTOUXELD, TO. OTOI0. GLVIGTOVV TO YOPAKTNPA, 1), KAT  GALOLG, TV “TOVTOTNTA” NG
péprkog. IIpoxettar yioo OA0 TO KOTOYLPOUEVO YOPAKTNPIOTIKG piog pbpkag mov eEumnmpetodv oty
evioyvon g HovVadIKOTNTOG Kol Olopoporoinon ¢ papkag. Extog and to 6vopa, 1o Aoyodtvmo,
YPOUUOTOGEPE, TN CLOKEVAGIO KOl TO GYESAGUO TG, 0T oToryEino Tov Eeywpilovy T papKa amd Tig
voloweg papkeg afilel vo ovpmepiddfoope ta dapnuotikd punvopoto (slogans), tig 1otooeAideg
(URLSs), xabmg kot tovg ekmpocmmovg (Spokespeople) g kdbe papkag kot tig SNADCELS aVTdV, gite G
emionuo mhaiocto, pe T popen dedtiov tomov (press release), ite pe droneg dniwoeig (Farhana, 2012, o.
223-224).

ITo avoivtikd:
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To ovopa ¢ papkag (brand name) gvdoyo amotelel Tov akpoywviaio Ao ¢ oTPATYIKNG
branding. Mo emiyeipnon emidéyet to brand name w¢ pio YopaKTNPIGTIKA Kol E0TYN OVOUAGia
7oV Ba SnpovpyYNoEL o BETIKN TPOTH EVIVTMOOT GTOVS KATAVAAWMTES, EMNpedlovTag OeTikd TV
avtiinyn tovg ya to brand kot v modtnTa TOV TPOIOVI®MV OV TPOSPEPEL, KAOMG Kot TNV
emBopio Tov va katavaddoet To gv Adym poioviwv (Dodds, Monroe kot Grewal, 1991, . 307).
Ta oOyypova trends tng emhoyng evoc brand name wepthapuBavoov tn yprion apyikov (m.y. P&G,
PwC, IBM, BMW), tig ovvtopeg, kotd mpotiunon dievilafeg ovopaoieg (.. GoPro, Uber,
Pepsi, Visa), 1i¢ eni okomov AavOacpéva cvilrapiopéveg Aé€eic (ommg Tumblr, Flickr, Digg, Twix),
ta Aoyomaiyvia (m.y. Chick-fil-A, Primark), tic ovumtoéerg Aé€ewv (m.y. Facebook, Instagram,
Starbucks) kot ™ ypron apBudv (7 Up, 7eleven, Chanel n° 5). ®swpeitar 611 k4Tt €010 OOt
avEAVEL TNV EUMIoTOCVV 6T0 brand, S1evkoAbVeL TV EXEKTACT TG PTUNG THG LAPKOS ATTO GTOM
o otopa (word of mouth) kat Tpoceikvel vedtepovg katavaimtéc. (Kumar, Arshdeep ko Singh,
2012, 6. 202-203).

Mze 1o Aoydtumo g papkag (brand logo) emyeipeitar n 660 0 dvvatdv KoAHTEPN 0moTHTMON
NG £KOVOG OV EMBVEL QLTI VOl ATOTVEEL GTOVG KATOVOAMTEG, KABMG Ko, KATE TEPIMTMOGELS, O
atleg, ™MV KOLVATOUpA Kot T 10e®dN TG Ot emyelpnoel; Katd Kovove Tpoomabovv va
amodMoOVY 6€ Eval AlyOTEPO 0vTd OV KAvel to brand tovg Eexmplotd, avamoploTOVTOG HE TOV
KOADTEPO dVUVOTO TPOTO TNV TOLOTNTO, TV TPOIOVTIMOV | LINPESLOY OV AVTO TPposPépet (Buttle
kot Westoby, 2006, . 1181-1182).

Ta dwenuiotikd unvouata (slogans) amd v amapyn g XPNONG TOVE ®C EPYOAED TOL
marketing kot tov brand management fswpovtav 611 £mpene va givor vvonTo amd Tov Kabéva
Kot vo eKppdlovtag Eva EEYmPIoTO KOl YOPOKTNPLOTIKO VONUO, OTOTVEOVTOS EUTIGTOGVUVY GTOV
KOTOVOA®TY Kot Snuiovpydvog tv aictnon g “omooctolns” g papkoag (brand mission) wov
npénel va eknAnpwbdei (Silveira kon Galvao, 2016, 6. 313-323). AALot, 70 GOYYPOVOL EPEVVNTEG
Tov marketing, 6rwc ot Abdi kot Irandoust (2013, 6. 62-69), ewdalovv 611 o slogans npémet vo
GTOYEVOVV AUEGH GTO UEAAOV TNG EMYEIPNONG KO, YPNCLUOTOIDVTOS YOUPUKTNPIGTIKOVS NXOVG,
pLOLOVE N GAAOL €ld0VG €QE, va dNUIOLPYOLV i PPACT TOL O)L LOVO EIVOL YOPOKTNPLOTIKY),
OAAG Vo 00N YEL TOV amOSEKT TG SIAPAIONG GTO VO, GLVOEEL Apeso To uivopa pe to brand ko
va xpnoiponotet o idtog To slogan otnv kabnuepvotnTd TOL.

H ovokevaocia, mpotapyikn Aertovpyia g omoiag amoteAel n TpooTacia TOV TPOiIOVTOG Omd
mOovn PAAPN KaTd T ddpKeEL TNG OTOoONKEVONC, LETAPOPAS Kol TAPAOOGNG TOL KO, ETOUEVMG,

N SGPEAAGT TNG AEITOLPYIKOTNTOG KOl ATOOOTIKOTNTAG TOV TPOIOVTOg HeTd TV mapddoon. H
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oLOKEVAGIO YpNolpoTolEital amd To Kopudtt Tov marketing, étolr dote avtiy va tpafnéel v
TPOCOYN TOV KATOVOAMTOV KOl Vo ennpedost v oviiAnaty a&io tov mpoidvtog kat, Kot
EMEKTOON, TV TEMKN TOVG andpacn (Agariya k.a., 2012, o. 3-4). O oyediaopdc Tov TPoidVTOC,
pe 6,TL 0VToOC TEPLAUPAVEL (CYNUOTA, YPOUPIKA, AETTOUEPEIES, YPDUATO K.0.K.) YPNOLLOTOLEITOL
TPOG AENON TNE EAKLGTIKOTNTOG TOV TPOIOVTOG Ko, cOLPmva pe Tovg Ambrose kot Harris (2011,
0. 136-138), dwapopeavetar £To1 dote va “apnyeitol po otopia’ (storytelling), mov emiéyetan
avoAOY®G LE TIG 0padeg otoyov. H 6An duvapkn g ovvdeong tov branding pe t cvokevaoio
GLYKEVTPMOVETOL GTO YEYOVOG OTL 1| GUCKELOGIN TOPATNPEITOL OO TOV KATAVOAMTN GTO onueio
g moAnong (Kauppinen-Réisdnen, 2014, 6. 664), oto Pabud mov eivar e€opetikd mbavo n
aoONTIKY TNG GLOKEVOGIOG VO EXNPEACEL TNV TEAIKT] ATOPOGT] TOV KOTAVAAMTY.

O1 exnpoéommot Tov brand umopodv va givar gite dropo aueco cvvdedepuéva pe to brand, 6mwc
glvol to. oteAéyn g emyeipnong oty omoia ovikel to brand, eite va cvppetéyovv ot
pcBopévn d1aenuoT evOg TPOiOVTOG 1 oS VIINPEGTOC. X pin S10pPKMG AVOTTUGGOUEVT] 0YOPd,
Ol EMYEPNCES EMXEPOVV v KEPOIGOLV TOV aVTAYOVICUO HECH TNG OLLPOPOTOINCNG TOL
TPOCHOTOV TNG EMYEIPNONG, TS KAAMEPYELNS, ONAadN, Hog EEYOPIOTNG TPOCSHOTIKOTNTOS TOV
brand. "Evag tpomog yio vo emttevydei katt t€toto, Aowmov, givatl 1 ypon TOV EKTPOCOTMV TNG
emyeipnong, mov ToALEG Popég mapovstaloviatl Mg amiol, Kabnuepvol avOpwmol, TPoKeEWEVOD
VO, TETOYOLV TNV TOOTION TOVG e Tov uéco katavorot (Fleck k.., 2014, o. 84-88). To miéov
Tpavtaytd mapaderypa givar o Steve Jobs, CEO kair exmpocmmog g Apple, ot dnudoieg
ELLPAVICELS, ONADOELG KOl GLVEVTEDEELS TOV 0010V, AUECMG HETA TNV €ic0d0 T Apple oto ydpo
™G Kvynmg TnAsemviag, amoyeimoay v a&io Tov brand kot enépepov aloonueimt peioon tov
avtayovicpov. Ilépav tovtov, ot ekmpdowmol tov brand, ektdc omd vmdriinior 1| CEOSs,
evogyonevmg va elvar e€mtepikol ovvepydteg g emyeipnong. Ilpdxeitoar cvvnbmg yu
SLICMUOTNTEG TTOV AEITOVPYOVV MG EML TANPOUT EKTPOGHOTOL TNG EMLXEIPNONG, VITOGTNPILOoVTOG
Kamoto brand eite o dpnpicelg gite o€ péoa Kowvmvikng diktvmong. O Jain (2011, c. 69-70)
Bewpel v vrootpiEn omd dnpocwa mpocwno (celebrity endorsement) g kKAddo o omoiog
ennpealet dueoa v amynon evog brand, vrootnpilovtag Twg TpdKeLTal yio dpacTnPIOTHTA V10!
™V omoio. dumavVOVTOL Ol0EKOTOUUOple  dorapiwv etnoiwg omd £€va tepAcTtio  aplBud
EMYELPNCEDV JLAPOP®V KAAS®V.

O1 16100€AIdeg OV YpMoomolovvTar amd brands ywo gvanpétnon 1OV GLUEEPOHVI®OV TOVG,
Bewpeitar Oyt LOVO OTL TPEMEL VAL TOPEYOVV YPNGLLES TANPOPOPIEG GTOVG EMIO0EOVS KATAVUAMTEC,

OALG KOl VO EMOIOKOLV VO EVIEIVOLV TNV EAKLGTIKOTNTO HOG HApKOS. Avtd dbvatar va
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emrevyBel pe ddpopovg tpdémovs. Evdeikvutar n avdioyn Hop@omoinon twv TePIEYOUEVOVY TG

16TOGEMBOG (.. LE YPOUATO, CYNUOTO 1| EIKOVEG) KOL 1) TOPOYN TANPOPOPLDY GYETIKA UE TO

brand, tpémoc pe tov omoio TpocerkveTal To evoloeépov Tov katavaimti. H O’Daniel (2016, c.

7-11) mporteivel £va amod0TIKO LOVTELO KOTA TO 0010 1) 16TOCEAId O TEPIAAUPAVEL TPELS 10EEG: Hia

€101KN 10€a. oyeTka pe T1¢ oieg mov mpeoPevel To brand, pio 16éa katd Ty omoia 10 gv Ady®

brand diapopomoteitat 0md TOVS OVTOYOVIOTEG TOVL Kot pio Kupiapyn 100 ToL Tapovoldlel Tovg

AOYOLG Y10 TOVG 0TOi0VG TO cvyKekpuévo brand mpémetl va mpotiundei Evavt tov vroloinwy,

napovctdloviag v oélo Tov aVTO TPOGOHIdEL GTOV KATAVOAM®T 7oL B0 TO OTOKTNOCEL Ko

TOPOKIVOVTOS TOV VO TO GLOTNOEL 6€ GIAOVE TOv. ¢ AKp®G amodoTikn €xel kpdel kot 1

dvvatdTTo £E0GPAMONG TPOVOULOKAOV TIU®OV HECH TNG 1otoceAidag. To mepieyduevo twv
10T00eMOMV TpéneL va Tpootatevetat vopukd (McFarlane, 2013, o. 8).

Ta cvotatikd ototyeio ™ pdpKag EMAEYOVTOL KOL OLOUOPPDVOVTOL £TGL DGTE VO EVOLVOLDOVOLYV TNV

AVOYVOPIGIHOTNTO TNG HOPKOG KOl VO SIEVKOADVOLV TN dnpovpyio 1oyvpdv Kot povadikomv brands.

Yougpwvo pe tov Keller (2013, 6. 114-117), n katnyoplomoinon Tov yopaKTplLoTIK®Y TOL TPETEL VO EYEL

€va GLOTATIKO GTOLXELO oG LApKaG EXEL OG EENG:

EmOgtikog porog ApovTikog porog
ZNHOVTIKA [Ipoonehdoipa
Alnopovnrta Evmpocdappoocta
Ayommrd IIpoctatevpéva

[Mivoxog 2.1 «XapoakTnploTikd ToV cVoTATIKOV oTotyeimv evog brand»

2Ooppove pe Tov mopomdve mivoko, To oLoTATIKE oTtoryela Tng pdpkag oeesilovv vo givat
YOUPOKTNPLOTIKA, MOTE VO, LEVOVV OANGUOVNTO GTOV KATOVOA®MTY. Mg Tov 0po “onuaviikd” vogitot ot
TO TEPIEYXOUEVO TOVG TIPETEL EITE VAL EUTEPLEYXEL TV OPTYNON M0 1oTOPLag, EITE QO VTE VO TPOKVTTTOLY
OVLGLMOELS EVVOLES OTIMG 01 0EIES TTOL EKPPALEL M) LAPKA, 1] OTTOGTOAN TNG 1) O1 TOPAYOVTES SLOPOPOTOINGNG
™G amd ovtaymviotika brands. ‘Enetta, to va givor éva brand ayomnto anotelel amdppota v OTIKOV
YOPOKTNPLOTIKMV Kol OQEADV TNG LAPKAG. AVOPOPIKA LLE TOV AUVVTIKO POLO TOV GLUGTATIKOV GTOLXEI®MV
tov brand,  TpooneEAAGIUOTNTE TOVE EYKEITOL 6TO OTL TPEMEL VO KAADTTOVY TOPOTAV® omd io ayopd,
éva TPOTOV Kol pio YEOYPOAPIKT) TEPLOYT.  YOTEPQ, OQEIAOLY Va. EIVOL EVTPOCAPIOGTO, OEOOUEVOL OTL M
otpatnywkny marketing xou branding npénel va e€ehicoetor axkorovbdvtoag v eEEMEN g idlag TG

ayopdg. TéELog, N TPOGTAGIN AVUPEPETAL TPMOTAUPYIKA GTNV VOUIKY KdAvy™ Tov brand.
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2.1.3 | To branding kot ot 6toyot TOL

Tic televtaieg dekaetiec, To branding éyetl avaydei og pio oo TIg KOPIEG TPOTEPULOTNTES TG O101KNONG
LG EMYEPNUATIKNG povadas. Evag apketd onuaviikdg mopdyoviag mov odnynce o€ autd eival m
GULVELINTOTOINGN O PEPLAS TV MANAJErs Kot S10IKNTIKOV EMGTNUOVOV OTL Eva omd T LEYAAVTEPT,
av Ol TO LEYUAVTEPO TEPLOVGLOKO GTOXEIO T®V EMYEPNGEWMV Elvarl To dvlo oTotygio Tov idtov Tov brand

(Keller, 2002, c. 3-10).

Branding
H ypnon tov ovotatikdv otoreiov tov brand kot avamtvén tovg yio
SEMPO STOTTOOT OPIGUEVAOV aELDV, 10EDV, OKOA KOl TNG 10106 TNG TPOCOTIKOTNTOG
tov brand.
Brassington kat | H avadei&n opehdv y1o ToV KUTOVOA®TH GALG KoL TOV TOATNTY], TOV 1EVKOAVDVEL
Pettitt (2006) ™ ddKacio oyopac Kot TMOANONE TPOIOVI®MY 6TV ayopd.
[Mivakog 2.2 «Branding — opiopog»

Amo ) okomid tov otparnyikov marketing kot g dayeipiong g eumopikng enwvopiog (brand
management), ot 6tdyot tov branding, 6rmwg avaivovrar arnd tv Todor (2014, 6. 61-62) givor kotd Pdon
Ol TOPOKAT:

O otpatnyds avIay®VIGHOS, OKOTOG O Omoiog EMTLYYAVETOL OTOV Kol €POGOV o
EMYEPNUATIKTY] OVIOTNTO, KOTAPEPVEL VO CGYNUATICEL KOl VO, SIEKTEPOLDGEL Uil GTPOUTNYIKN
marketing kot branding n omoio amodederypéva cuvopduel ot dnuovpyio a&iog yoo v
emyeipnon.

To aviayovioTikdO TAEOVEKTNUA, 1 10Y(LG, ONANOY, EVAVTIL TOV OVIOYOVIGTIKOV TPOIOVI®OV N
VINPECIDV, TOL amoKTdton Otav évo brand avanticooel oTpatnyikég mov dev Exovv avomtuydei
KOl EQaPUOOTEL 0d avtaywviotikd brands. Ilpokertatl, QUOIKA, Y10 GTPATYIKES TOV ATOdId0VY
Képdoc oe éva brand kot Tig omoiec ov avioywviotég tov ev Adyw brand advvatovv va
aKOAOVONGOLV.

H xepdogopia tov brand, mov onuaivel v emituyio TG oTPATYIKNAG TOV aKoAovONONKe Kat,
K0T’ EXEKTOON, TNV IKOVOTOINGOTN TOV HETOY®V, TOV EXEVOLTAOV KOl TNG O101KNOMG.

Ta amodotiké brands ewdletor 0Tt égovv 1d1aitePN 0¥ GTO VO EMNPEAGOLY TNV OVIIANYN TOV
Katovorot. O Adyoc Bewpeiton Ot ivor n EAAEWYM XPOVOL OO TAELPAS TOV KATAVOAMTMV, TOV TOVG
00el o€ PlooTiKEG AmTOPACELS, ELEOVAC EMNPEACUEVES 0o T oTpatnywkn branding (Stevenson, 2017, c.
25-29).
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Avonnm) odia g papxog focicpavn
GE OITTA KO1 U] 0Tt OTOyEln

Ovopooio, A0YOTLIO KOl OAAD Eunepio amd ypfon tov
CQUETAPANTO CLOTOUTIKG OTOLYELT TpoidvTog 1| vanpeciog

Zyua 2.1 «To tpiywvo tov SoUIKoD CLGTHUATOS TNG HAPKAGH

To oynfua 2.1 amewovilet Tig Tpetg duvapelg mov exnpedlovv v oyd pog papkog. O Kapferer (2008,
c. 11-13) Bewpel 0TL 0 EMTVYNG EVIOTIGUOG TOV €V AOY® SUVALE®V, OTAVTE GE KOIPLo EPOTILLATO OTTMOGC
nowa. otpatnyikn marketing kou branding npénel vo emdeybei, 6€ MO0 0o TOL GLOTATIKG GTOYEID TG
péprag ot Ba ykerrar, g Oa emitevyBel n drapopomoinon ™¢ pnapkag, av Kol Tog eEeAlocoeTon N
avtinmn a&log evog TPoidvTog 1 PG VINPEGiog, oV TPEMEL Vo, KOAOLONOEL SLAPOPETIKY GTPATNYIKY|

K.O0.K.

2.2 | Moyeipion eumopikng exwvouiog

2.2.1 | Avayvopiotdmnto g LipKog

H emroymuévn owyeipion pog papkog amd tov 010Kt TG Tpovmobétel 1060 TV amdALT
KOTOVONOT TOV OIKOVOUIKAOV 1 U OLvatoTHTOV TNng 010G ¢ pdpkag (pepidto ayopdc, emimedo
TOANCEDV, OUAOEG OTOYOVL, OVIOYMVIOTIKO TAEOVEKTNUO K.0.), OGO Kot Tnv o&oAdynon kot
EKUETAALEVOT] GLUTEPLPOPIKOV TAPAYOVI®OV OT®OG gival 1 avayvoplootnte e pdpkog (brand
awareness) (Dabija koar Abrudan, 2011, ¢. 742-748). H avayvopioudtta cuviotd anotéieoua £k0eong

TOV KaTOVOA®MTH otV Tomofétnon evoc brand. Oswpeitot, enopévog, Tmg kabe @opd mov £va brand
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QIOGTAL TNV TPOGOYT TOV KATAVAAMT, 1) avayvoplolpndtnto tov brand evioyvetar, €€’ ov kot 1 avtidnym
OTL M €0TiOGN GTNV AVOYVOPICIHOTNTO THG LAPKOS AmOTEAEL TO TPAOTO Prpa Yo T dnpovpyio evdg

oyvpov brand (Ateke kot Nwulu, 2017, 6. 210-212).

Avoyvopiodmra pag udpkog (brand awareness)

Rossiter ko H wavotto tov katavolotdv va dtaympilovy éva brand avéipeoa oe GAia
Percy (1987) brands.
H wavétta | un tov mbavdv Katavolontdv vo Bupodvtol 1 va avayvopilovv
Aaker (1991) éva brand, katd v emthoyn Tovg avdpeoa o didpopa brands tov avikovv
o1V 1010 Kotnyopioa.
De Chernatony H gvkoAia tov katavolotdv va avayvopilovv éva brand péoo og to e&éyov
ko McDonald péoo o€ pio kotnyopia Tapduoimy brands.
(1992)
Aaker (1996) H dvvatotnta evog katavalmt va Bopdrot ko va avoyvopilel éva brand ava
OLOPOPETIKEC TEPIMTMOCELC.
Keller (2003) H dvvatdtta evog katavalmt va avayvopicet Eva brand 1 va cuvdéoet to
brand pe v ovopacia, to Aoydtumo 1 o sOUBOAG TOL.

[Tivakog 2.3 «Avayvopioipdtnra g LapKog — opiopos»

Ot katavarmtég avayvopilovy Tpoidvta Kot vVINPEGies e TG omoieg eivat otkeilot 1} £xo0vV TpoNnyoLUEVN
eumepia, v To Adyo avtd ewkaletar 6t n mponyovuevn BeTikn eumelpio amotelel KivnTplo LoyYAd TG
TEMKNG amOQAoNC TOV KATAVOAMTH Kal, Kat® exéktoot, Tov brand management avtov kabavtov (Chi,
Yeh kot Yang, 2009, 6. 135-140; Kamins kou Marks, 1991, 6. 177-185). Epgvvec, e£GAAov, DT0dEIKVHOLY
TS, 0TV £VoG KATOVOA®MTNG elxe 610 TapeABov Betikn| eumepio pe pio papko, ot mbavotTeg va
avalntiost v 0 pdpka oto péAlov eivarl wwitepa aLENUEVES KoL, GUVETMG, TO TOCOGTO TMV
KOTOVOA®TOV TOL ayopdlovy v ev Adym papka onpeidvel avaroyn avénon (Dotson k.a., 2017, 6. 105-
116).

TINa tovg Rossiter kat Percy (1992, 6. 264-266) givol onuavtikog o dloy®piopog e ovayvapiong Tov
brand ka1 ¢ vevBveng Tov brand, g T V0 empPEPOVG HOPPES TNG avayvoplodTTag £vog brand.
H dwgopomoinon £ykettor 6to oty avlykn Tov ONMOVPYEITOL GTOV KOTAVOA®TY, €ite Yo éva
ovykekpuévo brand eite yo v katnyopio Tpoidvimv 1 vANPESIOV otV omoio ovtd tomobeteitau.
YuyKeEKPUEVOL

H vrevOduon g papxog (brand recall) eivor n avamapoyoynq otn pviun vog KoTovoilmty, EvOg
TPO1oVTOG e T0 0moio o TeAevtaiog eiye oto TapelBov kanowa eunepio. [eptypdoeet, onAadmn, to
EMIMESO O0TO OO0 O KATAVOAMTNG Bupdtonl To SIENUICTIKA Kot GAAQ UMVOLOTO TOL £YOVV
ovoyetotel pe pio pdpka: avayvopiler, oniladr, ™ HApKa, YPTCLLOTOIOVTOS TANPOPOPIES

amoOnkevpéveg ot pviun tov (Khurram k.a., 2018, 6. 224-225).
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H avayvopion g uapkag (brand recognition) eivar n dvvatdtnra evog KaTavolmty v

GUVELINTOTOMGEL OTL €YEL cLVAVINGEL pio pdpka oto TapeABov. Tlpoxertan yuo pion Aryotepo

WoYLPN AvApVNoN 6€ GYE0T LE QTN TNG VIEVOVLIOTG TNG LAPKOG, TTOV, ®GTOCO, Elval 1dlaiTEPQ

oNUOVTIKY 10im¢ Yo véa brands, aAAd kot yio. o 161 vadpyovTa, d0UEVOL OTL Ol KOTOVOAMTES

TeiVOLVY va EMAEYOVV TTPOidVTa Le TV VIapEn TV omoimv gival okeiol (Coates, Butler kot Berry,

2006, . 1101-1110).

O Aaker poteivel éva akOUa TTO AVETTUYUEVO HOVTELOD TNG OVAYVOPLGIULOTNTOS oG LApKaG (oM o

2.2), Paciopévo oty ekTiumon 0Tt 1o €0POG AVTNG KLHOVETOL 0td TNV TOVTEAN Gyvola TG DTTapENG LLog

pépxog, péxpt to aictnua Pefordotnrag yoo v 1dén oty omoia ekeivn aviKel, TPAYUO TO OTOIO TNV

tomofetel otV mpmd TN TPoTipnon tov (Latif, Islam ko1 Mdnoor, 2014, 6. 71-72).

2.2.2 | H ewdva g pnaprog

"Evog amd toug onpavtikdtepouvg mapdyovteg ETPPONS NG TEMKNG amdPaomg EVOG KOTAVAAMTY Eival N

elovo, TG papkag mov ekeivog amooocilel av o emiééer ) oyt (Malik x.a., 2013, o. 117-122).

Ynootpiletar TG, 060 01 KOTAVOAMTEG YIVOVTOL OAOEVE KO TTEPIGGOTEPO TPOGEKTIKOL GYETIKA LIE TIG

ayOPEG TOVG, TO TIGIO TNG EKOVAG evOg a&lompemong Kot a&idomiotov brand anotelel tov tpomo e Tov

[pam
TPOTIUNOT

YmevBouon mg naprag

Avayvopion g NapKag

Ayvolo TG LapKOC

Syquo 2.2 «H mopapida g avoyvopioiuotnTog

™mg papkog» | (Aaker, 1991)

omoio 10 ovykekpyévo brand Oo  avélBet
gVKOAOTEPOL oTNV  katnyopio tov brands
VyMAng Tpotipnong tovg (Shehzad x.a., 2014,
6. 72-73). Mia axopo Oewpio avapépel Twg ot
KOTOVOAMTEG — EMAEYOLV  TPOIOVTAL KOl
vrnpeoieg pe Oetikd brand image, ektiudvTog
o0tt mpofaivovv oe plo acoAéotepn Kot
OOJOTIKOTEPY]  EMAOYN, TOL  EYYVLUOVEL
MyOTEPOLG  KIVOUVOVLG GLYKPITIKE pHE  €val
Myotepo yvooto brand (Gul k.a., 2012, 6. 60-
61).

Av kot m ewéva g papkag OSadpopatilet

onuavtikd poro oto mepPdAiov tov marketing kot

tov branding, 6nmg axpipdc cvpPaivel e T meprocdTEPES OPOAOYiEG TOL Management, £Tot Kot yio

avt dev vdpyel kbmowa capng eneénynon. Xtov mapokdato mivaka (2.4) Bpiockoviotl peptkég amd Tig

epunveieg mov £xovv droTvTOEL.
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Ewdva g paprag (brand image)

Whan Park, |H xotoavonon tov Kotavolot oyetikd pe pio pépka, mov Tpokvumtel and 10 GHVOLO
Jarowski ka1 |tV oTpotnyIK®V TpomdONoNg ¢ HApKIC.
Maclnnis (1986)

Keller (1993) |H dmoyn tov katavoadoti yioo pion pdpko, 0nmg avty SIOUOPPOVETOL amd TOVG
GLVOEGLLOVG TNG LVIUNG TOL KOTOVOAWMTY).

Engel, Blackwell | To kowvd amotélecpo g oxE0nG TOL KATAVOAMTH e pio papka 1 g dmoyng tov
kot Miniard | kaTavaA®TN Yo To aTd 1 U YOpOKTPIOTIKA TG HAPKOC.

(1993)

Katsanis kot | O tpomog pe TOV 0MOI0 0 KATOVOAMTNG dVVATOL VO Ovayvmpicel évo mpoidv, va
Thakor (1997) | a&loloynoel v moldTTd TOV, VO ATOPVYEL TOVES KIVOVVOVG OGS yOpas Kol Vo
enm@eAN0el amd ™ dopopomoincn Tov TPoidvToG.

Low kot Lamb | H cuvaisOnuatikny oxéon 1 artio yio tnv omoio 0 KotovaA®c aEloloyel piol papko.
(2000) LE VO GUYKEKPLUEVO TPOTO.

ITivakag 2.4 "Ewova g pdprog — optopdc»

O1 ovvdeopot Tov brand apopodv cg 0mo1081TOTE GTOLYKEID EIvOL GUVIESEUEVO IE AVTO OTN PVAKT EVOC
KATOVOAWMTY Kot TepAoppdvouyv 1o vomua mov £yt pio pdpka yo tov Katavoiot. Eival ypnoyo va
SLaKpivovEe TOVG &V AOY® GLVIEGLOVG o€ TPELS peydiec katnyopieg (Keller, 1993, 6. 3-4):

1. Ta yopoakmploTikd ¢ pdpKag ava@épovial o€ 10TNTEG 01 omoieg dtakpivouv éva TPoidv 1
vrnpecio (Tuominen, 1999, c. 84-85). Autd d10KkpivovToLl TEPALTEP® OE:

1.1. XopoktnploTik@ oeTikd pe TN UapKo, o omoio, omotelobv 1o foCIKG GUCTATIKE TOV
oLvTELODY TNV KOpLa Aettovpyio tov brand kot ifiotot vo amotehovv HEPOC TOL TVPTVA TOL,
kaBopilovtag Tov Tpdmo e ToV 0moio avtd Aettovpyet.

1.2. Xopokmpiotikd pn oyetwkd pe ) pépko, OnAcdn e€mtepikés TTuyXég TOL TPOIOVTOG N
vanpeciog Tov cuvnBwg oyetiCovtat e TNV ayopa 1 KaTtavaAmo) Tovg, dev emnpealovy, OPMG,
NV ardS00T TOL TPOTOVTOC. O TEGGEPIC KUPIEG LOPPES YOPOUKTNPICTIKMVY U] GYETIKMV LE TN
pépka gtvor ot TAnpo@opieg GYETIKE e TV TN, TN CLGKELOGIO 1} TAPOLGINGT), TO TPOPIA
10V avOpMOTOV 6TOV 0T010 ameLOVVETANL TO brand kot Tig TEpLoTAGELG VIO TNG OTOiES M| XPHON
avTov gvoeikvutal.

2. To 0@éln ¢ papkag, ocovpeova ue tovg Gordon, James kot Yoshida (2016, o. 141-142)
GULVIGTOVV TNV TPOCSHOTIKTY oSl TOV 01 KATAVOAWMTEG TPOGOHIOOVY 6T HAPKO Kot SlokpivovTot G

TPELS EMUEPOVS KATNYOPLES:
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2.1.  To Aertovpyikd opEAN, o omoio cGuvoEovTal Pe Pactkd KivnTpa, 0TS 1 AGOAAELD KoL TOL
euokég avaykes. [pokettat yo ecmtepikd o@éAn, Tov Ppickovrtal, dnAadr|, GE GLVAPTNON
LLE TOL YOPOKTNPLOTIKA TNG HLEpKOG.
2.2.  To gumelpikd oQEA, 6TO OTOI0 LETOVGLOVOVTOL TOL CLVOLGHNUATO TOV TPOKVITOVV A0
™ ¥PNon evOg TPoidvTog Kot GYETILOVTOL TTO TOAD LE TV ELYOPICTNON TOV KATAVOUAMTY.
2.3. To ovuPolikd o@érn, katnyopio IOV avaQEPETOL GE EEMTEPIKA OPEAN, TOV OE GUVIEOVTOL,
dMAadn, 1660 TOAD pe TV 1 T papKa, 060 LE TO KVPOG, TO KOWMVIKO EMIMEO KOl TNV
TOVOOT TNG OVTOMENOIONONG OV TPOKVTTOVY OO TNV ATOKTNON 1 TNV KATOVAA®GT TOV
aVTIGTOY WV TPOIOVIMV KOl VINPEGLOV.
3. H ovumepipopd g papkag £YKELTAL TNV EXKOVOVIO TV VTELOLVOVY dtoyeiptone T HdpKag
LLE TOVG KATAVOAMTES, KATA TNV TPOCTAOELN TOV TPMOTM®V VO TPOCSPEPOVY T OPEAN Ko TV aia
™¢ phprag 6tovg terevtaiovs. [pdkertan yia topéa o onoiog dvvartor vo ennpedost dueca v
avTIANYN TOL KOTAVOAMTY Y10 T LAPKO KO, ETOUEVAS, TNV TEAMKT] TOV amOQACT) Yol Ayopd 1 un
TPoidVTOG 1 vVInpesiag mov avikel o€ avth. (Wijaya, 2013, . 63).
H ewdva tov brand, ev kataxeidl, ektdg amd Evav moAd onuaviikd mapdyovia dnuovpyiog aiog,
armotelel Ko diowro ya éva brand, £tol dote owtd, yopic va katafdAiletar diaitepn npoomddeia, vo

armotelel VYMAN Tpotipnon Yo évav kotovaimth (Karam kol Saydam, 2015, o. 72).

2.2.3 | H motétTa TOL KATOVOAMTY|

2ty cOyypovn €moyn, 1 TAELOVOTNTA TOV KATAVIAOTOV Tpofaivel o pia oyopd TEPIGGATEPO OTAV
ektifeton ot otpatywr marketing kou branding tov mpoidvtog 1 vaNpeciog mov AVTOS £XEL OyOPAOEL,
TOPA KOTOTLY EKTEVOVG TPOCHOTIKNG EPELVAG ayopds. MeTtd v ayopd UG LAPKOS, CNUEUDVETOL 1|
avamTuEn g -0eTIKNG 1 ApVNTIKNG- OTAGNG KOl GUUTEPIPOPAS TOV KATAVAUAMTN OTEVAVTL GE QVTY, TTOL
pmopet va. kopaiveton o€ éva €upy PAcua, amd v BeTikn 0140eon TPOG TN HAPKA, £MG TNV ATOAVTY
déopevon og avtr (Shrestha, 2010, . 62)

Ot Jacoby xa1 Chestnut (1978, 6. 80-82) opilovv TV TGTOTNTA TOL KATOAVOAMTH MG TV VITOKEUEVIKT
avTiopaon mov eKPPAleTonl HEG® NG AYNG OmOPACNG TOV TPOKVATEL OO IO OULYMDG WYUYOAOYIKT
dwdkacio agloldynong kot oyetiCeton pe pia 1 TeprocoOTEPES EVOALOKTIKESG oG pnapkas. ‘Evag dAilog
oplopdg, avtdg tov Oliver (1999, 6. 33-34) tavtilel TV TOTOTNTO TOV KATAVOAMTY LE TNV VTOCYEGT
TOV OTL TPOKELTAL VO OlYOPACEL €K VEOU £VOL OYOTNIEVO TTPOTOV 1] VINPEGIN GTO HEAAOV, PAVOUEVO TO

omoio mpo&evel TNV emavAANY”N TG OTOKTNONG TNG 1010C LAPKAS, TOPA TIG TPOSTADEIES TG CTPATNYIKNG
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marketing kot branding diagopetikdv brands yio aAlayn thg 6TAONG Kol GLUTEPLPOPES TOL KATAVOAMTY
OTEVOVTL GTNV TPATY LAPKAL.

O Keller (2013, 6. 120-121) dwokpivel t€coepa €MimEd L TG TOTOTNTOG EVOG KATAVOAMTY GE L0l LLOPKOL:

1. H ocvumepipopikn motdtnTo, Tov TEPIAAUPAVEL TNV KATOVAAWDGT UG OTOL0GONTOTE TOGOTNTOG
evOg mPoiOVTOG N LINPEGING, YWPIC, TAVTMS, VO LITAPYEL KATOlM 1O104TEPN GYECT] AVALEGO GTOV
Kotavolot kot to brand, evéd, avtifeta, vrapyel dvvatdtepn cuvdeon pe GALO, S10POPETIKG.
brands.

2. H obvdeon MOyw otdong, EVVOMVTAC TI GLOTHUOTIKY oyopd evoc brand mov cuvodedetal and
TPOCGMTIKY GYECT] OVAUESH GE ALTO KO TOV KOTOVOAMTY, KAODE Kot od 181aitepn Kovomoinom
TOL TEAELTOIOV TTOL TPOKVATEL Ad TNV KaTavdAwon tov brand.

3. Tnv aicbnon g KowdTTaG, KOTE TNV OO0 O KATOVOAMTIG AVOTTOCCEL TNV aicOnon Otl aviKel
O€ L0l GLYKEKPIUEVT] KOWVOVIKT] Opdda AOym NG Kotavaimong evog brand.

4. H evepyn obvdeon pe éva brand, mov amotelel kot 10 VYNAOTEPO EMIMESO TG KATAVOAWDTIKNG
TOGTOTNTOS. AVTO TEPAApPAvEL TNV Tpobupios TOL KATAVIA®TY VO ETEVOVGEL YPOVO, YPNLQL,
evépyeto 1 omotovdmote AAAOL €100V TOPOVG, TEPQ amd To GuVNBiouUEVa Opla, KaTd TN ddpKela
™G KaTavalmong kat yprong tov brand.

H wavonoinon N un evdg katavorot Bempeitar and moAAoVG HEAETNTEG ®G EVa AGPUAEG KPLTHPLO
TPOPAEYNC TG LEALOVTIKNG GYEOTG TOV KOTAVOAMTY ME pio papKa, kabdg Kot Tng 6VeTUoNS 1 U TG
pépxag o€ tpitovg. Extipdrot, OnAadn, 6T 1| tkavomroinotn Tov KotavalmTn Kol 1 ToTdTn T 6T LapKo.
Oyt uovo gtvar oAANAEVOETA UIVOLEVA, OAAL, GUYKEKPUEVA, TOG 1) KOVOTOINGY TOL KOTOVUAMTY
AmOTEAEL, OTNV TAEIOVOTNTA TOV TEPUTAOCEWDYV, TPOOPOLOG TNG TGTOTNTAS TOL 6N Hapka (Awan ko
Rehman, 2014, c. 20).

O Denoue kou Saykiewicz (2009, . 38-41), mévtmc, EKTIHLODV OTL 1] IKAVOTOINOT) TOL KATAVOAWMTY] 0EV
elval apKeT MOTE VO EMPEPEL TNV TOTOTNTO, TPOPAALOVTOS TNV EMYEPNUOTOAOYIRL OTL AKOUO KOt
KOVOTIOUN LEVOL KOTAVOAMTEG EVOEYETOL VO GTPAPOVV GE AVTOYMVIGTIKY] LAPKO Yiot 618popovs Adyovg
(.. YouMAOTEPT TIUY, OOKIUY, EWIKN TPOcEOPH, KOOW), EVA, OVIIGTOIX®MC, Ol UM TKOVOTOIUEVOL
KATOVOAWOTEG TOAAGKIG LEVOLY ToTOl 68 pia pHapKa (.. AOY® ToAOTEPNG KOANG GYEONS, OVGKOATNG
aALOYNG, YPOPELOKPATIOG 1| ATOYNG OTL 0V LIAPYEL KAADTEPY] EVOAAOKTIKY €MA0YT). 2g €K TOVTOL,
vrootpileton 0Tl MpEmel va divetar ERpacn otny moldtnTo TG WAPKAS, 0POV 1 1KOVOToinen tov
KATOVOAWMTY] GE GLVOLAGUO UE TNV EKAQUPAVOUEVT] TOIOTNTO TIGTEVETOL OTL GLVETAYOVTOL dVO 1GYVPE

KivnTpa Yo avamtuén pog VYNAOD ETUTESOL TIGTOTNTOC.
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‘Evoc akdpo onuovtikog mopdyoviog eTppons NG KOTAVIAMTIKNG ToTOTNTOG £lval N Tapoyn TV

VINPESLOV. Epeuveg vTodetkvhouv GTL 01 KATOVOAMTEG TOL £XOVV KOAN GYEC LLE TOV TAPOYO VIINPECLIADV,

EYOVV TEPLGGOTEPES MOAVOTNTES VAL VOTTVEOLY GYECT TIGTOTNTOS LE TN pdpka. EmmAéov, 1 cuvolikn

a&loAOYN oY TNG TOPOYNG VINPESIOV EVOG OTO10VINTOTE KAAOOV amd £vav KATOVOAMTY Oempeital mmg

SLOLOPPDVEL TNV EIKOVO, SLOLOPPDVEL TNV EIKOVO TOV KOTAVOUAMTN Y10l TO TMG O CVYKEKPIULEVOS KAGOO0G

TPENEL Vo, AelTovpyel, mpdypa o omoio eyyvuovel mepiocdtepeg mBavOTTEG OMpiovpyiag a&iog yio

brands mov Eemepvoivv g TPpoodokieg TOOTNTAG TOL KATAVAA®TY. AVTOG €ival Kot 0 AOYOG Y10 TOV 0mToio

N CUVIPWITIKY TAEOVOTNTO TOV GOYYPOVOV EMYEPNOEOV TEIVOLV VA dIvOuV EUPOOT) OTO EMIMESO

e&umnpénong meatodv (Nawaz xor Usman, 2011, o. 213-215).

‘Eva mpotewvopevo potifo pérpnong mge motoTnTos TOV KATOVOAOTOV o€ pio pdpka meprypdeeton

napakdto (Mellens k.a., 1996, 6. 515-525):

1.

Ot TpocavatoMoEVES TN LAPKA LETPNGELG TG GTACTG TV KOTAVOAMT®OV, TOV d0KPIvovToLl Gg
petpnoelg Paciopéves otn OMAopévn mpotipnon 1 tpoddeon ayopds (m.y. péoa amd £pEVVES M
OLVEVTEVEELG) KOl O PETPNGELS TMOV KOTAVAAMTMOV TOL £IvVOl 0pOGLOUEVOL GE piol LapKOL.

Ol TpocavVOTOMGUEVEG GTOVG KATAVOAMTEG LETPNOELS TG GTACNG TOV TAPATAVE® GE OYEOT LE
pio katnyopio TPOIOVTOV 1| VINPESUDY 1 YEVIKEG LETPNGELS TNG OTAONG TOV KOTOVOAOTOV (T.Y.
o€ GY£0M LE TIG AVAYKES TOVS 1] TOV TPOTO AMYNS OMOPAGEDV TOV ETAEYOVV).

Otv mpocavatoMoUEVEG OTN HAPKA  UETPNOELS TNG KOTOVOAMTIKIG GCLUTEPIPOPES, TTOL
neplhapPavel copmepdopata facicpéva eite 6e opadIkeg (m.y. Hétpnon pepdiov ayopds), eite
G€ ATOUIKESG LETPNOELS.

Ot TPOGOVOTOMGUEVEG GTOV KATAVOAMTY LETPNOELS TNG KATOVOAWMTIKNIG CUUTEPLUPOPES, Ol OVO
KUPLEG KOTNYOPIES TV OMOlMV vl TO TOGOGTO TOV AYOPOV TOV OUTOL TPOYUOTOTOOVY KO 1)
cuvéyeln otV (T.y. pio Bewpio vrootpilel OTL N TGTOHTNTO TPOKVTTEL LETA OO TPELS OLYOPES
oTN oEPA).

To piypo petpioewv, Tov GLVOLALEL EMAEYUEVES OO TIC TAPOUTAV® KOTNYOPIES.

2.3 | H aio tov ovouarog e uipkog

2.3.1 | Opiopdg, cvotatikd ototyeia kot onpocio g a&iog

Kata tov Keller (1993, 6. 8-9), 1 a&ia tov ovopatog ¢ papkag pe Baon tov katavolmtn (customer-

based brand equity) opiletar ®¢ T0 QOWVOUEVO TNG S10(POPOTOINCNG TG PAUNG LOC UAPKOG, TOV
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oyetileTon dpeca e TNV avTiOPOoT) TOL KATAVOAMTY 6TV TomoBETNoN EVOG TPOIdVTOG 1| LINPESIAG GTNV
ayopd, 6mov:

a) To @oawopevo ¢ dwpopomoinong kabopiletor petd amd diepedhvnorn ™G ovTidpacns Tov
KoTavolmt oty tomofétnon tov ekdotote brand cuvykpitikd pe T0 TOG OMOKPIVETAL GTO
marketing ka1 branding avtayovieTik®v Tpoidoviev 1 VITOKATAGTUTMY.

b) H onun evog Tpoidvtog 1 vanpeciog amoTeAel AmOPPOL TNG AVOYVOPICIUOTNTOS Ko TNG EKOVOG
™G LAPKOG Kot TPOKVTTEL GO TO YOPOKTNPLOTIKA Kol TOVS GUVOEGHOVG TNG HAPKOG.

c) H avtidpaon tov kotavolwt oty tomobétnon evog tpoiovtog ekepaletar pe peyébn ommg ot
OTOYELS KOl TPOTIUNAGELS TOV KOTOVOAMTY, 1 KOTOVOAMTIKY] TOTOTNTO KOl Ol GTAGELS KOl
CLUTEPLPOPEG TOL TOPAyovTaL Kot EnnpedlovTotl amd TV TonofETnomn evog Tpoidvtog 6Ty oyopd,
dnAadn amo to piypoe marketing ko branding. "Eva brand evéeyouévmg va €xet Otikf 1| opvnTikn
a&lo ovONATOG, aVOAOY®G LLE TO OV O1 KATAVOAMTES SLAKEWVTOL ELVOTKA N 11| AEVAVTL GTO TPOTOV,
™V Tun, ™V tpoddnon kat ) davoun tov kabe brand.

H a&ia Tov ovépatog givor o mapdyovtag o omoiog evieivel v EAEN TOL KATAVOA®TY amtd pio pépka.
Av 0 KaTavoA®TAG avTdpd BETIKE 0T PaPKa, GUYKPITIKG pe GAAEG HapKES, TOTE avTh £xel Oetikn a&io
OVOLATOG, Kol avTIGTPOP®C. Metalh dAlmv, 1 a&io ToOv OVOUOTOG OVOTOPIGTA T GUUTANP®UATIKY ol
TOV TPOIOVTOG 1] VINPEGING, TOL £ival ATOTEALEGIA TOV EMEVOVGEMV TOV® GTIV TOTOHETNOT AVTOD 5TV
ayopd (Jain, 2017, o. 4). [eptypdpet, SNAadT, T0 CLUTANPOUATIKO TOGO TOL EVOG KOTOVOAMTNG €IVl
TPOOLIOC VO E00EWEL TPOKEEVOD VO ATTOKTIGEL TO TTPOIOV N VINPETTA CLYKEKPIUEVNC LApKaG (TT.). Eva
Kvntd mAépovo g Samsung évovrt evog g Nokia).
210 €MiMESO TOV KOTAVOAMTN, 1 a&iol TOL OVOUOTOG TNG LAPKOG ATOTEAEL OTLLOVTIKNY TTNYN TANPOPOPLOV
Kot peimong Tov Kvovvou oG ayopds, Eved €peuveg deiyvouy OTL avTi] GLVIPALEL GTNV avéNoT ™G
KOVOTOIN oG TOV TEAATMV Koil, GUVENTMGC, 0TN LEYEHVVOT TOL TOGOGTOV TNG KATAVOAMTIKNG TIOTOTNTOC.
Ao Vv mlevpd Tov okt TOL brand, Oswpeitor Ot evioydeTol M ATOSOTIKOTNTO KO
ATOTELEGLOTIKOTI T TOV piypatog marketing, apobd 1 kepdogopia awéavetarl dtov 1o mpoidv ewdleton
OTL glval VYNANG TOWOTNTOG, EVM EMITPENEL TN XPNON VYNAOTEP®V TIUOV YOPig vo xabel pnépog g
KATOVOAWOTIKNG Paons. Q¢ yapaktnplotikd moapdadstypo Bo pmopovoe va avaeepBel n oAoéva Ko
VYNAGTEPN THOAGYNON TV TPoidvTmv ¢ etatpiog Apple (Wood, 2000, c. 662-668).

To mapaxdtom oynua (2.3) devkpviler v a&io Tov OVOUATOG TG LAPKOG MG OTOPPOLO. GUYKEKPIUEV®V

Tapayoviov cOuemva ue ™ Bewmpio tov Aaker.
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AvoyveoprLot Lot Avohoppovopsvn Yiovdeouot TG
TOU OVOLLOTOL obio OO,

" :

A&io Tov ovolaTOog
NG papkag

[hototnro Tov Ad o meprovoroxa
KOTOVOAGTOV oTOYELD

Zymua 2.3 «To povtédo Aaker yio tn pétpnon g a&iog Tov ovOUaTog; TG LAPKIC»

H egmppon| tov tapaydviov autdv oty o&io Tov ovopaTog TS papkag avaidovror amd tig Bivainiené
Kkou Sliburyté (2008, 6. 25-26) wg e&/g:

H motdémra tov Katavalot o€ pio GLYKEKPIUEVT LAPKO EKPPALEL TO HEYOADTEPO KOUUATL TNG
oLVOMKNG a&lag avTov, aeoh cuvemdyeTal Eva acQAAES oTafEPO G000 YLoL TOV OLOKTHTN TNG
péproc.
H avtidopPavopevn a&ia, 0nmg avapépOnke Kot 6€ TPONYOLUEVT EVOTNTO, OPOPA GTNV OVTIATIYN
TOV KOTOVOAMTN Y10 TV TOWOTNTA Kot TIUn TS papkoc. H vynin modtra g pépkog mbavag
VO GUVIGTE GNUOVTIKO TEKUNPLO OITOKTNOTG TOV Y10l TOV KOTAVAAMTY, KOOMOS Kot artio 010ykwong
NG TIUNG atd TAELPAS TOL TAPAYMYOV.
Ot ovvdeopot Tov brand tpocdidovv 610 YopaKTipa TOL, SEGOUEVOL OTL T TAPOVGINCT| TOVG LECH
ToV piypatog marketing mpocdidetl meplocdTEPA OVTIANTTA YOPAKTNPIOTIKE, Ko, KOT® ETEKTACT,
onpovpyel TEPAUTEP® OPEAN Y1 TOV KATAVOAMTY, EMOREVMG avEAVEL TNV aia TG LbpKag.
H avayvopioypoma g pdpkog emopd onuavtikd 6t dadkacion amd@acng ToL KATOVOAMTY,
LELOVOVTAG TO PIGKO TNG ayopds Kol TOTOBETOVTINS, GE TOAAEG MEPUTTMOELS, TN WAPKA, GTO
EMIMEDO TPMTNG TPOTIUNo”NG TOV Katavaimty (Samsita ko Suki, 2015, 6. 277-278).
To d1dpopa GAAL TEPLOVOIAKA OTOLYEID TNG UAPKOG APOPOVV KUPIOE 0€ VOUIKE Kot Beopukd
opéAN Tov gibioTon va mapéyoviot amd To KpATog Ko Tpootatevovy to brand, v ayopd kot ta
ac@aAn SikTva dlavopuns, kabdg Kat WloKTnoio Tov avikel oto brand, 6nmg o1 matévteg Kot ta

trademarks.
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2.3.2 | Métpnon ¢ a&iog
H a&ila tov ovopotog pog; papkag dvvatal vo petpndet o eninedo vooTpomiag Tov KOTOVOAMTN,
TPOIOVTOG 1 OWKOVOUIKNG ayopds. Ot mpooeyyioels ovtég alohoyodv SapopeTikég, Kabe @opd,
napopétpovg e otloc. Ilapadeiypoatog xapmn, m TPOCEYYIST TNG VOOTPOTIOG TOL KOTAVOAMTN
avaryvopilet Tig SuvaTdTNTES Kot adLVOUIES TNG LAPKOC, TPOPAALOVTOS, TOPAAANAA, TPOOTTIKEG ADENCNG
™G a&lag, yopic, OU®S, va TApEXOLV APKETEG TANPOPOPIES GYETIKA LLE TNV ATTOS00T KEPOOVS TG LAPKOG.
AvTi0€T®G, TO €MMEd0 TNG OKOVOLIKNG 0yopas aEI0A0YEl OVOAVTIKA TIC TOPOVTIKES KOl LEAAOVTIKES
duvarotnteg tov brand, Pacilouevo, ®oT060, TOAD GLYVA, GE VIOKEIWEVIKEG EIKAGIEG Kot GoToTo
otoygia. TéLog, To emimedo Tov TPOIOVTOG Eival 6TEVA GLVIEDEUEVO pE T dpaoTtnploTnTo Tov marketing,
aALG omoTVYYAVEL Vo vToAoyioel T pedhovTikn a&ia (Stahl, Heitmann, Lehmann kot Neslin, 2012, . 3-
4).
Kotd tov Chandon (2003, 6. 5-7), ot Bacikoi tpomot pétpnong tg a&iog e papkog sivat:
Ot atopkég épevveg 1 self-reports, omwg n ocvvolikny a&loddynon evog brand oamd évav
KOTAVOA®TY (LETPNON TNG YEVIKOTEPTG GUUTEPLPOPAS TOV OTEVOVTL GE (o pdpka), n tpdheon
ayopdg evog brand (o katavaAmg epotdrtat av Kot Vo moteg tpoimobécelc Oa Tpoéfatve otV
ayopd evoc brand), n épevva KATAVOAMTIKNG GLUTEPLPOPAES (0 KOTOVOA®TIG KoAeital va
OTOVTIOEL GE EPWTNOELS GYETIKA LLE TIG TPONYOVUEVEG AYOPES TOV) KOL 1) £PEVVA IKOVOTOINGNG
TOV KATAVAA®TY] (1] 0TOTiPN oM TS ¥PNONS TPOIGVTOG N LINPEGTING LOG LAPKOG LETA TV 0yOpdL).
Ta nepdpoto (experiments), pe mpoe&éyovta ) pétpnon “tverov detypotog” 1 blind sample
testing (opddeg KATAVOAMTMOV YPNOYOTO0VY TO TPOidv 1 aio. TOL 0TOiIoV EMSUDKETAL VO
petpn0ei, kabng kot dAAla Tpoidvta 1 vwokatdoTata, YOpig vo Yvopilovy moto elval To10) kot
YPNUOTIKN LETPNON (EMSIDKETOL VO aviyveELTEL TTolaL €ivon | péomn tiun Tov brand pe v omoia o
KoTavaA®Tg o Tav tkavomomuévog).
H ovvdvaotikny avaivon 1 conjoint analysis, svpémg dadedopévn texvikn mov petpd mv a&io
KAOE Yo paKTNPIETIKOD TNG LAPKAS (TT.X. TEYVIKE YOUPOUKTNPIOTIKA, ETIMESO TIUNG, EYYVNON K.0.K.),
HE GTOYO OYL TNV IKAVOTOIN G TOV KOTOAVIAMTOV atd £vo TPOoidv 1 vnpesia, aALd T diepedvnon
TOV OVOYKAOV TNG AYOpAS TPV oo TNV 10000 VEMV TPOTOVIMV 1] VINPECUDV.
H ndovikn molvdpounon 1 hedonic regression, mov GuYKpivel ToL yopaKTNPLGTIKG EVOG TPOTOVTOC
N VINPEGIOG GE GLVAPTNOT LE TNV T TOVGS, LE OAEG 1 TIC TEPLGGATEPES EVOAMUKTIKESG EMAOYES
g 1dwog katnyopiag, Tov vworoyilel TNV TpoPAemopevn Tiur evog mpoidvtog. H mpoPremopevn

TIUN oQoipeital omd TNV TPAYUATIKN TIUN otnv omoia tomobeteitonr to mpoidv, doTE Vo
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vToAOYloTEL M LEeptTiunon (Price premium), mov TPOKLATEL amd TV oYL NG UAPKOG Kot
EVOEYOUEVMG VO UMV VTN PYE VIO OL0POPETIKY| EXOVLLIAL.

H yvoun tov edwkov, mov a&odoyel ) petafintdtnro g Kepdogopiog Tng HApKag e
ovykekpipéva kpttnpta (1 ayopd, n otabepotnta, 1 HOdA, 1 VTOSTNPIEN, 1| YEOYPUELIKT BEoM Kot

N TpoocTacia).
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KE®AAAIO 3 | IOIOTIKH IMPOXEITIXH TOY MARKETING KAI TOY
BRANDING

3.1 | Marketing xou branding olixs¢ woiotnrog

3.1.1 | Avoiknon Olkrg [Towdtntog

H évvolo ¢ modtag 6to mhaicto Tov management £xet amoTeAECEL AVTIKEILEVO EKTEVOLG AVAAVGNG
oo TNV TOYKOGULO ETICTNUOVIKT KOwoTtnTo. Atdpopeg epunveieg Bétovv v epunveia Tov 6pov ®G ™
duvatdTTO VOGS TPOIOVTOG 1) LANPEGING VOL IKOVOTIOLEL TIG OVAYKES TOV KOTAVOAMTY), TNV KOTOAANAOTNTO
€VOG TPOIOVTOC N VANPEGING YO XPNOT TOL KPIVETAL amd TNV OTTIKN YOVIO TOV KATOVOAMTOV 1| TNV
VIEPPOCT TOV ATOITCE®V TOL KATAVOAMTH Kb’ OAn TN didpKelo Tov KOKAOL {MNG EVOG TPOIOVTOC 1)
vnpeoiag (Yang, 2012, 6. 220-221).

To xowd onueio OAwV TV mapandve Bewpldv £YKETOL GTO OTL 1| EPAPULOYN TNG TOLOTNTOS ATOLTEL
CUUUOPPMOT OTIS OVAYKES TOL KOTAVOAMTY], 0piloviag TNV 1Kovomoinorn tov TEAATN-XPNOTN TOV
TPOTOVTOG 1] VIINPEGIOGS WG TOV KVPLO 6THYO TG ToldTNTaG. Aewpeital, emiong, 0TL 1 TotdTNTo SVUPadIlEt
pe v a&lomiotio g puépkag, vwo Ty Evvola 0T 1 ToldtnTo 0pilel To Pabud otov omoio N amdoooN TG
HapKog TPEMEL VoL KLUavETAL £TG1 MGTE VO IKOVOTIOLEL TIG avAYKES TNG KATAVAAMTIKNG Bdon, N amotuyia
NG OO0 TOAAES POPES CNUOLVEL TNV OTOYONTEVLGT TOV KATOVUAMTY KO, GUVETMOG, TNV OTOAELL LEPOVG
™G Katavol®Tikng Bdonc. Ot KatavalmTEg, OnAadn, avapévouy Eva Tpoidv LYNANG TolOTNTAG, Ao EVa
a&omoto brand (Chandrupatla, 2009, 6. 1-7).

H mowdmra, énwg avaeépdnke ko eEnynbnke oty tponyoduevn evOTNTa, AMOTELEL TOV TUPNVA TNG
Aloiknong Okrg TMowdtrag (AOIT — TQM). Tlpokerton ywoo mpocéyyion tov management mov
EMIKEVIPMVETOL GTT GUUUETOYT TOL GLVOAOL TOV EPYULOUEVOV LIOG ETLYEIPTNUATIKNG LOVADAG TTOV, LECH
NG TOAVTNG IKAVOTOINGONG TOV KOTAVOAMTMOV, EMOIMKEL VO TETVYEL TNV EMPIOON Ko, LETEMELTA, TNV
eunuepia g emyeipnong. [podxettar yio olokAnpopévn dadtkacio, mov ayyilel, OnAaodrn, To GUVOAO
TOV AElITovpyldv g emyeipnong (€& ov kot m ypnon g A&ENg “olkng”) mov otnpiletar otnv
KOVOTIOIN O™ TOV ECOTEPIKAOV KO EEMTEPIKMV TEAATMOV (ONANOT TV pYaloHEVOV I0G EMLXEIPNONG Kol
TOV KOTAVIADTOV TOV TOPOYOUEVOV TPOIOVIMV KOl VIINPECIDOV OVTNG OVTIGTOIY®S), TN CLCTNUIKT Ay

ATOPACEMY KOl UEBOSIKT OVIIUETOMTION TV TPOoPANpdTeV, KaB®G Kol T EIA0GOPio AToPVLYNG TOV
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AoBOV Kot TN OTPATNYIKT TNG GLVEYOVS BEATIOONG TNG TOLOTNTOS TV TPOIOVIMV 1] VINPECIOV, UE TNV
TOPAAANAN Katd 1o duvaTov peimon tov kéotoug (Labh, 2017, . 5).

H cwot epoppoyn tov entay®v g Tot0TNTog ond To 6TEAEYN TG VYNANG S10iknong oG 6ot
AEITOVPYIKNG EMYEPNUOTIKNAG povadag mpénet vo, diémeton amd opiopéves apyéc (Knowles, 2011, o. 11-
12):

H eotioon otov meddtn-xpnot tov mpoidvtog Kot dnpovpyia agiog yio avtdv, dtadikacio n
omoio EEKIVAEL e TNV TANPN KATAVONOT) TOV OTOLTHCEMY KOl OVOYKOV TNG TEAATEINKNG Pdong.
H éppoon ot otpatnyikn, O€00UEVOL OTL 1 EMYEIPNUATIKY HOVAO0 OQEiAel vo €xet
OLYKEKPIUEVO OpapLa, 6TOXOVG Kot a&iec.

H déopevom g nyeciog yo vAomoinom g oTPATNYIKNG KOl amOALT TPOCHAWMGCT GE AVTY,
KoODS Kot Yo TopaKivion TOL TPOGMOTIKOV Y10l LETAGOCT TOV OPALOTOC.

H éppaon oty avantvén tov empépoug d10dkaciav, o avtifeon e v entyeipnon og chvoro,
€161 AGTE AVTEG VAL OmOPEPOVY aia Y10 TOV KATOVOAMTY.

H avBpomoxevipikny otpatnywkn, 6to Pobud mov ot Katd To GAAO TOOTIKEG AELTOVPYIES
AOLVOTOVV VO ATOOMGOVV OV TO TPOSMOTIKO TNG EMLYEIPNONG OV Elval KATOAANAMG KATOPTIGUEVO
N KIVTOTOMUEVO.

H smomuovikn mpocéyyion “Zyediacpoc-Eeappoyn-Ereyyos-Avédivon” (PDCA), 6mov ot
anopdoelg maipvovion Kot a&loAoyobvtol pe PACT GTOTIOTIKO GTOYEID TOL TPOKVITOVV OO
JlopKkr) EAEYYO Kot LEAETN.

H d1pkr|g Bertioon TV vTapyovcdV S10dKacIOV Kol EMOIOEN TG Kavotopios, 6Gov apopd

oTNV AVATTLEN VE®OV O1001IKOGIDOV KOl AELTOVPYUDV.

3.1.2 | Marketing, branding kot Atoiknon Olikng [Towotntog

H AOIIL, 6nwg e&nynbnke kot otnv mponyovpevn evotnta, amoterel OAOKANPOUEVY]) (LAOGOOIN
EPAPLOYNG PEATIOTOV TPAKTIKAV, [LE GTOYO TNV aévar PEATI®OON, TOV LE TN GEPA TNG 03N YEL GTNV LYNAN
ambddoon Kot kepdopopia g emyeipnong (Anvari k.a., 2011, o. 1585-1587). H gpoppoyf tng
eVOEIKVLTAL 6TO GHVOAO TOV SLOOIKOGIDV KO AEITOVPYLDV LG GUYYPOVNG KO TOIOTIKNG EMIYEPNLLOTIKTG
povadag, peto&d tov omoimv kat ot KopPikoi topeic tov marketing kou branding tov mpoidvtov Kot
VINPECGLOV TOL Tapdyovtal o€ avt. H mapovoa evotnta Ba diepeuvnoet t oyéon g AOII pe tov
touéo tov marketing/branding kot 6moteg GuVEPYELEC EVOEXOUEVMG VAL AVOTTOGGOVTAL AVAUEGO, G QVTOVC.

To Poowodtepo kowvd onueio tov marketing ko branding pe ™ AOIT givar n kavomoinon tov

KATOVOAMTY], 1 0€d0UEVO OTL TAN00G emyelpioemy dpa pe Kivrtpo v ekAapfovopevn and tovg
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KATOVOAWOTEG TO1dTNTO. O1 TEPIOGOTEPOL KOTAVAAMTEG EMINTOVV TNV VYNAN TOOTNTA GTO TPOIOVTO TAL
omoio ayopalovv, ETOUEVMG Ot WOLOKTIHTES TV brands dev éyovv dAAN emiloyn, mopd va TPOcapUOGOVY
TNV TOWOTNTO TOV TPOIOVIOV KOl VINPECUOV TOVS OTIG TPOGOOKIEG KOl OMUTHGES TV KOTAVIAMTAOV.
Enevovovv, oniadr|, TOpovs, Tave on S10TpNoT TS VYNANG Tot0TNTaS, 01 0TToiol TOPot Bewpeitat OTL
EMIGTPEPOVTAL [LE TN LOPPY] TOL KEPOOLS TMOV TOANGE®Y, POIVOUEVO TOV OVOUALETOL “EMGTPOPN TNG
notottag” (return on quality — ROQ). H vroypéwon tov marketers yuo dwathpnon g notdtntog o
VYNAG emineda, GUVASEL e TV VTTOYPEMOT TNG S10TKNONG Y1 THPNOT) TOLOTIKAOV SLOOIKAGLOV KOTA TNV
TOPUY®YIKT O1001Kacio, VO TO 1010 cuUPaivel Kot PE TNV IKOVOTOINGT TOL KATOVOAWMTY, TOL OPEVHS
amoteAet Pacikn apyn ™¢ AOIT kot apetépov amoteAel okomdg Tov TuRuatog marketing, mpokeiuévou
va emtevyBel  kepdopopia mov Ba odnynoel oty emPimon g entyeipnong St LEGOL TNG EMTLYING
™m¢ otpatnywkng marketing. Xe pio mototikn emyeipnon, o tuiue tov marketing éxst 6vo porovc:
TPMTOV, TN GLUUETOYN OE GTPATNYIKEG OV B Pépovv otV emyeipnon emtvyio péow g AOIL, va
epovtilovv, OnAadY|, Yo TNV IKAVOTTOINGT TOV KATAVIA®TY L KABe KOGTOG Kat dehTEPOV, TN PPOVTION
Yo, To1dTNTO TOG0 oto Marketing 66o kot 6TV TopAy®YY, oV Kot EpOcov avtod gival dvvatd (Kotler ko
Armstrong, 1998, c. 7-9).

Onwg akppodc to marketing kot to branding, étor kot n AOIT eivon otevé cvvdedeuévn pe 10
avVTOYOVIGTIKO TAcovEKTNUA. Ymootnpiletal, cuykekpiuéva, Ott 1 modtnta amotehel pébodo pe v
omoio. S1ELKOAVVETOL 1] ONUIOLPYIL AVTOYMVIGTIKOD TAEOVEKTNUATOS Y10, TOV KOTOVUAMTY, HEC® TNG
EQAPUOYNG TNG o€ oTpatnyikég marketing kot tng teyvoloyikng kawvotopioc. EmmAéov, extipdton 6Tt ot
EMYEPNCELG TOV 0KOAOVOOVV T TPOTLTTAL VYNANG TTOLOTNTAG, £XOVV GTN 01d0EcN TOVG L o gvpeia
TOWKIAMO. GTPATNYIKOV EMAOYMOV Yo Tr ONUIOLPYID OVTOY®OVIGTIKOD TAEOVEKTNUOTOS £VOVTL GAA®DV
EMYEPNOCEDY, OEOOUEVOL OTL KOAOUVIOL VO OVTIHETOMIGOVV £vov GoO®S KpOTEPO  apBud
TPOPANUATOV Kot EAUTTOUATOV, ETOUEVMOG £XOLV TN OLVOTOTNTA VO aPociwbodv o1 peiwon Tov
KOGTOVG TTOPAy®YNS, TNV €MPOAN Kat, KAT €MEKTACN, 0T dNUovpyia a&io Yo TOV KATAVOA®TY, TNV
EMPOAT] TPOVOLLOKDV TILDV GTO TPOIOVTO KOl VINPEGIES TNG, OTO OVTAYMOVICTIKO TAEOVEKTN O KOL TNV
kepdopopio (Wilkinson k.a., 1998, c. 6-8).

"Enetra, n Oetikn oxéon avdpeca otn AOII kot tv totoBétnom evag mpoidvtog otnv ayopd deiyvel 0T
T TUpoTo. marketing minbmpag entyelpnoemv teivouy mpog T dnpovpyio a&iog Yo ToV KOTOVIA®T)
o¢ gpyaieio Tov marketing. Avtd mpaypotomoleital PEG® TNG TWWOAOYNONG TOV TPOIOVI®MV Kot
VANPECIDOV, 0AAE KOl HEGM TNG EMKOVOVIOG Kol TPO®ONONG 6TOVG KATAVAAMTES, OAMV TV BETIK®OV
YOPOKTNPLOTIKOV KOL OQELDV OV TPOKVTTOVV OO THV oyopd Kor ypnon tov brand, émwg avtd

dtpopeadnkav oto mhaicto g enidpaong tg AOIT 6t doun kot Aettovpyia TG emyeipnong. Aev etvan
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OTAVLOL, TAVTMOG, 1) EAAELYT ETIKOIVOVIOG ovapesa oto Tuque. Tov marketing kot exeivo g mapaywmync,
10 omoio givar kate€oynv LIEVOBVVO Yo TNV EPAPLLOYN TOV TOLOTIKAOV TPOTHTTOV (EAEYYOS KOt S10GPAAION
TOOTNTOG K.0.K.) KOTd T dtadtkaoio g mapoyoyng (Martinez-Lorente, Dewhurst kot Rodriguez, 2010,
c. 3227-3246).

Onwc avoaeépOnke Kot 6€ TPONYOVUEVO KOUUATL TNG LEAETNG, GAAMOTE, 1| GLYVY] EMKOVAOVIN LE TOVG
KOTAVOAWTEG TNG evoeikvutan ¢ pia and Tig facikég pebddovg dnuovpyiag agiog Kot O&tet Ta Bepédia
YL TNV EMTUYN OOTHPNON KOl AVATTLEN TNG TGTOTNTOS TOV €KAGTOTE KATOVOAMTY otn papka. H
aVAYKN Y10 OTOSOTIKY EMKOWVOViRL ovipeoa otov 1810kt Tov brand kot Tov katavaAmTr, dniadn,
odnyel otV avamtuén ¢ avayvoplolwotntag tov brand, péocw tov yticiportog pag vyde oxéong
avapecso 6Tovg 600, KOTA TNV omoia TapdysTot a&io Yo TOV KOTOVOAMTY, TOV UETATPEMETOL GE KEPOOG
v, to brand (Singh xou Geetika, 2011, 6. 529-533).

H emowovia og kowd onpeio tov marketing kot g AOII, ndvtog, £xet axdpa mo fadd vonua, otav
ot ayyilet tov moAvndOnTo 6TOYX0 TV “UNdEV AaBDV”, pE TV £vvola TG OmOAVTNG AELITOVPYIKOTNTOG
TOV GLUVEPYIDOV TNG TOPOYWOYIKNG OOIKAGING KOl TNG EAAYIGTOTOINGNG TOV EAATTOUATIKAOV TPOIOVT®V
nov mpokvrovy amd avtn (Talib, Rahman kot Qureshi, 2010, 6. 113-128). T'ta to Adyo avtd, 1 EPaprOYN
€VOG 6y€di0V TOLOTNTOG GTNV EMYEPNUATIKN povada eifioton va mepthapfavet 61Kd g TPoHTOAOYIoUO
Y10l TO KOGTOG TMV EAATTOUATIKGV TPoidvtwv. H didkpion tov k6GToLS £ivat 1 okdAovon:

To K60T0¢ amoPLYNG TV AaBdV, SNAAdT TO KOGTOG GYESAGLOD TNE TOLOTNTOS TOL TEPIAAUPAVEL
EMUEPOVS KOGT OTTMG 1] SLLYEIPLOT TANPOPOPLOV GYETIKA LE TIC PEATIOTES TPOAKTIKES TOV TPETEL
Vo 0koAoVOOVVTOL 1] I KATAAANAT KOTAPTIOT TPOCOTIKOD GYETIKE LLE OVTEC.
To x6ot0g a&loAdynong, 0 onoio TPokLTTEL HECH amd EMBEWPNOELS KOl EAEYYOVG TOLOTNTOG.
21V Katnyopio oVt GVIHKEL KOl 0 EPYAGLOKOS YPOVOS TOV OPLEPDVETAL GTOVS £V AOY® EAEYYOVC,
KaBDS Kot T0 KOGTOG TOV ££0MAMGOD.
To ecmtepkd kOGN amotvyiog, Tov GyeTilovTol pe TNV aVOKOADYT EAOTTOUOTIKOV TPOTOVI®OV
TPOTOL OVTO TPOAGPOLY VO KLKAOQOPNGOLV GTNV ayopd, Kol ETOUEVOS OQeilovv v
EMOVOOYENOGTOVV G TTPOS TO AOVOUGUEVO YOPOKTNPIOTIKA TOLG 1| VO AroppLphovy eVIEADC.
Ed® cvpmeptlappdveror Kot o xapévog xpovog Tapaymyng AOY® TEXVIKOV TPoPANUATOV.
Ta eEwtepikd k60T amoTLYiog, T0 0Toio S10POPOTOLOVVTOL UTTO TO EGMTEPIKE AOY® TOL OTL GTNV
TPMOTN TEPITTWAST TO TPOIOV £XE1 1O KVKAOPOPNoEL 6NV aryopd. TETota KOG givar 1) EMGTPOEN
TPOIOVTOV, TO TOPATOVE TV KATAVOADTAOV, TO OTHLOTA KATOPBOANG amolnuimong K.0.K.
Adappopnmmro, n teAevtaio Katnyopio €ivol €Keiv TOL EVOEXOUEVMG VO ETIPEPEL TIG TAEOV

KOTOGTPOPIKES GUVENEIEG OE 0L ETMLXEPNUOTIKT OVIOTNTO, €POCOV 1 KLKAOQOPIO EANTTOUATIKOV
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TPOIOVI®MV GTNV ayopd UTOPEL VO, ATOTEAEGEL TEPAGTIO TANYUO GTN QYU TS KOl VO O10ADGEL €V pia
VOKTL TV TOTOTNTO TOV KATAVIAD®TOV, 0(PNCTEVOVTAS TNV OAN TPOSTADELD TOV £xEl TpayLoTomowmOet
ywo. to marketing kou branding tov mpoidvroc. (Sanders kot Reid, 2012, 6. 140-141). Xoapaktnpiotikd
TOPUOELYLLOTO LG TETOLOG TEPIMTOONG UITOPOVV VO OTOTEAEGOVV O EVTOMIGUOG oG PAafepng ovsiog
o€ &va TPOPULO, N HOKPOTPOBesuUn dnNUovpyion TOPEVEPYEIDV Oomd €val GAPUAKO N 1| TTAOCN €VOG
aepookdpovg. [Ipdxettal yio TpeLg SoPOPETIKES TEPIOTATELS, VIO TIG OTOIES 1] KOTOVOAMTIKTY TIGTOTNTO
eEOOADVETOL TAPWS KL 1] OTOKATAGTOOT TNG Elval eE0PETIKA SVOKOAT, £mG KoL akaTOpOOTN.

H AOII opilel mowg n ofun evog brand anotelel Eopetikd onuovikn wtuyn e dtaysipiong evog brand
Kot givon og dpeon €EGptnon amd TV EUPAVION N U EANTTOUATIKOV TPoidvTmv tov ekdotote brand
(Najm «.a., 2017, 6. 12-16). H pnun ovvictator amd T YEVIKN EVIOTOON TOV YOPAKTNPLOTIKOV UG
napkoag ot yevikn yvoun. Eivor avtovomto mog pio pdpko pe apvntikn evtimoon dev duvatat vo
TETVYEL TOVG TPOKAOOPIGUEVOLG GTOYOVG TNG 1 VO ONULIOVPYNGOLV GTEVY] GYECT LE TOVG KOTOAVOAWMTES
™g. [ToAAEC popéc, LAMOTA, Ol EMYEPTCELS YPTCLLOTOLOVV TN G OG LEGO O10POPOTOINGNS TOVG amd
TOVG OVTAY®VIGTEG Kol dnpovpyiag a&iog yio Tov KOTovoAmoTh, HECH TG aVATTUENG TPOYPUUUATOV
ETOLPIKNG KOWMVIKNG €0OVVNG, Tov dnpovpyovv Betikég evivmmoelg oty kown yvoun (Esmaeilpour

K.0., 2017, 6. 9-10).

3.2 | 2oyypova trends marketing xoz branding

3.2.1 | Zrpotnykég Tipordynong

2Oppova pe ToAA0VE axkadnaikovg Tov management, n TywoAdynon evog Tpoidoviog cuVIGTA o oo
TIG TAEOV ONUOVTIKEG OTTOPAGELS TNG OLOIKNTIKNG O1001KAGTIAG, O10TL OVIKEL GTOVS TOPEYOVTEG EMPPOTG
™G KEPOOPOPING KOl TNG OVTIOYOVIGTIKOTNTOS MG HapKag oty ayopd. Molatavta, to €pyo Ng
TipoAdynong Bewpeitan Waitepa mepimioko Kot duoyepés, kKaBOTL 01 1BVVOVTEG TPEMEL VoL EXOVV ATTOAVTN
EMLYVOON NG AVTIANYNG TOV ORAd®V GTOYOL GYETIKA LE TNV TN, TNG dtayeipton ¢ avTiAnyng g
TOLOTNTOG KOl TNG OVAYKNG Y10 LETATPOTN TNG 6TPaTNYIKY TwoAdynong (De Toni k.a., 2017, 6. 122). H
010 n TN ypnoonoteitol g gpyareio emppong g aliag pog papKos, pe okomd va ovEAveTon 1
KIVNTOTO{NGN TOL ayopa.oTh Vo amoktioet pa pdpko (Linn, 2018, 6. 12). Xto obyypovo management, n
oTPATNYIKN OlEiGOVONG TPOTEIVETAL OTAV LU0 EMLYEIPN O EMOIDKEL VoL vENGEL T {RTNOM EVOS TPOIOVTOC
Kol vo OloyKdcel TV oayopd Mg, Pacilopevn oe youniég TéC. AvtioTouo, Ol EMLYEPNCELS
expetaAievovtor v VYN (Tnon pe to va BEtovy vynAég Tég dtav  (Tnon elvatl vynAn Kot va

drafETovy TPocPopég o mePLOdoVG YounAng (tong (Gherasim, 2012, c. 180-181).
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3.2.2 | Celebrity branding kot influencer marketing

H emppon and dwowonpomreg (celebrity branding) amotelel popen tov branding xatd tv omoio éva
dtopo Tov amoAapPavel SNUOCLOG AVOYVAOPLONG YPTCLLOTOLEL TNV KOWV®VIKTY TOL Béom mg dtaonudtnta,
mpombmvtog éva mpoidv 1 vanpesio. To poavopevo avtd umopel va APl dS1popec LOPPES, OGS Ot
dapnuioelg evog brand omd pio dtoonuoOTNTO, 1) CUUUETOYN OE EKONAMOELS Y10, AOYOLG ONUOGIWV
oyxéoewv (PR events), axopo Kot n xpnon Tov OVOUOTOG TNG OloUOTNTAS 6 GUEST) CUVOEST UE TO
npoiov (Raval, 2010, 6. 204-205).. H ocvvepyacia pe péAn xoping e Propnyoviag g Stackédaonc,
amoTeAEl, TALOV, AVAMOOTAGTO KOUUATL TG oTpatnyiknic marketing moAlmv brands, kabott Bswpeiton
ot dradpapatilovv {OTIKO pOAO GTNV AOENCT TNG AVUYVOPIGILOTNTOG Kol TN SIUpOpemon NG OeTikng
E1IKOVOG KOl OVTIANTITAG TO10TNTOC EVOG brand, akopa kot Ty evicyvon g IKavoroineng omd Ty ayopd

Ko xpion tov brand (Sridevi, 2012, ¢. 203-209).

ASiomoTia

Eiowomta

EixkvonikoT T AvniiopPovopevn
oSio NS napKog

TePoopog

Opotomto

Yynua 3.1 «H enidpaon tov celebrity branding oty avtihapfoavopevn a&io g papkac»

To oynua 3.1 VTOdEKVVEL TN GYECN TOV AVTIANTTOV YOPOKTNPIOTIK®OV GTOWYEI®V UG SOGT|LOTNTOG
nmov, cOpeovae pe T perétn tov Dissanayake kou Weerasiri (2017, o. 1-8), éyovv ™ peyaddtepn
enidpaocmn omv avtilopPovopevn amd tov katovolot) aéio g papkoc. Ilpdketton yio v a&lomiotio
(T av TPOKELTOL YLl KATOL0 ATOUO EYVAOGUEVOL KOPOLS), TV €101KOTNTO (GVVNO®E OTaV apPopd GE

KATO0V €101LOVA), TNV OROLOTNTA (KATA TNV 0Toio 0 KOTAVOAMTNG TavTileTon pe T doonpdtnTo Kot
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EMOUEVMG EMOPA OETIKG LITEP TNG LAPKOGC), KOS Kot Ol OpYDS YUYOAOYIKOT TOpEyovVTEG TOV GEPACHOD
KOl TNG EAKVGTIKOTITAG TOV TPOSOTOV Tov dtapnuilet To brand.

Mua e&glrypévn mapailoyr tov celebrity branding eivat to opyavmpévo influencer marketing, to omoio
houPavet, TAéov, 0éon oe oAoéva kot TeplocoTEPeG oTpatnyikég branding coyypovev entyeiprioewv. Ot
social media influencers (SMI) cuvioTobv Lo KavoTopa LopET TPOMONGNG EVOS TPOIOVTOG GTNV EVPEI
ayopd, HEC® TNG EKAGTOTE MAUTPOPLOG TTOV OWTOL XPNGIULOTOOVY, Ontmg givarl éva blog 1 éva péco
KOWmVIKNG diktvmong (w.y. Instagram, Twitter, YouTube). H anodotikdtnto g mpodbnong pog pépkog
péow SMI otmpiletoan omv vynAn annynon tov onuooctevcemv evog SMI. Kat’ avtd tov tpodmo,
EMALYOVTOL YPNOTES UE VYNAQ EmMmEdD ONUOTIKOTNTOG, 7OV €VPIoKOVTOL HEGH amd OokpPeic Ko
OULYKEKPIUEVOLG OEIKTEG KOl TOPAKOAOVOOUVTAL HEC® TEXVOAOYIKOV GLOTNUATOV, OT®G &ivatl, Yo
Tapaderya, o aptdpog TpoPfoAidv evog dnuoctevpévon apbpov og éva blog (Freberg x.a., 2010, 6. 1-3).
Mahota, apketoi WtoktiTeg brands gaiverar va Pacilovv puépog e kepdoPopiag Tovg TNV amnynon
tov SMI, mopd oe avt) tov daonuotitov, otnpiopevor otn Bewpio 6t 01 Katovolwtég o
EMNPEACTOVY TTEPICCOTEPO OO L0 TTO OIKEID TPOSOTIKOTNTO Onwg ot SMI, mopd amd pio capmg mo
AmoOLAKPT] S10CMUOTNTA, EPOCOV EVTOTILOVV MO TOAAA KOWVA OTOXEIN LETOED TV EQVTMOV TOVS KOl TMV
npdtev (Hearn kot Schoenhoff, 2015, 6. 202-205). Avtictora pe v €n€vovon 6NV To0TNTA EVOC
TPOIOVTOG M oG vanpeciag, £tol ka1 oty emnévdvon oe influencers, emdubdketor o yprpata va

emoTpéYouV pe ™ popen aiog ywa v entyeipnon (ROI).

3.2.3 | Social media marketing

Mze tov 6po social media marketing vositat 1 drodikacio tThg dnuovpyiog arnynong oo Eva brand, pe
M XPNON 10TOCEMOMV KOl HEGMV KOWMVIKNG OIKTUMOONG, KOODC Kol TOL TEPIEYOUEVOL TTOL
TEPAAUPAVETAL GE AVTECG KO GTOYEVEL GTO VO TPOGEAKVGEL TO EVOLUPEPOV TOL OVOYVMOGTIKOD KOTVOU KoL
Vo ToVg evVBapPLVEL VO, SLAUOPACTOVV TO TEPLEYOUEVO GE TPiTOVS YpNotes. H ev Adym dradikacio opilet
™m onuovpyio. Kowovikdv oyxéoemv péow social media og to mpdTO PAHO oG ETTUYNUEVNG
otpatnyknc social media marketing, evéd votepa gvdeikvutat 1 GLUVEXNG SLOUOIPACT) TEPLEYOUEVOL UEGOL
amd 10 omoio drupaivetor 1 a&io TOV TOPEYETAL GTOVE KATUVOAMTEG KOL 1] OVATTUEN LG TPOCMOTIKYG
oYE0NG KOl GUVOEONG NG UOPKOG HE TOVG KOTOVOAMTEG, HECH NG €yyOTNTOG NG MHOPKOG OTOV
KOTAVOAW®TY], TNG £VIOVNG TOPOVCING GTO HEGO KOWMOVIKNG OKTVMONG Kol TOL LYNAOD EMTEOOV
ToO TG Kot wototntog amokpiong (Deepika kot Srinivasan, 2018, 6. 78-81).

H ypnon tov péomv Kowvmvikig OKTOOONG YPNOLUOTO0VVTAL TPOS OPEAOC TNG EVIGYLONG NG

GUVOAIKTG TOPOLGIOG KOl OVOYVOPLIGILOTNTOG LOG LOPKAG GTNV oyopd Ko, GUYKEKPIUEVD, GTO HVOAD
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TOV KATOVOAOTOV, UE EUQPOCT O €KEIVOLG HE pemuévn mpoOcPacn ot mopadoclokes pefdoovg
npodOnong (m.y. dwpnuicelg péom TAedpaong, teplodik®v). I'a 1o Adyo avtd, OTWS avaPEPOLVY Ot
Evans ka1 McKee (2010, 6. 3-10), peydro mocootd tav otpotnyikedv branding arotelovvron katd Baon
and kaumdvieg social media, Tov TPOGPEPOVY TEPAGTIO EVYEPELD ONLUOCIOTOINGTG TEPIEYOUEVOD UE
VYNAAQ emimeda SodPACTIKOTNTOC, YWPIC TEPLOPIOUOVS KOl HE EEEXOV YAPUKTNPIOTIKO TNV AVATTUEN
TPOCHOTIKNG GYEOTG KOl EMKOVOVIONG OVALEGO GT LOPKO KO TOVG KATOVOAMTEG, YEYOVOS TOV amoTELE]
™mv €160motd dtapopd Tov ovyypovov branding kor marketing omv enoyf TOV HECHOV KOWVMOVIKNG
diktdmong (1), kat’ aGAiovg, Web 2.0) ard 1o mapadociokd marketing mov Paciletan 610 amd piyua tov
4 M| meprocotépmv P’s.

H ypfion tov péoov kowvovikng diktomong oto marketing kot branding umopei kdAlicto vo
OVTIKOTOGTNGEL TOVG LYNAOVS TPOVTOAOYIGHOVG TNG TomoBETnong Kot TpodOnong evog mpoidvtog N
vnpeciog 6to Topadoctakd marketing, and acvvndiota péca, Paciopéva 6TV KOVOTOia, TH oo
tov brand pe tovg katavadmtég kot TV TpomOnon amd otopa og otopa (word of mouth marketing),
veyovog efatpetikd @@EMPO Yo TV OpBOAOYIKT] XPNON TOV OIKOVOUIK®V TOpwV, 110¢ o0TNg
wkpouecaieg entyelpnoelg (SMES) kot ta veosiogpydpevo oty ayopd brands. Av kot po dnpocicvon
o€ £vo, LEGO KOWMVIKNG OIKTOMONG UITOPEl VL PTAGEL GE EVIVTTMGLOKE LEYOAO aplOLd KATOVOAOT®V, GE
TOAD HIKPO YpoviKd OdoTnua Kot yopic TNV KaToomatdAnorn mopmv, €va amd To PEYOADTEPO
mAeovektnuata tov social media marketing eivot n duvoTdTNTO TPOGAPLOYNS TOL “UKPOOTNPIOL GTOYOV”
(target audience) pe dnuoypapikd 1 yemypaeikd kpiripla. Avtd kabiotatar dvvatd péom tov online
behavioural advertising, mpoaktikp 1 omoie GLAAEYEL TANPOPOPIEG OYETIKA WE TNV MNAEKTPOVIKN
dpacTNPLOTNTA TOL KADE YPOTN, TPOKEUEVOL GTO LEALOV VO ELOAVIGEL TPOCOTOTOMUEVES OLOPT|LUGELS,

OYETIKEG e TNV gV AOym dpaoctnpiotra (Kumar, 2015, o. 318-322).

3.2.4 | Co-branding

To co-branding givar n kown cdumpaén dvo N nepiocotépmv avedptntov brands yuo ™ dnuiovpyio
evog véov, ovvBetov brand, pe okond va e16EAO0VY o€ VEES ayopéc Kat va BedTidoovy T BEom Tovg oTIg
NoN VIGPYOVOEC Kal TNV &V YéVeL dnpovpyia mepartépw a&iag yio Tovg katavaimtég (Park, Jun kat
Shocker, 1996, o. 453-458). IMapadeiypoto g TEYVIKNG 0WTAG otV 1oTtopio. Tov brands eivar ot
ovumpaéelc tov brands H&M «or Versace, Hard Rock Café ko Zippo, Apple xor Nike, Cadbury kot
Oreo. To co-branding cvvodeveton amd Yapaln KOWNG GTPATNYIKNG, KOTO TV omoia M pio pudpko

EVOMUOTMVEL TO, YOPOKTNPOTIKA TG dAANG (Oke x.a., 2016, 6. 1733-1735).
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‘Epevveg deiyvouv 011 1 ohvdeon 6o brands pe vynin a&ia ovopatog teivel va amokopilel Oetikég
EVILTIOGELS 0O TAELPAG TOV KOTOVOADT®OV, AKOUN KL av 1) bymAn avth a&io apopd povo otn pia M, o€
KATOlEg TEPUITAOCELS, Kapio omd Tig 600 pdpkeg. Amd v GAAn, éva (evydpt amotedodpevo and dHo
UAPKEG Glyovpo OMOCTA TNV EVIVT®ON TOL KOTOVOAMTH, AOY® TOL TPMOTOTLOL KOl KOLVOTOUOV
amoteAéGLOTOG TOL cLuvnBwg mpooeipovv. To co-branding, cuv tog GAAolc, eaivetal oyt puovo vo
avepaler v a&io Tov OVOHOTOC Yol TO TPOIdV, GAAG Kot Yo To apyKG TPoidvTa omd To omoio avtd
amotedeitat. Ot papkeg youniotepns a&iog evloya Bewpeitor 4Tt VVOOLVTAL TEPIGGATEPO GE GYEOT LE
T1G napkeg vynAoTepNG aiag, n a&ia TV omoiwv, e k4B mepintwon, vrootnpileton 6TL dev emnpedleTon

apvnTiKa amd ™ odunpacn pe Ayotepo woyvpd brands (Washburn, Till kou Priluck, 2000, . 591-604).
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KE®AAAIO 4 | AEI'MATOAHIITIKH EPEYNA

4.1 | deryuorolnyia

4.1.1 | MeBodoroyia ko detypo
Y10 mhaicto g depevvnong g epappoyng g AOIT kot tov katd ko) opoioyio BEATIOTOV
npaxtik®v marketing kou branding otig EAANVIKEG EMLEPNOELS, TPAYLOTOTOONKE GTPOUOTOTOMUEVT|
deryporodnyio (stratified sampling) ympic mbavotnta, To amoteAéouata TG 0moing, EMOUEVOC, dEV
Kpivovtor mg yevikeboa, aArld avtikotontpilovy HOVo to KOUpRATt Tov TANBucuol Téve 610 omoio
e&elMybnie n mopovca Epevva. H pnébodoc g otpopatomomuévng derypotoinyiog epapuoletot og
OLYKEKPIUEVO OElypo-KOUUATL Tov TANBLGHOV, T0 omoio amotelel opotoyevny oudda, Paciouévn oe
GUYKEKPLULEVO KOWVA YOPOKTNPLOTIKA ototyeia. Ev mpokepneévm, ta Kotva ototyeior TV GUUUETEXOVTOV
011 OstypatoAnyio eival 0VO:
To yewypapikd otoyyeio, 6edouEVOL OTL OAOL Ol GUUUETEYOVTEG KOTOKOLV otnv EAAGSa Kot
epyalovtal 6g EMYEPNUATIKEG LOVADEG TTOV £dpeVOVY 0TV EALADQ 1| 6€ EAANVIKG TOpapTHHOTO
moAveBvikmV emyelpnoewv. O AdYOg EMAOYNG TOV YEMYPAPIKOL cTotyeiov givar 1 eaymyn evog
a&10mMIoTOL GUUTEPAGLOTOS, GYETIKA HE TOV av Ol 10OVOVIEC TOV EAMVIKOV EMYEPTCEDV
AKOAOVOOVV TIG TOLOTIKEG TPOKTIKEG TTOL LEAETNONKAY GTNV £pYacia.
To KOW®OVIKO YOpaKTNPIOTIKO TOV TOUEN EPYUCING TV CUUUETEXOVTI®V, APOV GTO GUVOAD TOVG
OTTOGYOAOVVTOL GTOVG TOWEIG mov &yovv perenBel oto BewpnTikd KOpUATL NG TOPOLGOG
gpyaciog (marketing kot brand management), kabmg kot 6€ cuVOQEIG 1} TAPEUPEPEIC TOUEIS, OTWC
10 product management, to social media management kot ot dnudoieg oxéoei (public relations).
Yy épevva éxovv cvumeptingBel axoun epyaldpevor otn dacpiiion modtntag (quality
management), koD Kot ovOTATO SLOIKNTIKO GTEAEYN EMLXEPNCE®V, YOPIS Vo EOIKELOVTOL

amopoiTNTO GTOVG TPOUVOPEPHEVTES TOELC.

4.1.2 | Epotpatoloylo

H derypatoinyio mdve oty onoio Pacictnke to amotéAespo e HEAETNG TpayLoTOoTomOnKe Hécm
epoOTNUOTOA0YiOV. Xvvoyilovtag To AGY0 ¥PNoNG TOV KOWVMV YOPUKTNPICTIKOV TOL OKPIVOLY TOVG
CUUUETEYOVTEG TOV OEIYUATOC, OTME OVTA OVOADONKOV GTNV OUEGHOS TPONYOVLEVT] EVOTNTA, O OKOTTOG
TPOYUATOTOINONG TG OEyHaTOANYiog dev ivol GALOG amd TN SlEPELYNON TOL EMTEOOV YVOGEDMV TOV

59



OTEAEYDV EMNVIKOV EMYEPNCEMV GYETIKA pe TN Atoiknon Olkng [Towdtntag, aAld Kot To av Kol o€
noto Pabuo ot televtaiol akoAovBovv PEATIoTEG TPUKTIKEG oyeTkd pe To marketing ko branding tov
TPOIOVIMV KO VINPECUDY TOVG.

To epwmuotordyo doundnke 6to eAedBepo amd ypedoelc AoyiouKd g TAateopuag Google Forms
Kol SLOUOIPACTNKE GE GTEAEYT EMYELPNUOTIKOV LOVAS®V [E Edpa TNV ABNva, 6TO ¥poviKd S1AGTN 0d
10 NoéuPpro tov 2018, péypt ko tov lavovdpro tov 2019. H emhoyn g mhatpoppog Paciotnke ot
vevikotepn o&omotio mov Olabétel, v evypnotic ¢, kabdg Kot TN dSvvatdHTNTO AVTOHOTNG
onuovpyiag ypaenuaTov, to omoio amelkovilovy To CGTOTICTIKA GTOXElD OV TPOKVATOLV Omd TN
oLAAOYY dedopuévav. To ep@TUATOAOYIO OmESTAAN NAEKTPOVIKG, d10. pEcov e-mail, oAAd kot Tov pécov
Kowovikng dtktowong LinkedIn, To omoio kat amotélece onuUavTIKO £pYOAEID EPEVVAC Y10l TNV ETEKTOOT
ToV detypotoc. H amdvinon oe OAeG TIg EPOTIGELS TOV EPWTNLATOAOYIOV EIVOL VTTOXPEWTIKNY.

H dopn tov epompatoroyiov yopiletarl oe dvo pépn:
1. To dmpoypapid TPoPik TOV GUUUETEXOVIMV GTO OELY LA, TO OTO10 AVUADETOL TEPALTEP® GE TEVTE
EPMTNCELS:

1.1. O rtopéog epyaciog (marketing, brand management, product management, quality
management, social media management kou general management), £tot wote va diepgvuvnel
10 EMINEDO YVAOGEWV TOV GCLUUETEXOVTOV aVE TOUEC.

1.2.  Toypévia epmerpiog otov topéa epyasiog (and 1 g S, and 5 wc 10, mapondve ond 10),
TPOKEEVOL va OlamoTtoOel av ta ypovia pmelpiog Ppickovtol oe GuVAPTNON LE TO ETITEOO
YVOGEWDV.

1.3. To popeotikd eninedo (amoAvTipto AVKEIOV, TPOTTLYLOKO EMITEDO, LETATTUYIOKO EMITEOO
N MBA, duwaxtopikd eminedo), TOV OMTOCKOTEL GTN OlEPEVYVNOT TG OYEONG TOV EMTEOOV
OTOVOMV UE TIC TOLOTIKEG TPOKTIKEG.

1.4. O xhddog amacydAnons (Yovopikn Kol AOVIKY] TOANCT), TANPOPOPIKY|, EGTINCN, TOPOYN
VINPECLAOV, JPNUNOT Kol dNUOGLES oyécels, vavtihoky Bropnyovio, MKO, avBpomivo
SLVOUIKO, EVNUEPMOT] KO YUXOY®Yio, EVAO VITAPYEL SLVATOTNTA CLUTANPDCTG OLUPOPETIKOD
KAAOOV at0 TOVG GUUUETEXOVTEG), EPMTIOT TOV GLUTEPIANPONKE Y10 OTATIGTIKOVG AOYOLG.

1.5. To eninedo d10iknoNg 6TO OO0 Ol GLUUETEYOVTES AmOcyoAoVVTOL (Senior management
kow middle management). A&iler vo onpelwbel OTL 1| GUUUETOYN TOV GTEAEYDV TPMDTNG
ypauung (first line management) amoxieiotnke amd 0 derypatoinmtiky Epgvva, kabotL N
detypotoAnyia £yKeltal oTn SlEPEVVIOT TOV OTEAEXDOV TNG Atolknomng (g emyeipnong Kot

pévo. EEdALov, Ta 6TeEAEYM TG TPAOTNG YPALLUNG deV etvar amapaitnTo BAGEL TEPTYPAUUATOS

60



epyaciog va yvopilovv TiG PEATIOTEC TPOKTIKEG TNG OLOIKNTIKNG OlUdIKAGING, EVAD TO
EVOEYOUEVO VO, LNV TIG Yvopilovv Adym Tov dti o1 B€celg Tov Kakvmtovy givat apyapiomv (entry
level) 1 ev yéver un drowntikég (non-executive), cvykevipovel apketég mbavotnteg. H
ovmepiAnym, 0EcEmV TPAOTNG YPOUUNG, ETOUEVMG, EVOEXOUEVAMS VO AALOIMVE TNV OUOL0YEVELDL
TOV Oelypatog, YU avtd Kot dgv TpotiunOnke. 'Enetta, o tithog g epyaciag devkpivilel 0Tt
avtd mov omackomeital eivar M Sepehvnon TG ¥PNONS TOV APIOTOV TPAKTIKMOV OGTI
EMNMVIKEG EMYEPNOELS, €MOUEVMG gival avtovomto 6tL to delypa Ba sivon mepiocdteop
AVTUTPOGMOTEVTIKO, OTAV QLTO OMOTEAEITOL KOT  OTOKAEISTIKOTNTO atd LYNAOPaO oTEAEYN,
ue duvorotnTo Ayne amopdcemy (decision-making executives).

2. To de0TEPO KOUUATL TOV EPMTNUATOAOYIOV givarl Kot T0 Kupiwg pépog avtov. H cdotacn tov
agopd otn @riocoeia g AOIL 11 BéATioTeS TPOKTIKEG TOV aVTN opilel Yo TN SLOIKNTIKN
0pYAVMOGY GE U0 GVYYPOVT] KO TTOLOTIKY EMLXEIPTUATIKY OVTOTNTA, KaOMOG Kot opiopéva trends
tov marketing ko branding, Tov Tuyydvovy gupeiag amodoyng avd Tov KOGUo. Avagopis oe O
Ta Topoamdve vanpéav Kad’ OAn v éktacn g mapovcag epyacioc. [Ipdkettal, emopévmd, yio
uio ovyKpion tov BempnTikod TufpoTog TG peAétng tov marketing, branding kot g AOII, pe
TNV TOPOVGO KOTAGTACT 7oL emiKpatel oTlg eAAMNViIKEg emyelpnoslc. To oamotélespo mov
emduokeTon va e&oyBel etvar av kot katd mOGo 1 cVyypovn Bewpia cuvadet pe T epaprolopeves
TPOKTIKES. XTO KOUUATL QT YpNoLomomOnkay TPpoTacelS, TOGO HE TN HOPON TNG EPMTNONG,
0G0 Ko [LE TNG KOTAPAOTG, Y10, TIG OTOIES 01 GLUUETEXOVTES KANOM KOV VO SLOTUTMOGOVY TN YVAOUN
T00G, Pdoel mpokabopiopévey emhoydv. Ot ppacelg mov emAEYONKAY TTpog ypnon eivar ot
axoAovec:

2.1. Tvopilete 1t elvar  Aoiknon Olkng [Towdtntag;
(amavtnon pe dovvatodtta emAoyng Not-Oyt)

2.2. H eumepic tov «katavolom-ypnot ue évo brand oAlokAnpmvetor pe v
TPOLYUATOTOINOT TNG CLVOAAAYNG
(amavtnon pe dvvatdTTo EMA0YNG XwoTO-Ad00G)

2.3.  H taydmto g amdvinong oto epmtnue evog katovailwt uéom social media emnpedlet
OTUOVTIKA TNV €kOva, vog brand.
(amdvinon pe dvvatdtTa EMA0YNG ZOoT0-AdO0C)

2.4. H enévévon omv motdtnta tov brand av&daver tic mbavotnteg kepdopopiog Tng
emyeipnong.

(amdvinon pe dvvatdtnTa EMA0YNG XOoTo-AdO0C)
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2.5. M emyeipnon eivar puotorloyikd va B€tel TpovoulaKEg TIHES, YOPic Ol TIHES OVTEC Va
aVTOTOKPIVOVTOL GTNV TOW0TNTO. TV TPOIOVIMV KOl VANPECIAOV TOV TOPEXOVTOL GTOV
KOTAVOAW®TY], OV KOl EPOGOV TO LEPIOIO 0yOPAS TNG TO EMITPETEL.

(amavtnomn pe ypouukn kApoko omd to 1 og 1o 5, 6mov 1=010pmvd amodivta, 2=510pmnveo
eV UEPEL, 3=00TE GLUEOV®D, 0VTE UPOVHD, 4=CUUPOV®D EV UEPEL, S=CLUPOVO ATOAVTOL)
2.6. Edav évag epyalduevog dev eEetdikevetar oto marketing, to branding 1| kdmoto mapeppepn
eKOTTA, EIVOL SLVOTO VO GUVEIGPEPEL LLE TOLOTIKEG AVOELS oto Tunua marketing pog

emyeipnonc.
(amavtnon pe dvvatdHTNTo EMAOYNG ZoTO-AG00C)

2.7. Mio oglpd EAATTOUATIKOV TPOIOVIOV UTOpEl Vo amoPel KataoTpoPikn Yo T otadepn|
Kotavolotiky Baorn evog brand.

(amévinon pe ypoppkn kAipoka amd 10 1 g to 5, dmov 1=dtpmvd andivta, 2=0610pnvo
eV UEPEL, 3=00TE GLUEMOVA, OVTE JAPOVD, 4=GUUPOVD €V LEPEL, S=CUUPOVD ATOAVTA)
2.8. H emxowwvia tov brand pe tov katavolotr Bempeitor oAokAnpouévn povo otav givar

apeon.
(amdvinon pe ypoppkn kAipoka amd 10 1 g to 5, 6nov [1=dpaovd amdivta, 2=010p0Vd
eV UEPEL, 3=00TE GLUEMOVA, OVTE JAPOVA, 4=GUUPOVD €V LEPEL, S=CUUPOVD ATOAVTA)

2.9. To co-branding mapadociakd odnyei otn dnuovpyio a&iog Yo TOV KOTOVIA®T.
(amavtnon pe ypopukn kiipoko amd to 1 og to 5, 6mov 1=dpovd andivta, 2=510pOved
eV UEPEL, 3=00TE GLUEMOVA, OVTE JAPOVA, 4=GUUPOVD €V LEPEL, S=CLUPOVD ATOAVTA)

2.10. To influencer marketing anotelei a&lOmoTn KO OIKOVOUIKT ADGT Y1 TNV TPo®ONGN £VOG
brand.

(amavtnon pe ypopkn kiipoko amd to 1 og to 5, 6mov 1=dapovd andivta, 2=010QpOvVeH

eV UEPEL, 3=00TE GLUEMOVA, OVTE JAPOVD, 4=GUUPOVD €V LEPEL, S=CLUPOVD OTOAVTA)

4.2 | Aroteléouaza épevvag

4.2.1 | Anpoypaoucd ctoryeio

To detypo g épevvog amoteAeitan and 28 cuvolikd dtopa, 16 amd to omoia avi)KOLV GTOV TOUEN TOVL

marketing kot Tov branding (ce mocootd and 28,6% ctov kdbe Topéa). Amd Ta VEOAOLTO TOV dEIYUATOG,

o 7 Gropa amacyolovviol oe Toueic cvvageic ue to marketing kot to branding (24,9%), svéd ot
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EVATOUEIVOVTEG GUUUETEYOVTEC OMOGYOAOVVTIOL G BEGELS YEVIKNG O101KNONG EAMVIKOV EMLYEPTCEDV

(17,9%). To mapakdTm ypaenuo anetkovilel To akpiPr] T0GOGTA TG GUUUETOXNG GTNV EPEVVAL.

@ Marketing
@ Brand management
 Product management
\ / @ Fublic relations
__...‘ @ General management
@ Cwality management

@ Social media management
& Sales

Ipaenuo 4.1 «Topelg amacyOANoNG TOV GUUUETEXOVI®V GTNV EPELVOY»

H euneipio 6to ydpo epyasiog Tov LEYOADTEPOV HEPOVS TOV JEIYLATOC, £IVOL, GTI) CUVTPUTTIKN
ToV TAElOVOTTO, 0mto 1 £mg 5 xpovia (64,3% 1 18 cuppetéyovieg). To apéowmg HEYOADTEPO HEPOG TOV
detypatog avépyetor oto 5 émg 10 ypovia (6 cvppetéyovteg, mov avimpoomnevovy 1o 21,4%), eved
puoAg to 14,3% tov delypatog, to omoio peTappaletol oe 4 GUUUETEYOVTEG, £XEL EUTEPIN GTO YDPO

gpyooiag peyoivtepn tov 10 xpovov.

® 1-5xpdna
@ 510 xpdvia
O 10 ¥pivia+

Ipaonpa 4.2 «Xpdvio eumelpiog TV GUUUETEXOVIMV OTIV £PELVA»

Avapevopeva, pog kat to marketing kou brand management amotelodv 1dwaitepo. eEEIGIKELUEVOVG
toueig, M mietovotnta Tov ocvppeteyoviov (17 artopa — 60,7%) £xel OAOKANPOOEL UETOTTUYLOKES
onovdég N kamoo MBA (Master of Business Administration), pe to 35,7% tov deiypotog, dniadn 10
GUUUETEXOVTEC, EIVOL KATOYOL TPOTTUYLOKOD SIMAMUOTOG. MOALG 1 cuppetéyov (3,6%) sivar amdgottog

AvkKelov, evd oV £peuvaL 0EV AVEKVYE KOO GUIUETOYT KOTOYOL O100KTOPIKOD SUTADUOTOS KOl AVE.
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@ AToluTApIo AukEiou

@ Mpomruxiakic omoubic

O Meramruyiokes amoudic n MBA
@ LAbakTopikic omoudic

Ipaenpa 4.3 «Eninedo omouddv TmV GOUUIETEXOVTIOV GTNV £PEVVOY

O1 KAGO01 EKTPOCHOTOL TWV OTOIMV GLUUETELYOV GTNV £PEVLVA TOIKIAAOVV, LLE TNV VYNAOTEPT GUUUETOYN
Vo evtomileTal 6ToV TOUEN TNG YOVOPIKTG KOl AOVIKNG TOANGTG (28,6% 1, aAAM®G, 8 GUUUETEXOVTEC), TIG
EMUYEPNOELS €0TIOONG, LE 5 GLUUETEYOVTEG OV amoteAoVV o 17,9% Tov delypatog, tn dtaenion Kot
TIg omuooteg oyéoelg (3 ovppetéyovieg — 10,7%) koau, téhog, TV evnuépoon/yuyoyoyia, ue 2
ovppetéyovteg Kot 10cootd 7,1%. Ot vwdAoutol KAASOL, OV TaPoLGLALOVTOL GTO TOPUKAT® YPAPT LA,

ovykevipavouy amd 1 coppetéyovta kot 3,6% m0G0GTO TG GUVOAIKNG GUUUETOYNG £KAGTOG.

@ XKovBpiknd Kal Mavikn TwAnan @ Napoxn UTTnpETIwy

@ Eaoriaon @ Ynpeoicc Konwvh ¢ wipEkaag
O Evnpépuan ko yWuyaywyia @ Exdoosg
/ @ Magripion ko Gnpdomes oxfonc @ Tofwe KivoUPova KaravahuTikd ayada
___‘ @ Moumkokn Blognyavia ® Narpogn
»’ @ AvBpomivo Auvapiks @ Evipyna
@ Ninpogopikn
® MKD

Ipagpnpo 4.4 «KAG501 amacYOMONG TOV GURHETEXOVIOV TNV EPEUVO»

TéNOG, M OCULUUETOYN OTEAEXDV TOL

middle management Eenépace to. 600 ® Senior management

TpiTO. TG GLUUETOYNG, LLE TOGOGTO TTOV @ Niddle management

aviABe oto 71,4%, amoteAovpEVo amd
20 ovppetéyovreg. Ot vmdéioutor 8
CLUUETEYOVTEG, TO 28,6%, ONAadn, TOV

delypatog, amacyoAeital og BEcelg TOL

senior management.

I'paenuo. 4.5 «Eninedo 610iknong TV GUUUETEYOVTOV GTNV EPELV»
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4.2.2 | Aowmd amoteréopota

® N v gpatnon «yvopilete Tt glval n Aloiknon
® 0x  Olrig Towdtnra;», 10 57,1% andvioe vai,
evd to 42,9% Oyt [pdxerron yoo 16 won 12

GUUUETEYOVTES AVTIGTOLYO.

Ipaonua 4.6 «'vopilete Tt etvon 1 Aoiknon Oiwng [owdtntog;»

@ Zword

Ev cuveyela, TO 82,1% TV ® Adboc
ooppetexdvtov, oniadn 23 dropa, SNAmoe
TG Oev MOTEVEL OTL 1 EUmEPiO. TOV
KoTovoAmt  ypnotn pe  éva  brand

OAOKANPAOVETAL [LE TNV TPOYULOTOTOINGT TNG

ovvariiayng. Ta vrdorowma 7 dropa (17,9%

™ TTag) MoTEDOLV TO AvTibETo. Ipaonua 4.7 «H gumeipio Tov KotavoAo-ypnot pe éva brand

0AOKANPOVETAL LLE TNV TPUYUOTOTOINGN TNS GUVOAAUYNCY

® fwors Mohg 1 dropo (3,6%) oaoddynoe og
® N8OS jov0aopévn TV dmoym OTL M TopdTNTO
OTAVTNONG OTO EPOTNUO TOV KOTOVOAMTI
puéow social media emmpedlel onuavtiké to
brand image. To vrélowa 27 dGrtoua, mOL

ocvykévipooav 10 96,4% g mitag, Oedpnoav

™ Ppdom cOoT.

I'paenpo 4.8 «H toydTtnta TG andvinong 6to epmdTnua evog Katovalmt pécm social media
emnpedletl onuovtikd v gikova gvog brands»
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@ Zword
@ raBog

AmolvT opo@mvio onuel®ONKe ©T0 EMOUEVO
gpotua, pe o 100% tov 28 coppetexdviov va
oLpPmVeEL OTL M €MEVOLON OTNV TOWOTNTO EVOC

brand av&aver v kepdopopia.

I'paoenpo 4.9 «H enévdvon oty modtnta tov brand
av&dvet Tig mBavotnTeS KEPOOPOPLaG TNG EMLElpTONC»

H endpevn amdvrnon elvar exeivn pe 1€ mAdov dtyacuévo amotedéopata, agod 10 dtoua (35,7%)
dapmvodv gite gv puépet gite amoivtog, 5 dtopa (17,9%) napapévovv ovdétepa kot 13 dropa (46,4%)
CLUPOVOVV EITE EV UEPEL E1TE OTOADTMC, GYETIKG LLE TO AV pia ETLyipnon dvvartar vo BEceL price premium
AOY® TOL VYN0V peEPIdiov ayopdg TNG.

10,0

9 (32,1%)
7.5
7 (25%)
>0 5(17,9%)
4(14,3%)
25 3(10,7%)

0,0
1 2 3 4 5

Ipaonuo 4.10 «Mia emyeipnomn givar uo10A0YIKO Vo BETEL TPOVOULOKES TILES, YMPIG Ol TIHEG AVTEG VL
AVTOTOKPIVOVTOL GTIV TTOLOTNTO, TOV TPOIOVIMV KOl DINPESLOY TOV TAPEXOVTOL GTOV KUTAVOAMTY, OV
KoL EPOCOV TO PEPIOIO OyOPAg TNG TO EMITPENEL

@ Zword

® /dBoc  To 75% tov Sefypotoc, OmoTEAOVUEVO Omd
21 GUUUETEYOVTEG, CUUPOVEL LLE TNV TOLOTIKY
TPOKTIKN TNG GLVEICPOPEG VOGS £pYalOUEVOL
oto tunqua marketing, eved to vwérouro 25%

(7 bropa) SropmVvet.

Ipaonuo 4.11 «Eqv évog epyaldpevog dev e€eldikevetar oto marketing, to branding M kdémowo mapeppepn
€101KOTNTA, EIVOL SLVOTO VO GUVEIGQEPEL LE TTOLOTIKEG ADoelg oto Tufpa marketing pog emyeipnong»
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"Yotepa, 10 HEYAADTEPO PEPOG TV CLUUUETEYOVTOV KAIVEL TPOG TN GLUP®VIN pe TNV TPdTACT OTL pia
oelpd amd ehottopoTika Tpoiova (defects) evdeyopévac vo PAGyel averavopbmta TV KaTavaA®TIKA
Baon evog brand. Ilpokeitar yoo 19 cvppetéyovies, dniadn to 67,8% tov deiypoatog. Avtibeta, 4
ovppetéyovreg (14,2%) dopovodv HEPIKOG N amoAdT®S, evd T0 17,9% tov deiyuatog mopapévet

OLULETOYXO.

15

10

5 —_— 6 (21,4%)
5 (17,9%)

2(7,1%) 27 1%)

1 2 3 4 5

Ipaonuo 4.12 «Mio celpd EAATTONOTIKOV TPoidvTov pmopel va amofel KOTOoTPOQPIKN Y. T otabepn
KotavoaAmtikn Baon evog brand»

To emOUEVO YPAPNLLOL APOPA GTNV EMKOWVOVia ovapeso oto brand kot ) otabepr| Katavol®TIKN TOL
Baon. To peyoaAdTepo péEPOG TOV amavINoE®V O0PmVEL [e To OTL ovTh Bempeitar olokAnpwUEVN HOVO
otav glvan apeon. Iiveron Adyog yia 16 coppetéyovteg, 10 57,1%, dniaon, tov deiypatog. Avtiferta, 5

CUUUETEYOVTEG KPIVOLV TNV OUECOTNTO ®OC KOTOALTIKO TOPAYOVTH SOUOPPMOONG TNG TOLOTIKNG

10,0

9 (32,1%)

75

5,0

25

3(10,7%)

I'paenpo 4.13 «H emkowvovia Tov brand pe tov katavaimtr Bempeitor oAokAnpopévn povo dtav givor auecn»
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EMKOWVOVIOKNG TOMTIKNG, oaviumpoconedovios to 17,8% tov delyparos. Ov evoamopeivavieg 7
ovppetéyovtes (25%) mapopdvouy apéToyot.

Ocov apopd otnv TpoKTikn Tov Co-branding, to peyodbtepo pHéEPOG Tov SelYLOTOG TEWVEL TPOG TN LEPIKT
N oAkn ovppovia (15 dropa — 53,6% cuvolikd), evéd T0 apESOS LEYAADTEPO TOCOGTO £lvar EKEIVO TNG
ovdétepng otdong (32,1%, mpoepydpevo amd 9 covppetéyovreg). MOAMG 4 coppetéyovies dSapmvodv
LEPIKAGC, dtapopdvovtas to 14,3% Tov YpagnUatoc, EVO KOVEVAS GUUUETEXOV 08 SAPOVEL ATOAVTWOC.

15

12 (42,9%)

10
9 (32,1%)

4(14,3%) S
0 (0%) 3 (10,7%)

1 2 3 4 5

I'paenpo 4.14 «To co-branding napadociakd odnyei otn dnpovpyia a&iag yio Tov KoTavorlwTn»

K\eivovtac, n tedevtaio amndvimon £ykettar otnv avayvopion 1 un tov influencer marketing wg
oLYYPOVN TPAKTIKNY dNpovpyioag a&iag Yio Tov KaTavodlmTh. Xxeddv ot piooi coppetéyovteg (13 dropa —
46,4% TOV delylaTOC) TEIVOLV VO GUUPOVOLV LE TNV EV AOY® TPOKTIKY, TN OTLYUn TTov 7 dtopa (25%)

dtpmvovy kat 8 dropa (28,6%) 00te GLUE®VOLV, 0VTE SLOPMOVOVV.

10,0

10 (35,7%)

i5 3 (28,6%)

3,0

4(14,3%)

25 3(10,7%) 3(10,7%)

0,0

1 2 3 4 5

I'paenpo 4.15 «To influencer marketing omotekel a&lOTIGTN KO OUKOVOLLKT ADGT YioL TV TpomONom evog
brand»

68



4.2.3 | A&lorhoynon anotehecudtov

2KOTAOG TNG EPELVOG, OTTMC SIEVKPIVIGTNKE KOl GE TPONYOVLEVT EVOTNTA, ELVaL 1] OLEPEVLVON TNG OYECTG
TOV enayyeApatiov Tov marketing, brand management, product management kot Topopoimv E101KOTHT®V
pe t Atoiknorn Olkng oot tog, kabdg Kot 1 EMCKOTNGT TOV EAANVIK®OV EXLYEPNCEDY, OG TPOG TNV
EPOPUOYN M UM TV CHYYPOVOV TOLOTIKMOV TPOKTIKOV TOV avoAdOnkay Kotd pikog e epyaciog.
SOUPOVO LE TO ATOTEAEGLLOTO TNG OEIYUATOANTTIKNG EPELVAG, TO OTOL0 TAPOVCIACTNKAY UE YPUPIKY|

OTEIKOVIOT| OTNV AUECHMS TTPONYOVLEVT] EVOTNTA, TO EDPNUATO Elval Ta EENG:

Evpnua 1: Ocov agopd otnv avayvopioipdémta e erhocoeiog g AOIL and mievpdg tov
EMAYYEALLLATIOV, CNUELOVETOL OTL €va. eEonpeTikd pueydAo mocootd de yvopilel mepl tivog mpokettal. O
AOYoc Yy 12 ovppetéyovieg, ot omoiot cuvictovv 10 42,9% Ttov GLVOAKoU Octypatoc. A&ilel va
onuelwbel 6t a6 Tovg 12 cvppeTéyovteg, o1 9 amaoyolodviol 6Tovg Toueic Tov marketing kat tov brand
management (5 kot 4 avtioToiy®c), VO 01 LITOAOTOL 3 OVIKOVY GTOVE TOUEIG TV dNUOGIOV GYEGEMV,
™G Oloyelplons TV HECHV KOWMVIKNG SIKTOMGONS KOl TNG YEVIKNG Otoiknong. Mdiota, 6 and tovg
CLUUETEYOVTEG OTO Oelypa givol KAToyol PeTAmTLY KoL MmAdUaTOg edikevong, MBA 1 avtictotyov
tithov. Ot meptocdTEPOl GLUUETEXOVTEG TTOL 8 Yvwpilovv yior T AOII (9 amd tovg 12) €xovv pikpn
eumepio 6To YOPO £pyaciag Tovg, OnAadn amd 1 €mg S ypdvia. 2 amd TOLG GVUUETEYOVTES £XOVV EUTTELPIN
5 éwg 10 eT®V, evd HOMG évag amd avTovg £yl TOLAAYLoTOV dekaeth eumelpia. Eva axdpa evolapépov
OTATIOTIKO OV GLYKEVTPMONKE, £ivar T0 Yeyovog 6Tl 4 and tovg 8 atehéyn Thg vyMAng droiknong (senior
management) mov cuppeteiyay oty épevva, de yvopilovv yuo ) AOTL. MdMota, GA0L TOLE TVYAIVEL VO

aviKovv otov topéa Tov brand management.

Evpnua 2: Tlepvdvtoag ot TO0TIKES TPOKTIKEG OV gPELVNONKAY GTNV Tapovse LEAETN, 1| TAEOV
EVTVTTOGL0KT S1OMTIOTMOON €ivat OTL 01 TEPIGGOTEPOL 0O TOVG mayyehpotieg Tov marketing ko branding,
Ko, oLYKeKpéva, 9 amd toug 17, Osmpoiv 61t pia emyeipnon sivar og 0éom va B€TeL TpovopLakég TIUES,
OV OUMG OEV AVTOTOKPIVOVTOL GTNV TOLOTNTA TV TPOTOVIMV 1 VANPESLOY TOL TPOSPEPOVV, AOY® TOV
VYN0 pepdiov g ayopds mov Katéyovv. Adtopueiopnnta, Katt €100 0 cvvadel pe tn AOIL, ot
emrayég TG omoieg opilovv Oyl Lovo OTL M emyeipn o™ 0PEILEL VO EMEVIVEL SLOPKMDG GTNV KOTA TO dSuvoTtdV
peyoAdtepn Peitimon g mOOTNTAG TOV OUOIKAGIOV KOl CLVEPYLDV, OAAG KOl OTL O KOTOVOAMTNG-

YPNOTNG TOL TPOIOVTOG 1| VINPESING TPEMEL VO IKOVOTIOLEITAL e KABE KOGTOC, KaBHTL 1 1IKOWOTOiNGT TOV
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ocvverdyetol TV eniimon, Kot apyotepa 1 evnuepia, g entyeipnone. H otpotnykn tov price premium,
EMOUEVMG, UTOpEL vaL xpNoHomon el amd pion EMLYEPNUOTIKE LOVAIO LE CTLOVTIKO LEPIO0 oryOpas Kot
HEeYOAN KaTavaA®Tikn Bdor, eV KpiveTal, ®GTOCO, TOLOTIKT, AV AVTO d& GLVILALETAL LE VYNATY TOLOTNTO
OTIC TOPOYES.

Mio aKOpo TOL0TIKH TPOKTIKY TOL Qoivetal vo. mepippoveitol and tovg marketers kon brand leaders
€LVOIL OLTT TNG GUEOTG EMKOWVOVING OVAIESH GTOVG EKTPOSMTOVS TOL brand kat Tovg Kotavol®wtés. And
mv épevva e€dyetar 0Tt 9 emayyelpotieg tov marketing kou branding dwapovodv pe v dueon
EMIKOVOVIQ, ®OC TNV TAEOV OLOKANPOUEVT LOPPT ETIKOVOVING o€ £va piypo marketing evéd 6 amd ovtoig
datnpovv ovdETePN Aoy et Tov BEpatog. H mpofAnuatikn o€ oxéon Le To VPN QDT EYKELITOL OTNV
EVOEYOUEV GLYKPOLGT] Tov e TN Prhocoeia g AOIL, ®¢ mpog o OTL pia emyeipnon ogeilel va
Bpioketar oe gypnyopon, 660V apopd 6T SamicTOon Kot Eneepyacio TOV avayKdv Tov eEmTEPIKMOV
TEAATOV NG, OPAOVTAG TAVIOTE LE YVAOLOVA TNV IKAVOTOINGT TOVS Kol EANYIOTOTOIMVTAS TO Xpovo. H
dpeon emkowvovio, gite mpdxettal yo. 0ne-to-one, ite amA®G Yol TPOGOTOTOMUEVO UNVOLOTO TTOV
poépyoviarl BAoel NAEKTPOVIKOV GUGTNUATOS, OVOUPIBOAN OmOTEAEL TNV KOPLEN TNG TUPAUIOAS TNG
TOLOTIKNG EMKOVOVIAG, apol dnpovpyel Betikn evivmmon kot a&ia Yo Tov Katavoloty], avcdvovtog,
napdAAnAa, Tig TOAVOTNTEG AHENONG TG KATAVAAMTIKNG TIGTOTNTOGS.

AVTioTOL0 OTOTEAEG O GNUELDVETAL KOl 6TV TEPITT®OT TOV CO-branding, a@ob 61o HeyaAdTEPO HEPOG
TOV CUUUETEYOVTOV onueldveTol Waitepn dvomiotia. [Ipoxettal, cvykekpuéva, yoo 10 and tovg 16
GUVOMKG, GUUUETEXOVTEG, Ol omoiol dgv avayvopilovy to co-branding ¢ otpotnyikn dnuovpyiog
OAVTOYOVIGTIKOD TAEOVEKTIUOTOS YlO. TOV KOTOVOAMTY, TAPOTL aLTO GULVOPAUEL CNUOVIIKE O1TN
dapopomoinon evog brand and to avtayovietkd brands, v avénon g ovayveploLoTNTaS HLoG
HapKaG Kot TNV TPOGEAKLOT] VEOV OUAO®V GTOYOV.

Téhog, dev mapotnpnOnke Waitepa peydin sumotoovvn ot influencer marketing, av kot Tpokeitot
Y10l TPOKTIKT) TTOL EYVOGUEVO TApAyeL a&io Yo TOV KATavaA®TY, BEATIOVEL TV EIKOVO LOG LEPKOG Kot

deiyvel va Pondd otnv avEnon tov peptdiov ayopdg twv cvyypovov brands.

Ebpnuo 3: e 6,11 apopd TIC TPOKTIKEG TN YPp1ion TV onoiwy ot epyalopevol oto branding kot marketing
avtomokpidnkav, katd Pdor, onwg akpPng opilovv Ta TOOTIKA TPATLTA, TO UEYOADTEPO UEPOG TOV
detypartog (12 and tovg 16 cuUUETEXOVTES) CLUE®VEL LE TO OTL TOL EAATTOUOTIKG TPOTOVTA TOAVAOS Vo
OTOTEAECOVV LEYOAO TANYUO, OTNV KATOVOAW®TIKY] BAon pog entyeipnong, 0nwg dAlmote opilel Ko n

AOIT pe ™ erhocopio TV undév Aabav.
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Ev ovveyeia, o ep@TiUOTO GYETIKA HE TNV EXEVOVLOT 0TNY TO1OTNTO TOVL brand, tnv £ykaipn andkpion
OT0 LEGO KOWVMOVIKNG SIKTHMONG KoL TO 0V 1) EUTELPTIR TOV KATOVAAMTI OAOKANPOVETOL LLE TN GUVOAAAYY|
elyov, oxed6V KT’ amoAvtOHTNTO, OETIKG OMOTEAEGHOTO, e HOMG pio apVNTIKY omdvTnor oty kaoe
epmmoN. Tekpaipetal, ETOUEVMG, OTL O1 EV AOY® GUUUETEXOVTES, OTMG AKPIPDOC EMTACTOVV O1 TPUKTIKEG
¢ AOII, vroatnpilovv TV evicyvon TG TOWOTNTOS TOV TPOIOVIMV KOl VINPESUDY TOVG HE GTOYO TNV
emotpoen g mowotntag (ROQ), evd, g amdppota v10BETNONG APLETOV TPUKTIKOV, PPoVTILOvY Yo TV
VYN ToOTNTO OTEVTNONG OTA LEGO KOWVMOVIKNG SIKTVMOTG KOl VITOAOYILOUV TNV HETO-KOTOVOUAMTIKN
ocvumepipopd (post-purchase behavior) mg omovdaio Tapdyovta exppong Thg ekdVAG TG UAPKOC.

KAetvovtag, eivar onuoviikd 1o yeyovog Ott poAg 2 epyaldpevolr vmootipi&ov 0Tl av KAmolog
gpyalouevog dev e€edikevetar oto marketing, to branding 1 kémolo mopdpolo topéa, 10TE CWTOHC dEV
dOVOTOL VO, GUVEICQEPEL LLE TOOTIKEG AVDGELS 6TOVG TTapamdve Topeic. H amdvinon avt) cuvadet pe
euocopio ¢ AOIL 610 TAAIG10 TNG GLVEIGPOPAS TOV GLVOLOL TMV £PYALOUEVOV LLOG ETLXEIPNONG Yol

TNV EMITEVEN TOV KOOV GTOYOV.

Evpnua 4: 'Eva a&lomepiepyo gupnua SOmoTdveL 0Tt 4 0md TOVG GUUUETEXOVTIEG GTO OElYHA, OV Kot
Miwcav 6t do¢ yvopilovv yuo ) AOIL, eaivetor mmg teivovv vo akolovBoldv katd PAoTm TOOTIKEG
TPOKTIKEG otV emyeipnon tovg. O évog amd Tovg epmtndévieg avikel otov Ttopéa tov brand
management, evéd ot vtolourot anacyoAovvtatl oto marketing. Ta epotnuatordyia OAmV £xovv and Hovo
00 aPVNTIKEG OMAVTNGELS, EVA TPOKELTOL ATOKAEIGTIKA Y10, ATOPOITOVS TPOTTVYLULK®Y GTOVOMY, TOL
epyalovtar oo middle management kot xovv amd 1 émg 5 ypovia epmelpiog 6Tov Topén ToVg. Oempovyie
OTL TPOKELTAL Y10 GTPATNYIKES TOV £YVOGUEVA Kot avap@ifoia onpovpyodv a&io yio ToV KoTovaA®TY|
Kal, EMOUEVEDS, €VA0YA VIoBeTOVVTOL OO TOVG Ep®TNOEVTEG. AVTO TOV SOMIGTAOVETOL, WGTOCO, Eivol
EMEWYN KOTAPTIONG TOV TPOCHOTIKOL ¢ 7pog TN ¢@hocopios ™ AOIl wg xkvnmpro dOvoun

BeAtioTomoinomg TV S10d1KACIOV Kot ELNUEPLOG TG EMLYEpNONG.
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XYMIIEPAXMATA - ITPOTAXEIX

OLokAnp@dvovtag TNV TapoHoo LEAETN, Bo TAV YPNOLLO VO oVOTPEEOVILE GTOV OPYIKO GTOYO EKTOVIONG

™G, TOL &V givat AAAOG amd TN S1EPELYNOT TV TOLOTIKMV TPUKTIK®Y Tov branding kot tov marketing

Kot TV €£€TO0N TNG EPAPLOYNG OTAOV OO ETLYEPNGELS Ol OTOIEG OPAGTNPLOTOIOVVTOL GTOV EALUOIKO

XDPO. XT0 TAAIG10 0V TO, TAPOVGLACTNKE £Vl EKTEVES OempnTiko vtoPabpo Tov marketing kou branding,

TPOTOV EMSUDEOVILE VO TPOGEYYICOVE TOVS €V AOY® TOUELG pe Yvopova T grhocopio tng Atoiknong

OAng TTotdTTOG KoL TOV EMTOYDV QVTHG, TPOTEIVOVTOC, TAPAAANAA, OPIoUEVES ONUOPIAELS GUYYPOVES

EQOPLOYES KO TPOUKTIKEG.

H ypnon ko1 a&ordynon avtov, kabog kot n afomoinon g Atoiknong Olikng Ilowdtnrtoc,

dtepeuvinke PEG® TG LVAOTOINGNG JEIYLATOANTTIKNG épevVoc, Le ostypno amotedovpevo omd EAAnveg

gpyalouévoug otovg topeig Tov marketing, branding, product management, oAAd Kot TG YEVIKOTEPNG

dwotknong. Ta mopicparta g épevvag elval ta €€NG:

‘Eva peydho pé€pog Tmv emayyEALOTIOV TOV GLUUUETELOV TNV £pEVVa, Yo TNV akpiPela, oyedov

ot ool €€ awtav, ayvoodv TANpmg ™ erhocoeio g AOII, kétt to onoio evoeyopévag va
amodideTan otV EAAEWYN UETEKMOIOELONG, TNV OAYOET] gumelpio. TOVG N TNV VIEP TO OEOV
e€eldikevon tovg, KaboOTL Ol meplocdTEPOL Omacyolovvtar oto Marketing xoi to brand
management.

Ot ovppetéyovreg mov anacyorovvrar oto marketing ko branding, av kot divovv onpocio oty
ToTNTO TOV TPOIOVI®MV KOl LANPECIAOV TOVLS, TEVOLV VO OTOGKOTOVV TEPIGGOTEPO GTNV
Kepdopopia, mapd oty emPioon kou petémetto v gunuepio g emyeipnong oo LEGOL NG
KOVOTIO{NONG TOV KOTAVOAMTY, TOL avtamokpivetol KaAvtepa otig emrayég s AOIL, aAld ko
OTNV TOPOVGO, OIKOVOLUIKT KATACTOGN TNG YDPOG.

H dueon emkowovia pe t otabepn katavolotikn Pdon tov brands Bvciéletol oto Bopud g
KEPOOPOPIOG, TOV EMTAGGEL T XPHON OMAMV Kol Toyeiwv popedv marketing 6rmg 1o poaliko
marketing.

O1epoOEVTEG QaiveTo Vo Unv EKTILOVY oOYYPOVES TOL0TIKEG TpaKTIKEG TOL brand management
ko tov marketing mov gepudlovtar maykooping, onmg to influencer marketing kot to co-
branding.

Kémowor emayyeApotieg, av kot epappolovv apketés mruyés e AOIT oto management tovug,

delyvouv va un yvopilovv mepi 1ivog mpoKettat.
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‘Eva ouykevipoTikd omoTEAEGHO TOV EVPNUATOV TOV TPOEKLYOAV ONO TN CLUTANPOOY| TOV
EPOTNUATOA0YI®V, VTOSEIKVVEL T®G 1) e€otkeimon TV epyalopévav oto marketing, to branding kot
dALovg cuvaeeic Topeic, Kupaivetal og pétpla enimeda. AveEaptnTo amd To aitio 1oL 001 YNV GTO
eV MOy® QovOuEVO, 1 €EEVPECT] TOLOTIKOV AVGE®MV EMPAAAETOL V1oL TV ELNUEPT AELTOVPYIM TOV
EMYEPNOEWMV, Ol EKTPOCMOTOL TMV OTOIMV GUVTEAEGAV TO OELYLLOL TNG £PEVVOC.

Aevog, elval TPoQOVIG 1 AVAYKT TOV €V AOY® £pOTNOEVTOV, AL KOL TOV ETLYEPTGEMY TOL AVTOT
EKTTPOCHOTOVV, Y10 KOADTEPT EMAYYEAUATIKY] KOTAPTIoN. Onwg, dAAmote, mpeoPevetal amd Tovg
Bempntikovg g AOIL, 6Aa Ta oTeAEYM oG emyeipnong TpEmel va cuvePYAlovTal Yo TV EMITELEN
TOV KOOV 6Tdyov G entyeipnone. Ot epyalduevol ekmaudebovial Tavem otnv epyacio (on the job
training) pe oxomd ™V EMUOPE®OT, THV OVAdEEN VE®V KaVOTHTOV Kot T Peltioon tov 1o
vrapyovodv (Képng, 2014, o. 49-64). O1 mAéov dadedopéveg puébodot yo kTt t€tolo gival to
coaching kot To mentoring, Tov 6ToxéLOVY GTNV EMAYYEALOTIKY EvOVVAU®on Tov gpyalopévon. Mia
akoun Tpotewvouevn néBodog eivar n evarliayn Oécewv (job rotation v cross training), mov amoteAet
TPOGEYYLoT TOL GLYYPOVOL Management, Katd tnv onoia avatibeviol dVo 1 TEPIGGOTEPA £PYQ GTOV
1010 epyaloOpEVO, TPOKEUEVOL O TEAELTAIOC VA KTEDEL GE PHEYAADTEPO PAC O TTLYMV TNG EMLXEIPTOTG.
H dwowasio avt)y dbvatar va mpaypoatonombel ava mdoo otiypr], akOpo Kot OpECOS UETA TNV
TPOGANYT| TOL VITOAANAOL (TAVTOYPOVMS, INAODN, LLE TNV apyIKN eKTaidevon tov). Eivar pia pébodog
nmov e&umnpetel 600 Kupiwg okomovS: aEevoc, dokialel Tig OeE1OTNTEG Kol KOVOTNTES TOV
epyalOpevov og mopamave amd pio BEcelc epyaciag mpokeévou va e&eupedet | kotaAAnAdTEPN Y10
ekelvov B€om kat, aQetépov, TPosPépel 6Tov epyaldpevo Eva evpHTEPO TESIO YVDGEMY TOV APOPOVV
0T0 KOOMKOVTA Kol TIS OMOLTHGES Topandve and pia 0écewv, eEacpailovtag v -Tpocmpviy 1
noviun- kdAvym Béong epyaciog oe mEPITTOOT TOL AVOKVYEL EKTOKTN VINPEGIOKT avaykn. (Dessler,
2015, 6. 122-148). Ev npokeipuévm, to job rotation e&umnpetnoet mokilovg 6komong:

e Noa empoponacetl tovg marketers, brand leaders «.a. oyetikd pe t AOIIL, péow tov rotation ce
GAleg droknTikég Béoelc, 10img o€ avTéc Tov eAéyyov motdtntag (quality control) kot tng
dacpalong mowdtrog (quality assurance).

e Na cvppdrel onv katdption BEcewv TG YeVIKNG dloiknong, o€ 0,Tt apopd o marketing kot
1o branding, k0061t cGuvioTd (OTIKO KOUUATL [LOG EXLYELPTILOTIKNG OVTOTNTOG.

o No eTHOPO®OCEL TO. LEAN TNG HEGOLOG Kot VYNANG dtoiknong, Tov ayvoohv TV VIapén g
AOLII, oyetikd pe anTn, £T01 OOTE EKEVOL PE TN GEPA TOLG VOl LETAOMGOLV TN PLAOGOPIN TNG

AOITI oto koTmdTEpa oTELEYT (top-down).
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"Enetta, 660V 0popd 6TOV TOPOYKOVIGUO TNG GUECT|G EMKOVOVING 0O T 6TEAEYN OV EAaPav
HEPOG OTNV £pevva, Eival GapEg OTL TPOKELTAL Yo pa xpovoPopa Kot ducyepn dtadikacia, Tov,
EVTOVTOLG, £xEl 0modedEYéEVT GLPBOAN ot dnuiovpyia a&iog yio éve brand kot ot dratypnon
N omOKTNOY AVTAYOVIGTIKOD TAEoveKTHHaTOG. TToA) cuyvd, o Adyoc yio Tov omoio KATL TETO0
napaprémeTon etvar n EAAeyYM xpOVoL, 0 VITEPPOAIKOC OYKOG EPYOCIOG KOl TO EPYOCLOKO GTPEG.
Mia Buboiun Avon yia o TpdPAnpa avtod givar 1 avadeon g epovtidag tmv tehatdv (customer
care) oe e£®EMYELPNOLOKOVG POPEIG, HEG® TOL outsourcing, mov Ha cuviehoboe pio AmodOTIKN
EMEVOLOT OTNV TMOLOTNTA TNG TOPOYNG VINpecidv tov brand, péow TG TOOTIKAG HETO-
KOTOVOAWOTIKNG PPOVTIONG.

Téhog, eivar kotavontd ott, kvpiog to influencer marketing, aAld ko to co-branding,
AmOTEAOVV GYETIKA OUPIAEYOUEVES OTPATNYIKEG TPOo®ONOoNG £vOC mpoidvtog. H ypnoyonoinon
TOVG, OV Kol appOTEPEG amotehoOv eEapeTikd omovdaio trends tov cvyypovov marketing kot
branding avtiotoiymg, dev amotehel Povodpopog. AvtiBETmg, VITGPYEL TOKIAINL EVOANAKTIK®OV
EMAOYMV, OO TNV OTAN OWPNUIOT GE Wi ePNUEPIdN 1 €va. TEPLOJIKO, UEYPL KOLVOTOUES
uebodovg 6mmg to guerrilla marketing. Ipokettat ylo otpatnyiky dtouenpuiong,  oroia Paciletot
o€ 0oLVNOLOTEG TAKTIKES YOUNAOD KOGTOVG, TOV GTOYEVLOLY GTA UEYIGTA JVVATH OMOTEAEGLOTO
(Jurci¢, 2017, o. 2-5). To guerrilla marketing mepilappavel dpactnpiomeg 0nwg to graffiti, n
Té&Yv1 ToL dpduov ko ta flash mobs, Tpaktikés, emopévac, mov onpilovral oty dnuovpykdTHTA,
N QOVTOCIN Kot TV EVPECITEYVIN, TOV CKOTEVEL GTNV OTOTVTMOT TNG £IKOVOS Tov brand ot
VAU TOVL KOTAVOA®T Kot Tn Oygpon ¢ ovayvopiodmrog tov brand péom pag
daockedaotikng popeng dapnuiong (Yuksekbilgili, 2014, c. 2-3).

Ev xotokAeidl, 1 emitevén evog olkol povtédov mototikov marketing xou branding eivon
dvuoyepng, oAld oy akatopbwtn. H gpappoyn g otpatnykng marketing kot branding evog
npoidvtog N vanpesiog Vo to mpicpa ¢ Awoiknong Olng [Towdtnrag amoterel avaykaio
npobmdOeon, €161 dote awtd va kataotel dvvord. H déopevon g nyeciog va akolovdnoest
TOLOTIKEG TPOUKTIKES ATOTEAEL TO TPADTO PriLLa, LLE TNV KOTAPTIOT KOl TAPAKIVIGT) TOV TPOGHOTLKOV

LE TTOPOYN KIVIITP®V VO AKOAOLOEL.
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